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DIFFERENCE OF MIND 
SEEN IN UNDERWRITING 





Use and Occupancy Risks Present 
a Wide Margin for Discussion 
and Speculation 





MANY ISSUES INVOLVED 








War Conditions Make the Work of the | 


Examiner Much More Arduous 
and Exacting 





Underwriters who are passing on use 
and occupancy risks these days realize 
that a different method of procedure 
must be followed than in normal 
times. There are so many exigencies 
that it is difficult to apply a rule to fit 
all cases. In fact every risk must be 





PREMIUMS AND 
LOSSES BY STATES 
| IN PART 3 











taken up on its own merits and the gen- 
eral business conditions be carefully 
studied. Almost every concern mak- 
ing large profits is directly or indi- 
rectly engaged in producing some prod- 
uct to be used by the government in 
its various war activities or prices have 
been stimulated because of the war. 
The government is urging large pro- 
duction, managers of concerns are 


speeding up all along the line, huge . 


gross profits are being made and in 
Many cases concerns have changed 
their original scheme of manufacturing 
entirely in order to produce some war 
Product. It is possible that the gov- 
ernment is encouraging manufacturing 
concerns to make large profits so that 
the income tax will be greater. 
Replacement Time All Important 

Of course, the main consideration 
before the underwriters is to ascertain 
just how promptly machinery, mate- 





AETNA (Fh: .4) INSURANCE CO. 


AETNA FIRE UNDERWRITERS DEPARTMENT 
of Hartford, Conn. 
The policyholders of this Company are 
EXEMPT 
at time of a conflagration from the haunting fear that funds to pay will 
be insufficient. Agents conveniently located throughout the country. 
WM. B. CLARK, President 


Western Branch; Insurance Exchange, Chicago 


THOS. E. GALLAGHER, General Agt. 
L. O. KOHTZ, Ass’t Gen’l Agt. 


R. B. IVES, Asst. Sec’y 








Great American 
Insurance Company 
New Park 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1918 
CAPITAL 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$12,927,269.91 


. NET SURPLUS 


$8,527,719.31 


ASSETS 


$23,454,989.22 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 


EXPERIENCE IS GIVEN 
ON DWELLING CLASS 





Minnesota Department Summar- 
izes the Data It Has Been 
Collecting from Companies 





CONCLUSIONS ARE SEEN 





| Four Differentials Are Needed to Ob- 


tain Equitable Distribution of 
the Loss Record 





The Minnesota, department has got- 
ten out its dwelling experience in that 
state divided into three periods as fol- 
lows: 1916, the five year period 1911- 
1915 inclusive; and the six year period 
1911-1916. The department says that 
it was impossible to obtain detailed in- 
formation in all cases, but sufficient 
data was collected from which to ob- 
tain a thoroughly accurate idea of the 
underwriting experience of all the com- 
panies during this time. It states that 
118 companies submitted reports. Of 
these, five were of no value whatever. 
In giving their 1916 business 110 com- 
panies reported in detail. The depart- 
ment therefore thinks that 1916 results 
may be accepted as reliable. In com- 
menting further on this subject the de- 
partment says: 

Total for 1911-1915 

In summarizing the 1911-1915 totals it 
developed that five reports were worth- 
less; twenty-eight gave no five-year fig- 
ures; twenty-seven gave building and 


contents figures combined and the re- 
| maining fifty-eight, or about half, re- 





ported their experience in detail. The 
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Surplus to Policy-holders . ° 








(CONTINUED ON PAGE 13) 





$ 9,756,000 
Total Lesses Paid . d _ - 84,600,000 


Cash Capital - Three Million Dollars 


Reinsurance Reserved . $5,996,730 

ean ok for Ounpanties Losses and all other eanais 
-_ o e +) 

NET SURPLUS S ia . 6,745,963 


Total Assets - - $16,503,963 


five reports classed as worthless give 
totals the aggregate of which would have 
practically no effect on our results and 
may, therefore, be safely ignored. A 
comparison of the last three items for 
1916 and the five year period preceding 
discloses the fact that both the loss ratio 
and burning degree decreased slightly, 
which conforms to the experience tabu- 
lated in the first three items. Likewise 
a comparison of the figures for all con- 
tents shows a slight increase for 1916 
above the five years period, which con- 
forms to the results given in items 4, 5 
and 6. The averages for buildings and 
contents combined remained practically 
stationary. 


Gives Approximate Results 
From these facts we may safely draw 
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United States - 





United States Branch Statement January 1, 1917 
Total Assets - - - 
Net Surplus above all Liabilities in the 





NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





3,611,051.00 


HESE FUNDS are held solely for the protection of 
0,198 16.00 T policyholders and creditors in 
the United States 








FIRE INSURANCE SECTION 








2 


THE NATIONAL UNDERWRITER 


April 4, 1918 





LIMIT THE AGENCIES 


PHILADELPHIA ACT EFFECTIVE 





New Rule Starts Limiting Number of 
Agents.a Company and Its Annex 
May Have 





PHILADELPHIA, PA., April 2— 
Numerous changes in company repre- 
sentation at the Quaker City may be 
expected to follow the new regulation 
of the Philadelphia Fire Underwriters 
Association, effective this week, limit- 
ing to three the number of agencies any 
company—either solely or in conjunc- 
tion with an underwriting annex—may 
retain. Heretofore a company was al- 
lowed to have two direct reporting rep- 
resentatives, with like privilege for its 
annex. A bitter fight against this con- 
dition was long waged by companies 
without underwriting agency attach- 
ments, which maintained that the rule 
discriminated unfairly against them. 
The action taken by the Philadelphia 
association recently and operative on 
Monday is a recognition of this atti- 
tude, and the — offered is very 
generally acceptable. 
~ The rama, he that have had the full 
quota of agents allowed for both the 
parent office and its offspring (and 
there are a number such) will now have 
to cut off one of their premium pro- 
ducers, while, on the other hand the 
offices devoid of attachment will be 
privileged to place their policies with an 
additional agency, if they chose to do 
so. 

Send Dailies Direct to Companies 


Another late change enforced by the 
Philadelphia Board, and appreciated by 
home office men, is the decision to send 
dailies requiring correction direct to 
the companies, with changes called for 
attached thereto; mailing at the same 
time a duplicate complaint to the local 
agent. The past practice has been to 
hold all queried blanks at the stamp- 
ing office until corrections have been 
properly made. 

Companies under the new arrange- 
ment will be able to follow up chal- 
lenged violations and if they be serious, 
to secure more speedy corrections than 
was formerly possible. : , 

This departure of the Philadelphia 
Board is in keeping with that following 
by other rating associations in the Mid- 
dle Department. 


Iowa Pond to Meet 


DES: MOINES, April 2—The annual 
meeting of the Iowa Pond of the Blue 
Goose will probably be held at Des 
Moines April 19. This will be the election 
of officers and there will be some gos- 
lings to splash. Most Loyal Gander C. R. 
Bogart, who has been very successful as 
head of the order, says he is not a candi- 
date for reelection. A night entertain- 
ment is being provided. The Iowa Fire 
Prevention association will probably 
meet in the afternoon. 





Insurance World Chart 


The Insurance World Chart of fire cas- 
ualty and miscellaneous insurance com- 
panies for 1918 has come from the press 
of the Insurance World of Pittsburgh. 
This is the forty-second annual publica- 
tion of this form and shows extracts 
from annual statements for 10 years on 
the majority of companies. 








Big Bargain—Vau't Truck 


For Sale—Berger Steel Sample 
Vault Truck, never been used. 
Equipped with one roller shelve 
book section, one section of four 
drawers for 5x8” cards, one section 
of 5 drawers for 4x6” cards, one 
section of 6 drawers for 3x5 cards: 
one section of 8 document files. A 
splendid piece of furniture. Will 
sell complete outfit for $135, about 
half of what it would cost today. 


Address The Rough Notes Co., Indianapolis. 














SURCHARGE IN EFFECT 


LITTLE COMPLAINT IS: HEARD 





Local Agents Explaining Increase in 
Proper Manner Have Small 
Trouble in Collecting 





It is encouraging to observe that, 
with but few exceptions, the 10 percent 
surcharge is being collected by most 
local agents without difficulty. In mak- 
ing the rounds in the states in which 
the charge is now effective, field men 
report that the more important agen- 
cies, those controlling the bulk of the 
business, are voicing very little com- 
plaint over the supercharge. 

In other words, no difficulty is en- 
countered unless the agent actually 
anticipates trouble, and approaches the 
assured in the wrong frame of mind. 
To announce the surcharge in an apolo- 
getic sort of way, to immediately agree 
with the assured that it is unreasonable, 
unjustifiable, etc., immediately invites 
trouble. On the other hand an expla- 
nation of the charge in a businesslike 
and matter of fact manner, will bring a 
different sort of response from the 
assured. 


Figures From Statements 


According to recently compiled fig- 
ures, the dividends of fire insurance 
companies last year fell off $10,500,000, 
the total surplus of all companies de- 
clined $11,000,000, and loss payments 
increased $25,000,000. The increase in 
the amount of loss payments is the 
most important item in connection with 
the new increase. Probably no other 
one item was as much responsible for 
the surcharge as the mounting cost of 
loss replacements. It is probable that 
the companies could have absorbed the 
special war taxes and other incidental 
expenses caused directly or indirectly 
by the war, but these items added to 
the excessive cost of replacements and 
repairs, place the business on an un- 
profitable basis without the collection 
of the 10 percent additional. Moreover 
there is no relief in sight in this respect, 
as materials of all kinds are high, the 
cost of labor is up, and apparently there 
will be no reduction until the war is 
over, and probably for sometime after 
that. As is known, the great majority 
of losses reported to the companies are 
small ones, involving replacements of 
a minor character, but it is claims of 
this sort that have been eating up the 
profits. 


Accepted by Large Insurers 


It was only natural to expect that 
when the surcharge became operative 
the loudest complaint would be made 
by the large insurers whose additional 
premiums would run into big figures. 
As a matter of fact, they have com- 
plained the least. Large property own- 
ers are naturally in close touch with 
business affairs. They are thoroughly 
familiar with the increases made in ail 
other commodities, and in discussing 
the surcharge have remarked to agents 
that few commodities have increased as 
little as 10 percent, the cost of gome 
things having risen as high as 50 per- 
cent. It is also observed that the fire 
insurance companies delayed putting 
into effect their surcharge until the last 
possible moment. By this time almost 
every other commodity had put into 
-ffect an increase of some sort. 


Liberty Bond Holdings 


In Part III of this issue of The Na- 
tional Underwriter, along with othe: 
statistical data, is a list of companies 
with the amounts of Liberty Loan bond: 
held on Jan. 1. This information is give: 
n connection with similar figures for life 
and casualty companies. 


The Weekly Underwriter, 80 Maiden Lane 
New, York, has gotten out number nine in serie 
£ “Live Articles on Special Hazards.” Thi 
volume treats of a number of hazards by ex 
perts. The volume sells for $1.05. @ 





What is Worth Owning is Worth Insuring 


And in these days of War with 
all its possibilities for loss, prop- 
erty is more worth owning 
than ever. War prices make re- 
pairs and replacements more 
costly in case of fire. 








Adequate Insurance is a neces- 
American companies are second to none in 


sity today. 
strength, management, service and reliability. 


FIDELITY-PHENIX FIRE INSURANCE COMPANY of NEW YORK 
Cash Capital $2,500,000 
HENRY EVANS, President 


Home Office Managing Branch Offices 
80 Maiden Lane Famous f w hicago, Montreal, 
New York Fair Dealing San Francisco 

















Exceptional facilities tor handling Suipius auu uulicult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; PROMPT ATTENTIOS: 


F..“R. THOMPSON 


Insurance Exchange, 


SURPLUS 
LINES ano 
FLOATERS 


Chicago, Ili. 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 














LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE, INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 











ORGANIZED 1854 


The Mechanics "Ut of Philadelphia 
JANUARY 1, 1918 


Cash Capital, $250,000 Net Surplus, $358,700.31 
Surplus to Policyholders, $608,700.31! 


EASTERN DEPARTMENT Home OFFICE WESTERN DEPARTMENT 
D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
N KAY, VICE-PRES. PHILADELPHIA, 
A. H. INGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 
NEWARK, N. J. CHICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S 'NSURANCE OF NEWARK 


JANUARY 1, 1918 


Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 


EASTERN DEPARTMENT WEstern DEPARTMENT 
D. H. DUNHAM, PRESIDENT Bassert 


JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 
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FIELD CHANGES GIVEN ; 
lip | ) ! IN STATEMENT JANUARY 1, 1918 
SMITH MOVES TO NEBRASKA Actual Market LIABILITIES 
| 
f ; ASSETS Renner S 1917 w _ 
Transfer Causes a Shift in Some of the Gov'm'nt and State B’dsand Stocks $1,869,977.49 | Unearned Premium 
Rete ae i. ocks icipaliti 2,217,801 .30 RRaSeRUG. 50600 .c000 $5,489, 129.03 
Territorial Arrangement of North INS. C0. OF AMERICA Bond of Rar sea. = 4318-283 6 nae mee Course of 
British Flotilla NEW YORK Preterred Stocks of Ralouds ‘Pkaeao | Adjustment......... 961,455.18 
uscellaneous UPILICS. «eee eee 5 . — 
Warren K. Smith, who has been spe- “One of the Giants”’ $11,049,244.46 cPratilities -sopataenes 740,209.43 
cial agent of the Mercantile in Illi- . 62,000.00 Cine. 2.000,000.00 
psd ~ e and orp ig. Pinata ap- Western Department Cain Bens on and (473.72 as i ae 
Pennsylvania Fire, Mercantile and CHICAGO secede od 6s ts, se 
Somuinemensanih Mr Smith formerl ther AES... —— 165,215.09 Net Surplus Beyond Capital and ~ SS 
Y|| P. D. McGREGOR, ‘ Manager 9299960005 | all Licbititien..0..00..<. coco. $4,232,068.87 
traveled the Nebraska field for the A. R. MONROE - Assistant Manager 
gg gue ye : a Ee W. E. MCCULLOUGH, - Agency Supt. | TOTAL ADMITTED ASSETS... .$13,422,862.51 | Net Surplusto Policyholders........ $6,232,068.87 
but also by his associates in the field. 


Following the transfer of Warren K. 
Smith to Nebraska, the following changes 
in the central western field have been 
decided upon by the North British 
group of companies: 

J. E. Bright of Des Moines is to be 
Iowa state agent for the Mercantile and 
the Commonwealth. Heretofore Mr. 
Bright has handled the latter named 
company solely in Iowa and Nebraska. 

Illinois (outside of Cook county) to 
be supervised for the Mercantile and 
the Commonwealth by Frank G. Car- 
gill, with the title of state agent. Mr. 
Cargill previously traveled the state as 
special agent for the Commonwealth. 
He will retain headquarters at Chicago. 





W. M. BLACK IS NOW RETIRING 


G. W. Holton Will Be in Charge of 
Phoenix and Connecticut 
in Iowa 








W. M. Black of Des Moines is retir- 
ing from the active service of the Con- 
necticut Fire and is being succeeded 
by George W. Holton of Des Moines, 
who is state agent of the Phoenix of 
Hartford. Mr. Holton will hereafter 
act in the capacity of state agent for 
both companies. Mr. Black has been 
engaged in field work for more than 35 
years, the last 20 being with the Con- 
necticut. He was formerly in the field 
for the Continental, but went to the 
Connecticut the time the late J. J. Mc- 
Donald was appointed western man- 
ager. 

Mr. Black is one of the popular men 
in Iowa, greatly respected and loved by 
all. He is renowned as a great story 
teller and always becomes the center 
of a group of men because of his con- 
versational ability. He will continue 
with the company in an advisory ca- 
pacity and will give some time to loss 
adjustments. Mr. Black has taken a 
great interest in politics and is well 
known in Republican circles of his 
state. He has rendered efficient serv- 
ice to his company and has always been 
loyal to it. 





A. J. Sigmund 

A. J. Sigmund has been appointed 
Cook county special agent of the Mil- 
waukee Mechanics. He began with the 
Chicago office of the company as a boy 
and has rounded out a quarter century 
of service with it. For many years he 
was chief clerk and he is succeeded in 
this position by Louis Lutrign, who has 
been cashier. Mr. Sigmund is known 
by many “on the street” and is popular 
with the fraternity. 





George W. Smith 
George W. Smith has been appointed 
special agent in eastern New York and 
New Jersey for the Columbian Na- 
tional, New York National and the 





WANTED—by large 
American company, 
Farm Examiner. Ad- 
dress 33-U, care The 


National Underwriter. 














Montana Fire, all represented in the 
east by the general agency of James J. 
Boland Company, Scranton and New 
York City. The first two named com- 
panies have been operating in the New 
York field for some time, while the 
Montana’s application for entry into the 
state is now on file at Albany, and it is 
expected, will shortly be approved. Mr. 
Smith has been in the insurance busi- 
ness for years and has an extended and 
valuable acquaintance among local 
agents and brokers throughout the 
country, 





Thomas Larkins 


Thomas Larkins, who has been spe- 
cial agent for the American Eagle in 
North Dakota, South Dakota and Min- 
nesota, has resigned to become special 
agent for the Hartford for southern 
Minnesota with headquarters at Min- 
neapolis. 





Frank E. Nelson 


Frank E. Nelson has been appointed 
state agent of the Minneapolis Fire & 
Marine and the Globe Fire Underwrit- 
ers in South Dakota with headquarters 
at Watertown. Mr. Nelson has been 
in various states for the Minneapolis 
since the company started and is one 
of its oldest employees. He succeeds 


Jacob Nelson, who goes into the Min-. 


nesota field for another company. 





Max Speth 

Max Speth, who for many years has 
been an examiner in the western de- 
partment of the Pennsylvania Fire in 
Chicago, has been appointed special 
agent for southern Ohio, with head- 
quarters at Bellefontaine, O. Mr. Speth 
has made an excellent record in the 
office and has a fine knowledge of the 
business. ‘ 





Lewjs E. Dyson 


Lewis E. Dyson has been appointed 
special agent for Colorado, Wyoming 
and New Mexico, with headquarters at 
Denver, for the North America, Alli- 
ance of Philadelphia, and Philadelphia 
Underwriters. He has been an exam- 
iner in the western department of the 
Continental and has had an extensive 
insurance experience. 


A. R. Lofgren 


A. R. Lofgren who has been special 
agent for the Minneapolis F. & M. in 
North Dakota has been appointed spe- 
cial agent for the Hartford for North 
Dakota, with headquarters at Fargo, 
effective April 15. 








Bert D. Reed 


Bert D. Reed, who has been special 
agent for the Marquette National in 
Missouri, Illinois and Kansas, has been 
appointed special agent for the Hart- 
ford as of April 15, and will be as- 
signed to definite territory within the 
next week or two. 


Edward F. Woods, of the firm of Hinckley & 
Woods, has been elected president of the Bos- 
ton Protective Department; Frank A. Dewick, 
-vice-president, and Charles W. Gooding, secre- 
tary-treasurer. William H. Rogers, Henry M. 
Fenton and John J. Cornish were elected direc- 





tors to serve three years. 


MEETING WAS SUCCESS 


WATERBURY, CONN., ROUND-UP 





National Association Leaders Were 
Present at Enthusiastic Gathering 
—Cox Makes Stirring Appeal 





WATERBURY, CONN., March 28— 
The large and enthusiastic meeting of 
the Waterbury Fire Underwriters As- 
sociation was a success in every way. 
The Waterbury board voted to join the 
Connecticut State Association, and 
thereby automatically the National as- 
sociation. 

Those present pledged themselves to 
go out and do their best to bring in 
every reputable agent in the Waterbury 
district. The speakers were: Fred J. 
Cox, chairman executive committee Na- 
tional Association; C. S. S. Miller, sec- 
retary-treasurer; Chas. F. Wilson, 
Fitchburg, Mass., chairman finance 
committee National Association, and 


President James L. Case of the Con- 
necticut Association, and chairman of 
conference committee National Asso- 
ciation. 

Mr. Cox made a stirring appeal, em- 
phasizing that service must be yiven to 
deserve the continued support and con- 
fidence of the public. President Case 
dwelt upon the necessity of prompt and 
vigorous action by the National agents, 
pointing out how important a factor 
they are in the strength of the entire 
country. G. E. Boyd of Root & Boyd, 
prominent Waterbury agents, was 
unanimously elected president for the 
ensuing year. 


It is reported that three fire coumeaiee doing 
business in Oregon have allowed their surplus 
to shrink below $100,000 and that they will not 
be licensed as they will be unable to comply 
with the law. It ‘is also reported that two mis- 
cellaneous companies and two inter-insurance ex- 
changes will be unable to qualify as shown by 
their annual reports. 


The National Board will be the source of 
authority for the kind and character of asphalt 
shingles to be used in Boston in the future, in- 
stead of the building commissioner of Boston, 
as a result of a bill signed by the governor of 
Massachusetts Wednesday. , 
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“AS an“asset to any agency, by every test that counts, the | 
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DISCUSS COLLECTION 
OF SERVICE CHARGE 


Views of Company Managers on 
Charging Policy Fee in Issuing 
Small Contracts 


NOT FAVORED BY MANY 


Small Policies Regarded as Necessary 
Evil—Would Make Business At- 
tractive for Side Liners 


Local agents are interested in the 
figures submitted by the Fire Insurance 
Club of Columbus, O., as outlined in 
Tue NATIONAL UNDERWRITER last week, 
by the use of which the conclusion is 
reached that it costs $1.23 to issue a 
policy, which means that the local agent 
is losing money on the small policies 
(those carrying with them a premium 
of $10 or less) and the Columbus Fire 
Insurance Club asserts that policies of 
this size comprise more than one-half 
of the business on the books of the 
average local agent. To offset this, and 
to make ‘the small business pay for it- 


self, the application of a policy fee, or 
service fee is advocated. 


Was Formerly Used 


Several years ago in many states a 
policy fee was universally charged, and 
a small charge was also made for vari- 
ous endorsements. As competition 
grew keener, many agents eliminated 
the policy fee and waived any charge 
on endorsements, with the result that, 
after a time, both of these customs fell 
into disuse. With the cost of conduct- 
ing a local agency rising each year, it 
now seems to be the opinion of many 
local agents that the policy fee should 
again be attached to the small policy 
and the endorsement charge made, irre- 
spective of the size of the assured. 


Company Managers’ Opinion 


It is interesting to get the viewpoint 
of the company managers on this ques- 
tion. Most of them feel that the insur- 
ance commissioners would not permit 
the application of a service charge in 
states where antidiscrimination laws 
exist, taking the position that such a 
levy would be a discrimination against 
the small insurer. In the past when a 
policy fee has been charged, companies 
have been compelled to pay a premium 
tax on the total collected from the in- 
sured. They do not look upon this favor- 
ably, for the reason that they are pay- 
ing a tax upon a policy fee collected by 
the agent in which they do not share. 
In addition to this, in many states 
where the practice has been general, 
companies have, where the policy was 
cancelled, paid the return premium on 
the basis of the total premium collected, 
which meant that they were paying out 
money based on a total premium which 
they did not receive. 


Is Necessary Evil 


One underwriter in commenting up- 
on the advisability of collecting a pol- 
icy fee said: “Agents who advocate the 
collection of a so-called service charge 
are not considering all sides of the 
question. They overlook the fact that 
the small business is in reality a neces- 
sary evil, that they must accept the 
wheat with the chaff, and that the in- 
surance business is not all cream. 
There is a profit and loss in the insur- 
ance business, as is in every other busi- 
ness. No grocer makes money on the 
sale of sugar or yeast, yet he cannot 
arbitrarily discontinue the sale of these 
commodities and offer to the public 
only such goods as he makes a large 
profit on. Insurance agents are offer- 





ing an insurance service to the public, 
and in order to have it complete they 
must be in a position to supply cover- 
age of every sort. 


Loser for Companies 


Local agents must surely be aware 
of the fact that the companies them- 
selves make no money on the small 
business and are compelled to spend 
more time in the detail work than the 
agents. For instance, where an en- 
dorsement is made on a large risk, the 
agent is simply required to sit down, 
write out the endorsement and sign it. 
However, a company must do consid- 
erable checking up when the endorse- 
ment reaches the home office or western 
department, if the line has been rein- 
sured this must all be looked up. The 
agent collects or proposes to collect a 
25-cent fee as service charge and yet 
the company will not share in this, al- 
though the insertion of an endorsement 
involves more labor on the part of the 
companies than the agents.” 


Charge for Selling 


Another manager had the following 
to say concerning a policy fee: “The 
collection of a policy fee is now almost 
obsolete with the exception of a few 
isolated cases in the middle west. To 
illustrate the unfairness of a policy fee, 
consider what you would say to the 
book agent who solicited you to pur- 
chase a set of books at a rather reason- 
able rate, and, upon securing your con- 
sent to purchase, would very casually 
remark that although the price of the 
books was $4.50 he would be compelled 
to add another $1.50 for selling them to 
you. The collection of a policy fee 
amounts to exactly that.” 


Small Town Viewpoint 


An agent writing from one of the 
smaller towns reflects perhaps the atti- 
tude of many local agents in the small 
centers. He said: “The collection of 
a policy fee offers the greatest sort of 
an inducement for the incompetent side 
line agent to enter the fire insurance 
business. It actually makes the small, 
inconsequential business, which he is 
capable of producing, profitable. He 
has been driven out of the business by | 
reason of the fact that he is unable to 
capture the large lines, and the small 
ones are unprofitable. To make the 
small business a paying proposition, 
means that we will permanently have 
with us the local agent unable to offer 
service, the side line man whom we 
have been trying to eliminate for some 
years. 


The Fire Insurance Club of Columbus 
in its presentation of the case went into 
the cost per policy rather exhaustively. 
The small business was made to stand 
its proportionate share of the expense of 
conducting the office, which produced fig- 
ures that were rather discouraging. 

Chicago Agent’s Experience 

A Chicago agent who is operating his 
agency on a highly systematic and effi- 
cient basis, says that the one factor that 
operates to keep the cost of the small 
policies up to a high point is the diffi- 
culty of collection. In enlarging on his 
idea he said: “It costs exactly as much 
to put a small policy through the office 
routine as it does a large one. The esti- 
mate made that small business comprises 
about one-half of the total in the aver- 
age agency is probably correct. The big 
reason that the cost per policy is so high 
is simply the collection expense. Bills 
must be regularly mailed, the large num- 
ber of small policies ‘accumulates the 
detail, and the total overhead is natural- 
ly forced up. Any agent with a few 
years’ experience knows that it is actual- 
ly harder to collect the small premiums 
than the large ones. The big business 
man conducts his affairs in a business- 
like manner, and does not expect to wait 
a year or two before paying a premium, 
even though small. On the other hand, 
the small man dallies along, and has to 
be gone after personally after the most 
pulling sort of collection letters have 


failed. The remedy, as I see it, is the 


cash collection of premiums on small 
business. This would at once cut down 
at least one-half of the office detail on 
the small policies, and an immediate sav- 
ings would be noticeable. Such action, of 
course, could only be taken in a town 
where all the principal agents were 
swung into line, but knowing what the 





small business is costing at the present 
time this should not be difficult to ac- 
complish.” 


Cannot Refuse to Write 


Large city agents, particularly those in 
Chicago, do not feel that the idea of 
refusing to write the small business can 
be seriously entertained. On the other 
hand, the small business, although writ- 
ten at a loss, often leads to the writing 
of paying business. Small town agents 
will probably not agree with this, how- 
ever, as the opportunities in the small 
town are fewer, and in the industrial 
town the possessor of a small household 
furniture policy will, in many cases, 
never be a prospect for a big mercantile 
line; neither will he have the influence 
to swing business the agent’s way, and 
must be regarded as a loser from the 
agent’s standpoint. Company managers 
seem to be of the opinion that the service 
charge can more satisfactorily be col- 
lected in the small towns than in the 
large ones, and that if the necessity for 
a service charge exists, the problem is 
more of a small town one than some- 





thing to be given serious consideration 
by the large city agents. 

An Iowa agent comments as follows: 
“Regarding subjecting our assureds to 
small cost for issuing policies covering 
small amounts, and to make a fee for 
endorsements, beg to advise we do not 
think this is advisable. We find that the 
assureds throughout the country, as a 
whole, are perfectly willing to submit 
to the charge of 10 percent and are ac- 
cepting it with much better grace than 
we had anticipated. We believe the in- 
suring public are in much better tune 
now than they ever have been with the 
insurance companies, and it is our opin- 
ion that we should not commence to tack 
on charges that have not been in vogue 
for a number of years. Quite true it is 
that there is a great amount of work 
in all insurance offices for which there 
is no pay, but, take it as a whole, we be- 
lieve the average insurance agent is 
making a good living out of the business, 
and the good opinion of the public is 
much;more to be desired than to be able 
to collect a few additional pennies for 
work that we should rightfully perform.” 








COMPLICATIONS OVER LOSSES 








of agents, are agreed that there 

are too many controversies be- 
tween the agents and the assured, and 
the agents and the company following 
a loss. These controversies are, in a 
great measure, responsible for the hos- 
tile attitude displayed by property own- 
ers toward fire insurance companies. It 
is important that these disputes be 
brought down to the minimum. Per- 
haps there are a certain number of 
property owners who would be inclined 
to argue over any sort of a loss settle- 
ment. On the other hand, a great many 
disagreements are the result of pure 
neglect on the part of the agent, or fail- 
ure to properly inform the assured as 
to just what he is getting when he buys 
fire insurance. 


Agents Over Insure 


An inquiry among loss men recently 
brought out the fact that there are cer- 
tain points which agents chronically 
overlook preceding and following a loss. 
First, it was pointed out that one of 
the most frequent errors on the part 
of agents is to put companies on build- 
ings for too large amounts. The agent 
makes his living on the premiums he 
writes, but there is a danger in insur- 
ing one piece of property too heavily. 
This is important in the case of a total 
loss, where the loss is, of course, settled 
on the basis of the cash value of the prop- 
erty. The average property owner feels 
that if he has taken out a policy for $100,- 
000 in the event of a total loss he is to 
receive a settlement for that amount. 
Agents repeatedly fail to point out to 
the assured that settlement will be made 
on the cash value of the property, and 
that depreciation must be taken into 
consideration. This invariably leads to 
bad feeling between the agents and the 
assured. 

Important Items on Loss Blank 

Another source of correspondence 
between loss men and agents is the 
failure on the part of the agents to fill 
out the items on the loss blank. This 
is not merely a company rule given 
without reason, but failure to properly 
fill out the loss blank actually delays 
the settlement of a loss. Agents very 
often fail to submit their estimates of 
the amount of the loss, the amount of 
the other insurance involved, and the 
names of the companies on the risk. 
Agents will also sometimes submit the 
estimate of the amount of the loss, but 
not state the amount of other insurance. 
Failure to send the estimate of the 
amount of the loss leaves the company 
at sea as to its importance. Where the 
loss is estimated but the amount of 
other insurance not given, it is impos- 
sible for the company to estimate its 
proportion of the loss. Submitting .the 
names of the other companies on the 
risk is important for the reason that it 
sometimes expedites the settlement of 
the loss. - 


(Cer agents, 2 and the better class 


Companies can, by glancing at the |. 





list of other companies involved, deter- 
mine whether the loss cannot be settled 
jointly or not, and come to a quick de- 
cision as to who will handle the loss 
settlement for them. 


Pull Explanation Needed 


Small town agents are very apt to 
fail to convey to the assured the im- 
pression that the policy is a contract 
with the individual and not simply a 
policy of insurance on a given piece of 
property. Where there is any possibil- 
ity of a contingency arising agents 
should point out that a policy issued on 
properly on leased ground is void, and 
that in the case of personal property 
where chattel mortgages are held, the 
contract is, because of that fact, of no 
value unless properly recorded in the 
contract. 

When property is, sold it must be 
properly assigned. Agents do not 
knowingly misrepresent, but the major- 
ity of disputes arise for the reason that 
the assured was not properly informed 
when the business was written. 

Service After Loss 


Agents, and particularly those in 
small towns, and those who conduct 
the insurance business simply as a side 
line, often’ cause companies trouble on 
losses in this way. Following the loss 
the assured will come to the agent with 
the announcement that he has had a 
fire and ask what to do. An agent will 
probably tell him to do nothing, but 
that he will wire for an adjuster, which 
he does. At this stage in the adjust- 
ment of the loss the agent can be of 
considerable importance to the com- 
pany. Instead of telling the assured to 
do nothing, he could accompany him 
to the property, separate the damaged 
and water soaked goods from the un- 
damaged, see that smoke and water are 
cleared out as much as possible, and in 
every way make ready for the arrival of 
the adjuster. Any special agent with 
four or five years’ experience can re- 
call a loss where the assured has, upon 
the advice of the agent, locked his 
store, which was partially filled with 
smoke, causing several hundred dollars 
additional smoke damage. 


Settling Small Losses 


On small losses, companies are in- 
clined to allow the agent to make set- 
tlement. Companiés complain that in 
sending proofs of loss on the small 
losses, agents simply fill in the amount 
of loss on the proofs without itemizing. 
Companies cannot accept this sort of a 
proof, but most ask for an itemization. 
This involves unnecessary correspond- 
ence and delay, and brings irritation 
that is plainly avoidable. 
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TOPEKA, Kans., April 2—At the re- 
quest of the fire companies operating 
in this state, Carey J. Wilson, insurance 
commissioner, has granted a postpone- 
ment of the hearing on the question of 
admitting the 1914 analytical basis ta- 
bles to this state until May 21. . The 
hearing was set for April 9, but on ac- 
count of an underwriters conference 
in the east on that date and the fact 
that not all of the work incident to 


making the tests has been completed, 
the continuance was asked for. While 
the state probably could have been 
ready for the hearing the continuance 
will give it additional time to study the 
surveys and make up the conclusions to 
be presented to the department. 


New Schedule Promulgated 
When the 1914 schedule was filed 


‘with the department last fall Mr. Wil- 


son held it up and promulgated a new 
schedule of his own, materially reduc- 
ing the basis tables of the 1914 sched- 
ule. He announced that the 1914 sched- 
ule could not be put into effect 
because it raised rates, unless the com- 
panies were able to make a showing 
that increased rates were needed and 
should be in force in Kansas. The 
schedule the department put out was 
announced as intending to preserve 
practically the parity of rates as now 
in force, but permitting the installa- 
tion into Kansas of the general plan of 
the 1914 schedule. 


Hearing Is Requested 
The companies asked for a hearing 


‘and this was granted for January 9. 


At that time some tests showing the 
application of rates under the present 
and the 1914 schedules were presented 
but these were not sufficient and 90 
days’ time was given for the companies 
to make additional tests and the state 
to check the surveys. Practically all 
of the field work has been completed 
The inspectors have made the tests on 
selected risks in these Kansas towns: 
Atchison, Nickerson, Horton, Wichita, 
Norton, Coffeyville, Iola, Holton, Win- 
field, Haven, Kansas City, Marion, 
Troy, Abilene, Newton, Parsons, Otta- 
wa, Baldwin, Salina, Alma, Topeka, 
Lebo, De Soto, Clay Center, Cherry- 
vale, Meriden and Tonganoxie. 

Copies of the surveys have been sub- 
mitted to the state inspectors for check- 
ing and where necessary the state in- 
spectors have visited the towns and 
made tests of their own. The inspect- 
ors for the companies are now at work 
setting forth the applications of the 
1914 schedules and drawing the conclu- 
sions of the companies. The state in- 
spectors will do the same and both sets 
of applications of the rates and the con- 
clusions will be presented to the com- 
missioner at the hearing May 21. 





Made New York City Manager 


NEW YORK, April 3—Charles Carroll 
Dominge has been appointed New York 
City manager of the Great American, 
succeeding Wm. H. Koop, who was made 


assistant secretary of the company last 
week. 


A new item has been added to the order 
of business for the coming meeting of the 
Western Union. A committee has been 
appointed on agency expenses with J. O. 
Dye of the Rochester Underwriters as 
chairman, 


The Collings Insurance Agency, located at 524 
Penobscot building, Detroit’ Mich. has incor- 


‘ porated with capital stock of $5,000. The prin- 


cipal stockholders are J. H. B. Collings, Helen 
Collings and W. C. Reynolds. 

















WATCH SMALL BAKERS 


ARE NOW FEELING THE PINCH 





Wheat Flour Shortage and High Cost 
of Substitutes Are Having a 
Damaging Effect 





NEW YORK, April 2—Examiners in 
fire offices are scanning with unusual 
care just now line offerings upon the 
smaller bakeries, which are feeling the 
pinch of wheat flour shortage and the 
high cost of substitutes. Another seri- 
ous factor in their operations is the 


.ever-growing competition of the large 


producers, who, through the use of ex- 
tensive mechanical appliances are able 
to deliver bread at a much lower cost 
than can the smaller establishments. 

While the government fixed the price 
for wheat flour and at the same time 
required a percentage use of substitutes 
in the mix—at first 20 and now 25 per 
cent—it failed to regulate costs of the 
latter, with the result that potato flour, 
rice and even milled tapioca, are now 
commanding figures far in excess of 
that at which pure wheat is sold. 
Again, bakers complain that the use of 
substitutes, which are heavy and fail to 
absorb water as freely as wheat, reduces 
the bread yield of a barrel of wheat 
flour by at least thirty loaves; a serious 
consideration in these times of low 
profit margins. 

Altogether the small baker is having 
a hard time of it, and a knowledge of 
that fact is creating an uneasy feeling 
on the,part of underwriters, who appre- 
ciate the moral hazard involved. 





News of the Mutuals 








Hare’s Operations Successful 


C. H. Hare, who organized the Michigan 
Mercantile Fire last year in Grand Rapids, 
Mich., finds that the operations so far 
have been very satisfactory. It is a mu- 
tual company, confining its writings to 
mercantile buildings and stocks. It takes 
country stores as well as town and city 


property. The losses for the first 10. 


months were almost nil. This company 
writes at three-fourths of the bureau 
rates, and Manager Hare expects to be 
able to pay 10 percent additional on anni- 
versary of the policy. 


Haan Sees Prosperous Class 


William A. Haan, secretary and manag- 
ing underwriter of the Grand Rapids 
Merchants Mutual Fire of Grand Rapids, 
Mich.,. works in harmony with the stock 
companies. He has had charge of this 
company for five years, has doubled its 
business in that time and has created a 
clean institution. He is popular with the 
field men and was recently initiated into 
the Michigan Blue Goose. He left the 
Michigan Inspection Bureau to take the 
position with the Mutual. He is a mem- 
ber of the legislative committee of both 
the national and state associations of mu- 
tual companies. The Grand Rapids Mer- 
chants Mutual confines its business to 
mercantile stocks and buildings. It writes 
all over Michigan except Wayne county, 
in which Detroit is located. It has had a 
satisfactory experience in unprotected 
towns. Secretary Haan keeps a close tab 
on the country merchants and the small 
village men, feeling that they are in a 
prosperous condition at the present time. 
He does not see much of a moral hazard 
in the mercantile class under existing 
conditions, 


Omaha, Neb —A vote will be taken on 
the proposition of issuing $35,000 bonds 
for a fire engine house. 








TIME TO GET TOGETHER 


COOPERATION IS NECESSARY 





Situation in Ohio Is Pointed Out as 
Full of Concern for Fire 
Insurance 





CINCINNATI, April 2—In the opin- 
ion of one of the most prominent Ohio 
field men, there never was a time when 
it was so imperative as now that the 
companies and agents should work to- 
gether in this state. For the most part, 
the agents -are cooperating loyally with 
the companies to make certain improve- 
ments in the business that seem wise. 
There are some agents, however, who 
are setting themselves up as final ar- 
biters for their own cases, regardless 
of what may be the consensus of opin- 
ion of their fellow agents throughout 
the state and of the companies. That 
this condition cannot long exist with- 
out bringing a forced conclusion of 
some kind, is clear to all. Both com- 
panies and agents, says this man, 
should make every effort to avoid such 
a situation. | 

Chief Trouble Removed 


The anti-discrimination law of Ohio 
has removed the chief bone of conten- 


tion between the agents and the com- - 
panies, the agents and the policyhold- 
ers, and between agents themselves. 
If the companies and the agents give 
this law ample opportunity and com- 
plete support it should justify itself 
and lay the ground for improved rela- 
tions between companies and agents. 
This cannot be the result, however, 
if small groups situated here and there 
in the state insist upon their own will 
to the exclusion of general practice. 
It may be said also that an autocratic 
attitude on the part of the companies 
may have equally disastrous results. 


State Insurance Looms 


Ohio has already gone into the state 
casualty insurance business and has ap- 
pointed a commission to investigate 
the subject of compulsory social health 
insurance. Nearly all of the chief leg- 
islative difficulties for fire insurance 
have their origin in some branch of 
the business itself and the present situa- 
tion in Ohio or a situation that might 
develop in the near future could lead 





| tion. 


to far reaching results in view of the 
general tendency of insurance legisla- 
The time to avoid any situation 
of that kind is now, according to the 
special agent quoted. 


Camden, Ark.—Camden, Ark., has _ pur- 
chased a new motor-driven chemical fire 
extinguisher and hose truck. The ma- 
chine will extend the insurance limits a 
half mile in all directions. 
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CHICAGO AND SUBURBAN 


DIFFERENCE OF OPINION 


There is considerable confusion in 
the minds of various men connected 
with the insurance business as_ to 
whether the congressional law provid- 
ing that all time pieces shall be set 
forward one hour from March 31, to 
Oct. 31, affects insurance contracts. 
Most of the underwriters say that by 
statute Congress has changed stand- 
ard time from March 31 to Oct. 31, and 
hence “noon” means a new standard 
time, in other words, one hour earlier 
than the old standard time. Thus if 
an insurance policy expired at noon 
today, was not renewed and a fire 
occurred at 12:30 p. m., the company 
would not be liable. 

Many of the leading adjusters and 
some of the insurance attorneys say 
that while they have not read the law 
they are of the opinion that the gov- 
ernment action cannot change the pol- 
icy contract, for a policy written prior 
to March 31 would run a full year from 
that time with not an hour clipped off 
or put on. In other words, if a policy 
expired at noon and was not renewed 
and a loss occurred at 12.30 p. m., ac- 
cording to the new time, the company 
could be held liable because the full 
year would not be completed until one- 
half hour later. 

These border line cases may cause 
considerable confusion. Last summer 
both Detroit and Cleveland by local 
ordinance changed their time, setting 
their time-pieces ahead one hour and 
there was some confusion as to losses. 
The local agents began to endorse 
their policies stipulating that noon 
meant noon according to the local time 
adopted by the city ordinances. 














General Counsel O. B. Ryon of the 
National Board has sent to Washington 
for a copy of the law. While not hav- 
ing read the law, he states that he does 
not believe that congressional action 
can change contracts in force and that 
they must run to their expiration as 
provided by the original term of the 
contract and cannot be clipped: off even 
by an hour’s time. 

In most of the forms and in some of 
the policies appears this paragraph: It 
is understood and agreed -that the term 
‘noon’ as used in this policy shall be 
construed to mean 12:00 o’clock noon 
standard time of the place where the 
property herein described is located.” 

s 


CLARENCE ALLEN RESIGNS 


Clarence L. Allen, adjuster of the 
Western Adjustment Company at Chi- 
sago, has resigned following the ex- 
pose by Robert H. Keith,,a public ad- 
juster in Chicago, involving Mr. Allen 
in crooked work in settling losses. 
Manager Mariner of the adjustment 
company, has issued an order, here- 





Iowa Field Position desired 
by highly recommended man; 30 
years of age; having 11 yrs. agency 
and home office experience; 4th 
class in draft. Address 28-P, care 
The National Underwriter. 





WANTED—Experienced insurance man 
to represent large Agency in Ohio. Must 
have general knowledge insurance 
business and outside experience. State 
age and qualifications. Address 30-R, 
care The Natisnal Underwriter. 


after prohibiting his adjusters from 
having any conference with a public 
adjuster on a loss unless the assured 
or his authorized representative is pres- 
ent during the entire time. In other 
words, Manager Mariner desires the 
assured to know exactly what is be- 
ing proposed by his adjuster and how 
the work is being carried on. 


WESTERN UNION MEETING 


The semi-annual meeting of the 
Western Union will be held next week 
at the Bellevue-Stratford in Philadelphia. 
There will be a large attendance, most 
of the members going down Sunday or 


Monday. wo 
* 


BUSINESS LESSENING 


While fire insurance business has 
been increasing every month for a long 
time in Chicago yet local agents there 
claim that beginning with March there 
was a material shut down. Some agents 
say that the apex of values was reached 
in Chicago last year and the big in- 
creases, therefore, cannot be expected 
this year. 
* * * 
0. E. Aleshire, president of the Chicago 
Board of Underwriters, will address the 
Cook County Real Estate Board at its 
meeting on April 23. Mr. Aleshire has 
also been invited to deliver an address at 
the Illinois centennial celebration at 
Carthage, April 18, his subject being “‘The 
Great State of Illinois.” Mr. Aleshire 
was graduated from Carthage College in 
1882, being the valedictorian of his class. 
ft ok a 


John F. Stafford, agency superintendent 
of the western department of the London 
& Lancashire, has been called to Pasa- 
dena, Cal., owing to the serious illness 
of his sister, Mrs. Arthur Dyrenforth. 

* * oo 


It is planned to resume the fellowship 
luncheons of the Chicago Board of 
Underwriters, but it is suggested that 
they be held before each quarterly meet- 
ing instead of monthly, which was re- 
garded as too frequent when the former 
series was abandoned. The first luncheon 
will be held on April 10, preliminary to 
the meeting on April 11. The meeting 
will be devoted to sociability and enter- 
tainment with President Aleshire® pre- 
siding. 
* * * 

C. W. Wagner who has recently been 
with the Ohio Inspection Bureau and 
prior to that was with the Frelinghuysen 
companies in the southwestern oil dis- 
trict, is now counter man for August 
Torpe, Jr., & Co., in Chicago. Mr. Wagner 
began his career in Chicago offices and 
for a long time was connected with the 
Chicago Board. a 

Ross B. Whitney who resigned last 
week, manager of the fire insurance de- 
partment of August Torpe, Jr., & Co., to 
become associated with C. D. Greene, the 
adjuster, was presented with a handsome 
ink well by his office associates and a 
pair of gold cuff links by Mr. Torpe. 


Open Newark Office 


NEW YORK, April 3—At their Newark 
office, 9 Clinton street, Ballard & Greene 
have opened a fire insurance department 
for New Jersey business under the man- 
agement of Fred Dodd,-formerly agency 
superintendent of the Concordia Fire of 
Milwaukee. Ballard & Greene already 
represent the Georgia Casualty for New 
Jersey and the Agricultural of Water- 
town for automobile fire, theft, property 
damage and collision risks in New Jersey 
and Greater New York territory. The 
Ballard & Greene New York City office 
will accept New Jersey fire business for 
its new department which will add mate- 
rially to their facilities. 


Cc. A. Ludlum, vice-president of the 
Home Insurance Company, has returned 
from Porto Rico. 


WANTED — 


Position as examiner by field man of 
years of experience. Well qualified ac- 
count o° previous experience as examiner 


and general office work. Address 34-V, 


care The National Underwriter. 
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ADJUSTERS INVOLVED 


GAMBER SECURES CONFESSIONS 





Several Chicago Public Adjusters 
Charged With Fraud—Newmark 
and Keith Name Others 


_Chicago fire insurance men were con- 

siderably surprised at the results ob- 
tained by State Fire Marshal John G. 
Gamber in his investigation of crooked 
fire insurance adjustments. He has se- 
cured confessions, and his material has 
been turned over to States Attorney 
Hoyne. Robert H. Keith and Louis 
Newmark of the public adjusting firm 
of Newmark & Keith, Mr. Gamber 
says, have both made confessions, 
Keith having admitted to having split 
$5,500 four ways in the adjustment of 
the fire loss of the West Side Whole- 
sale Grocery Company at 2139 South 
Kedzie avenue, which was destroyed 
last winter with a loss of $25,000. Keith 
represented the grocery company in the 
adjustment of this loss. 


Allen is Brought In 


According to the confession held by 
Mr. Gambler, Keith involved Charles L. 
Allen, an adjuster for the Western Ad- 
justment Company, and Joseph Fish, 
the public adjuster, who received con- 
siderable notoriety some time ago dur- 
ing the “arson trust” investigation. 

Keith involved a number of inde- 
pendent adjusters in his* confession, 
most of whom are said to have bor- 
rowed money from public adjusters, 
accepted favors from claimants or been 
guilty of other indiscretions. Some 
may be involved in offenses that will 
affect their probity. Insurance men, 
however, are inclined to wait for de- 
velopments and see if Keith can prove 
his statements. 


Allen Regarded as Good Man 


Mr. Allen was highly regarded by the 
Western Adjustment as a man of abil- 
ity, who was used on important losses. 
It is stated that he was greatly influ- 
enced by Keith, who was a former em- 
ploye of the Western Adjustment, but 
was discharged for cause a few years 
ago. He was not involved, however, in 
any dishonesty. It is stated that Allen’s 
illegal “receipts” in his recent adjust- 
ing career will not run above $2,000. 
This is the first instance of a Western 
Adjustment adjuster being involved in 
a mess of this character, which speaks 
well for the character of its men. 


Believe Some Innocent 


_in discussing the charges brought by 
Newmark & Keith, Chicago adjusters 
are of the opinion that some are named 
as having accepted bribes that are not 
In reality guilty. Frequently following 
the settlement of the loss, the adjusters 
who figured in the case will ask the as- 
Sured to be allowed to purchase goods 
and request that a bill be sent. Very 
often the assured will send a bill at a 
discount, or neglect to render a Dill at 
all. This is done more than anything 
else to show appreciation for the manner 
in which the loss adjustment has been 
handled. In other cases, the assured will 
often invite the adjuster to help himself 
to some portion of the Salvage in the 
case of small articles such as cigars, 
men’s furnishing stocks, ete. In fact, it 
is offered in much the same spirit that a 
man would offer another man a cigar, 
and ordinarily does not involve more 
than from two to five dollars worth of 
merchandise. This is in no sense a bribe, 
cannot be branded as graft, and has 
grown to be more or less of a common 
Practice. There is a sharp line to be 
drawn between such cases and where the 
adjuster receives a substantial check for 
services rendéred.” 

Fire Marshal Gamber said that his 
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further disclosures will involve an Illi- 
nois field man. It is generally felt that 
he refers to a loss adjustment at La 
Salle, Ill., where one of the company field 
men did some work for the assured in the 
evening, spending some time in going 
through the books, adjusting accounts 
and straightening out affairs previous to 
the final settlement of the loss. The as- 
sured presented him with a check for a 
comparatively small amount in apprecia- 
tion of the extra time involved. Field 
men who are familiar with the case say 
that this could not be regarded as a 
bribe, as the field man involved was 
simply rendering what he believed up to 
the proper service to the assured, and his 
action was more of an indiscretion than 
a service which he expected to result in 
remuneration to him. 

One adjuster said that sometime ago a 
Chicago adjuster borrowed $500 from 
Joseph Fish which was later repaid. 
This action opened the way to criticism, 
but is known to be by those in touch 
with the circumstances, simply an in- 
discreet act on the part of the borrower. 
He is now involved in the investigation. 


Must Make Distinction 


In commenting upon the action taken 
by Fire Marshal Gamber, and the dis- 
closures made by Keith, an adjuster said 
that if the records were checked up and 
the accounts closely gone over, it could 
be shown that practically every adjuster 
in the city had at some time or other 
received something in the way of a gift 
from the assured, following the settle- 
ment of a loss. If presented under the 
circumstances outlined, however, it 
would not be possible to bring charges 
of graft. The view is held that some of 
the adjusters named by Keith as hav- 
ing accepting bribes, will be proven 
innocent. A trial will bring out the cir- 
cumstances under which a gift was 
made by the assured. It is felt that a 
review of many of the cases will reveal 
the fact that gifts were made and favors 
extended to adjusters against which no 
charges could possibly be brought. Ad- 
justers feel that a distinction should be 
plainly drawn between the case of a 
grafter and a man who receives a small 
remembrance from the assured as is very 
commonly the case. 


Report on Springfield, Mo. 


The National Board engineers sum- 
marize the fire-fighting facilities of 
Springfield, Mo., as follows: 

“Water supply dependent upon force 
mains of insufficient capacity, a single 
main artery and gridiron incomplete 
and not strong. Pressures good and 
considerable quantities available under 
average conditions. Fire department 
only fairly effective; weak in men, 
chemical and pumping equipment. Fire 
alarm system inadequate and little used.” 

As to the conflagration hazard they 
say: 

“In principal mercantile district, haz- 
ard in two conflagration-breeding blocks 
mainly eliminated by fire and by fire- 
proof buildings. Elsewhere, mainly weak 
construction and inadequate fire-fighting 
facilities, in connection with narrow 
streets and frequent high winds, make 
serious spreading fires probable. Such 
fires should not involve entire district, 
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in Chicago, Cook County and the C.eater Metropolitan District. QThisinspec- 
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events before they occur. i 

herewith tendering counsel to ail State I 
ws 
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—Dixit et Fecit— 


Cc. W. PIERCE 


Independent inspector and Fire 
Prevention Counselor 


owing to fire break formed by Public 
Square and bordering fireproof buildings, 
many open spaces and good accessibility. 
Only group fires probable in minor mer- 
ecantile and manufacturing districts. 
Hazard of flying brands. increased by 
shingle roofs, high winds and inadequate 
fire-fighting facilities. 

“The gross fire loss for the past five 
years, as given in the fire department 
records, amounted to $721,395; the loss 
for two fires was $348,000. The annual 
loss ranged betwe2n $38,357 in 1916 and 
$269,667 in 1913. The average annual 
number of actual fires was 203, ranging 
between 273 in 1916 and 168 in 1914, with 
a loss per fire of $709, a high figure. 








Based on an average population of 39,- 
000, the average annual number of fires 
per 1,000 population was 5.2, and the 
average loss per capita was $3.73, both 
high figures. 


Great American Promotions 


Alexander R. Phillips, formerly assist- 
ant secretary of the Great American, has 
been appointed secretary and the fol- 
lowing have been appointed assistant 
secretaries: William H. Koop, E. S. 
Archer, R. S. Glass, L. J. Borland, G. E. 
Krech and H. B. Churchill. All these men 
have been in the Great American’s serv- 
ice for many years. 
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THAT CHICAGO CONFESSION 


THE confession of a couple of public 
adjusters in Chicago last week involving 
some of the company adjusters and an 
employe of the UNpbERWrRITERS SALVAGE 
CoMPANY came as a shock to insurance 
men so far as some of the men involved 
in the confession are concerned. These 
men have not yet made a defense and 
therefore no one is able to judge as to 
the merits of the confession. 

From time to time public adjusters 
have been involved in crooked transac- 
tions. It can be said that as a class the 
adjusters for the assured do not stand 
very high in the scale of personal probity. 
They are usually men whose conscience 
is blunted and whose aim in life is to 
graft. Independent-and company adjust- 
ers as a rule have always maintained an 
excellent reputation. The temptations be- 
fore them are many. They are contin- 
ually being subjected to influences of all 
kinds. It is a rare thing for a company 
or independent adjuster to go wrong. 
That is why the shock is so great. Taken 
as a class handling millions and millions 
of dollars of losses with the strongest 
kind of influence being brought upon 
them to favor the assured in various 
ways, the independent and company ad- 
justers deserve great credit for withstand- 
ing these advances, going ahead in a 
straightforward, honorable way and dis- 
charging their duties ably and fearlessly. 
It will be a good thing for the business 
if there is a clean up in Chicago. If 
the confessions of Messrs. Keira and 
Newmark can be relied upon and proved, 
all involved should be prosecuted to the 
fullest extent of the law and should not 
be allowed to have anything further to do 
with insurance or insurance losses. 

Some of the men mentioned in the con- 
fession have been under suspicion on the 
part of some companies. Others bear a 
most excellent reputation. Their friends 
will not declare them guilty until con- 
vincing evidence is produced. There may 
have been motives of revenge that 
prompted bringing their names in the list. 

There seems to be an almost universal 
custom for adjusters to purchase goods 
from an assured after a loss. Sometimes 
the assured does not send a bill or if 
so ,it may be discounted. Frequently after 
a loss is adjusted covering small articles, 

the adjusters will be told to take a few 

involving, of course, small amounts. 

Technically, this is a wrong practice and 


favors of this kind. They are not ac- 
cused of being dishonest or swayed in 
their duty by receiving these small ar- 
ticles or favors. 

The reputation of an adjuster is one 
of his big assets. Jt is delicately poised. 
Let there be a suspicion cast on his good 
name and his usefulness ends. He should 
therefore guard himself against even the 
appearance of evil. It pays to lean back- 
ward so far as the adjuster is concerned. 
There are probably men named in this 
Chicago confession who can explain their 
transactions if they have done anything 
that smacks of irregularity so that their 
honesty cannot be impugned. It all goes 
to show that a loss adjuster can take no 
chances, however clear he is in his own 
conscience. 





MONEY COMES BACK 


The cycle of money invested in Liberty 
bonds is short and complete. The people 
lend the money to the government, the 
government lends some to our Allies, 
and our government and our Allies 
straightway spend the money, or the 
greater portion of it, among the people 
of the United States. In some instances 
the money paid in by wage earners on 
one installment of Liberty bonds is paid 
by the government to their employers, and 
by their employers paid back to them in 
the way of wages before the next bond 
installment is due. 
Buy Liberty bonds. 








WHYNESS OF IT 


SomE one has described fire insurance 
as shelf goods and casualty insurance as 
sample case merchandise. What they 
meant was that fire insurance is pur- 
chased while casualty insurance has to 
to be sold—that there is a demand for 
fire insurance and that a demand has to 
be created for casualty insurance. 

Automobile insurance of nearly all 
forms classes, in this respect, with cas- 
ualty insurance. Consequently, the suc- 
cessful automobile insurance agent is truly 
an insurance salesman. 

Like any other salesman, he needs new 
selling ammunition and he wants all the 
equipment that makes his work lighter. 
It is for him that the “Annual Auto- 
mobile Insurance Number” of THE Na- 
TIONAL UNDERWRITER is prepared and he 
will find what he wants, what he can 
use to fine advantage in the edition that 
will appear within the current month. 





EXAMINER’S CLUB 

Tue Fire InsuRANCE EXAMINERS CLUB 
of Chicago is doing a very excellent work 
in getting the daily report men together 
and discussing numerous features that 
come up in connection with their work. 
This is one of the progressive organiza- 
tions that has in it great potentialities. 
During these war times there is need for 
caution because conditions are unprece- 
dented. The judgment of peace times 
will not hold. With rapid developments 
it takes a keen and alert mind to keep in 
touch with the times. It is well that in- 
formation be exchanged and that these 
men sit down together and talk it over. 
We commend very highly this asso- 
ciation because it is doing great good. It 
should receive encouragement from every 
office. A man who desires to progress and 
advance in his work should take advan- 





yet no one has questioned the integrity 
of most adjusters who do receive small 


tage of an opportunity of this kind and 


Personal Side of the 
Insurance Business 


William G. Whilden, the well known 
fire underwriter of New York City, who 
recently joined ‘the staff of the A. M. 
Best Company of New York City, has 
been made manager of the special serv- 
ice department for Best. In addition 
to furnishing insurance reports, the 
Best Company is frequently called upon 
by large business interests for other 
advice regarding their indemnity. It 
will be Mr. Whilden’s business to sup- 
ply this. Mr. Whilden was formerly 
manager of the New Jersey Fire and 
previous to that the Eagle of New 
York. 





Manager George W. Law, of the 
Royal in the west, leaves this week for 
Florida to visit his brother, John H. 
Law, who is seriously ill. The latter 
recently met with an accident while 
out hunting. He was in his boat on the 
lake shooting ducks and he fell back- 
wards, striking his head against the 
side of the boat, resulting in a blood 
clot. He is unable to speak to any 
great extent. Mr. Law is 82 years of 
age and was prominent in the business 
during his active connection with fire 
underwriting. 


W. M. Rosen of the local agency of 
Rosen & Bass at Ogden, Ia., believes in 
keeping in tune with the seasons. One 
of his companies wrote him recently, 
asking whether he had lost one of the 
choice farm risks which the agency had 
heretofore been writing. The reply was 
sent in verse form as follows: 

“GONE BUT NOT FORGOTTEN” 
Here’s to the death of the biggest of all 
He expired on March twenty-first 

At the age of five years; he was robust 
and tall 

But died from hunger and thirst. 


He strayed from the fold seeking pas- 
tures more green 

We found him and worked on him long 

With pulmotor, stimulants, electricity 
and steam 

With pleadings and various songs. 


He’s peacefully sleeping in Beaver just 
now 


In the arms of competitors dear (?) 
But the trumpet shall sound in five 
years, then “Wow” 
We'll try him again, don’t you fear. 
Colonel George E. Leach is one of 
the five members of the 151st field ar- 
tillery fighting in France who has been 
honored by citation for the United 
States distinguished service cross for 
valor in action in the Luneville sector. 
Before going to the colors, about a 
year ago, Colonel Leach was Minne- 
sota, North and South Dakota state 
agent of the Norwich Union. He was 
one of the well known field men of the 
northwest, and is a brother of Walter 
C. Leach, secretary of the Minneapolis 
Fire & Marine. 


At the meeting of the executive com- 
mittee of the National Board, the com- 
mittee on resolutions prepared a trib- 
ute to the late Charles H. Barry, presi- 
dent of the Pennsylvania. The com- 
mittee consisted of -C. A. Ludlom, 
Home, chairman; George M. Lovejoy, 
Phoenix of Hartford; W. L. Steele, 
Niagara; Neal Bassett, Firemens and 
H. C. Eddy, Commercial Union. 


Christian S. Byrkit, who has been the 
mainstay in the Iowa department for a 
good many years, resigned April 1. 
Commissioner J. F. Taake has named 
George W. Lyman of Cedar Rapids 
to succeed him. Mr. Byrkit quits on 
account of his health, which has been 
more or less impaired because of the 
tremendous increase in the duties of the 
department. 

Mr. Byrkit went to Des Moines from 
Centerville, Iowa, 35 years ago, as as- 
sistant in the state labor department. 
He held positions in other state offices 
and was an official in the Legion of 
Honor, a fraternal which expired some 
years ago. Later when the legislature 
named a commission to revise the in- 
surance laws, Mr. Byrkit was placed on 





be present at every meeting. 


then state auditor, put him in charge of 
the insurance work and he held a simi- 
lar position under former State Audi- 
tor Bleakly and former Insurance Com- 
missioner Emory H. English. 

Mr. Lyman who succeeds him has 
been a practicing attorney in Cedar 
Rapids for many years and has special- 
ized on insurance matters. 


On April 10 a sign will be hung on 
the doors of the offices of Hackett & 
Corcoran, Milwaukee, reading: 
“Closed for the duration of the war.” 
Ten months ago Robert E. Hackett, 
senior member, enlisted in the navy 
and has been in active service since 
that time. In addition, he ordered a 
speedy patrol boat, constructed at a 
cost of nearly $30,000, which he pre- 
sented to the government. Now Ivan 
§. Corcoran, junior and remaining mem- 
ber, has enlisted in the Signal Corps 
and April 10 will leave for Fort Leav- 
enworth, Kans. During the winter he 
has been studying wireless at Mar- 
quette University, Milwaukee, devoting 
three evenings a week to the work. Mr. 
Hackett’s father, the late James H. 
Hackett, was one of the founders and 
until his death president of Hackett & 
Hoff, now the Hackett, Hoff & Thier- 
man Co., Milwaukee. 








Gives Example of 
the Average Clause 








George S. Valentine, in his lecture 
before the Chicago Fire Insurance Club, 


said as to the average clause: 
‘While the average clause distributes the 
liability of the insured and insurer, it 
does not create an incentive on the part 
of the insured to carry any greater per- 
centage of insurance to value than would 
be the case without it; hence, it is neces- 
sary in equity to require the coinsurance 
clause also. Perhaps we ought to con- 
sider an example of average clause before 
proceeding: 

Example 
Merchandise, warehouses A, B and 
C—value in all......----eeeeee $12,000 
As shown at time of fire, divided as 





follows: 

Value in “A”... cece cree eeeee «.--$ 6,000 

Value in “B’...... pidicvereiaievererstelelaiers 3,000 

Value in “C”.....ceeeee SB wasicvetoe 3,000 
Value in all.....cccccccccceee - -$12,000 


as follows: 








6,000 
Insurance “A” of $10,000 
12,00 
GP cat Sens eas peo ra: auuieiwreisse7aray> $ 5,000 
3,000 
Insurance “B” of $16,000 
12,000 
MBE oe caré hevaleseiato eraranmanea Senve sseseieys 2,500 
3,000 
Insurance “C’” ——— of $10,000 
12,00 
SE ae ee Mieteierseet es 2,500 
Total insurance.........seeeeeee $10,000 
* * * 


Also we will review an example of ap- 
portionment of insurance and loss under 
a policy contracting for both_ coinsur- 
ance and average, as follows: The aver- 
age clause is applied first, dividing the 
amount of policy into as many parts 
as there are buildings or divisions, in 
proportion as the value in each bears to 
the value in all. 

Example: $10,000 on merchandise while 
contained in warehouses A, B and C. 
fire damages stock in warehouse “A” to 
the extent of $2,500. Inventory shows 
values to be as follows: In “A,” $8,000; 
“By” $2,000; “C,” $6,000; in all, $16,000. 
Insurance distributed by the average 
clause as follows: 





8,000 
Ba Re obese owes of $10,000— 
~ 16,000 
$5,000 insurance; in “B’” ——— of $10,- 
16,000 
6,000 
bcciaal . FY nd 
000—$1,250 insurance; in 16,000 


of $10,000—$3,750 insurance. 
oe cd * 


The coinsurance clause must now . 
applied. It is discovered that insure 
has failed to carry insurance equal to >, 
percent of the value in warehouse “A, 
where the fire occurred, and therefore 
is penalized in the distribution of loss, 45 
follows: ; 0; 

Value of stock in warehouse “A,” $8,00 i 
80 percent of said value (the amount tha 
should be carried), $6,400; insurance x 
plying according to average clause in 
ready shown), $5,000; amount of peor 
warehouse “A,” $2,500; amount contr 
uted by the insurer, 5,000-6,500 of $2,500, 





that board as secretary. B. F. Carroll, 





or $19,953.13; amount contributed by. the 
insured, 1,400-6,400 of $2,500, or $546.87. 














2,500 


verage 
),000— 


yf $10,- 
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Genera 


| News of the States 








OHIO AND WEST VIRGINIA 


RUSH TO BEAT SURCHARGE 








Bulletin of Manager of Ohio Audit Bu- 
reau Advises of Classes to Which 
It Applies 





COLUMBUS, O., April 1—The Sat- 
urday mail of the Ohio Audit Bureau 
was unusually heavy, owing to the rush 
incident to the 10 percent war emer- 
gency surcharge which took effect after 
midnight March 30. 

Manager T. B. Sellers of the Ohio 
Inspection Bureau had sent out a bul- 
letin applying to all fire and tornado 
business except farm property. 

Superintendent of Insurance Tomlin- 
son, when seen about the surcharge, 
said that the matter had not been 
brought to his attention officially, and 
that he had nothing to do with rates or 
rating except where a case was sub- 
mitted to him in writing that there was 
discrimination on one risk as against 
another, both having the same hazard. 

What effect the new surcharge will 
have in Ohio is a matter of conjecture. 
The local agents at Columbus and 
Cleveland will send out circulars with 
each policy, explaining exactly why 
this tax is necessary. 

There are some rumblings of discon- 
tent already and these may grow into a 
steady barrage roar. 





SERVICE ON SMALL CLAIMS 





Agent Often Spends More Time Than 
Entire Premium Would Pay 
For 





CINCINNATI, April 2—Nearly all 


of the fire insurance agencies in Cin- 


cinnati reported a deluge of small tor- 
nado losses within the last four weeks. 
The loss has not been greater than in 
other years but there is an especially 
large number of very small claims. In 
the adjustment of these myriads of 
small tornado claims, the local agent 
performs a service for his clientele that 
is too little appreciated. 

In nearly all cases of this kind, the 
agent must spend more time in han- 
dling the claim than the premium on the 
policy itself would pay for and what 
the public should understand is that 
in paying a tornado policy premium 
it is not only paying for protection 
against damage by tornadoes but is 
also paying for the expense of han- 
dling the business and the adjustment 
of losses. In other words, the public 
should understand that an agent’s ser- 
vice has not ceased with the writing 
of the business but extends also to 
the actual carrying out of the contract 
in case of loss. 





Confusion in Rate Increase 


CINCINNATI, O., April 2—Some con- 
fusion was caused here by order of the 
Ohio Inspection Bureau that a surcharge 
of 10 percent should be charged on all 
premiums on fire policies beginning on 
March 30. It is known that some offices 
employed extra clerks immediately to 
write up advance business and that many 
of the offices delivered large numbers of 
daily reports to the audit bureau on Fri- 
day. Some of the agents were puzzled 
about whether or not a surcharge ap- 
plied to automobile floater policies. The 
charge does not apply to premiums on 
these policies, according to the agents 


who have been writing these forms since 
Saturday. 


Members Are Caricatured 


CINCINNATI, April 3.—Members of the 
Cincinnati Insurance Society had an espe- 
Gally good time at the meeting last Thurs- 

ay evening when the past and future of 
various members of the society was 








Minneapolis 


sentation. 





JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


WALTER C, LEACH, 


We can tell them to you. 








shown on the screen. For the past, pic- 
tures of many members taken when they 
were quite young were shown, and for the 
future, valentine and other caricatures 
were used to indicate the prophesied fu- 
ture employments of some of the men and 
women. The Cincinnati Insurance Society 
believes that it has a larger proportion of 
local insurance office employes enrolled 
in its membership than any other insur- 
ance society in the country. All of its 
meetings are well attended. 





Get Out Set of Rules 


After considerable discussion the two Ohio 
field clubs’ conference committees have finally 
threshed out a set of rules that will give the 
two organizations a working basis to straighten 
out tangles that may come up. The two clubs, 
after revising the rules, adopted them at a joint 
session Tuesday. 





Ohio Agency Appointments 


Citizens, Mo.—H. M. Stowe, Cleveland; M. L. 
en Alliance; J. B. Campbell, Mineral 

idge. 

City of N. Y.—Crawford & Elsass, Massillon. 

Columbian, Ind.—L. G. Hunt, Mt. Vernon. 

Com. Un.—E. C. Lloyd, Fostoria. 

Federal, N. J.—Dettlebach & Co., Cleveland. 

Fed. U., Ill—G. B. Ranshaw, Elyria. 

Fire Assn.—E. E. Green, Byerville; J. W. 
Downing, Piketon. 

Firemen’s, N. J.—Reynolds & Newell, Upper 
Sandusky; C. A. Woods, Paulding; J. T. Robin- 
son & Son, Gallipolis., 

Ger. Amer.—Beegle Bros., Pomeroy. 

German of Pa.—J. A. Huber, Marion. 

Germania, N. Y.—Reynolds & Newell, Upper 
Sandusky; J. A. Palmer, Athens; Potter & Max- 
well, Defiance; E. F. Weiser, Putnam. 

Mich. F. & M.—H. O. Upham, Newark. 

Natl. Ben Frank.—P. K. Tadsen, Port Clinton; 
C. L. Wirth, Akron; McCarty & Cowin, Geneva; 
The Hunnicutt Agency Co., J. C. Crooks, Mrs. 
O. B. Hunnicutt, W. V. Jordan, Columbus. 

New Jersey—G. W. Quinby, Wooster; W. C. 
be ers,, Wooster; Hammersmith Agency, Mas- 
sillon. 

Niagara—E. B. McGinity—Cleveland. 

Nord Deutsche—D. P. Cass, Hamilton. 

North River—E. A. Wiswell, Cleveland; An- 
derson Ins. Agency, Greenville. 


Norwich Union—Anderson Agency} Greenville; 


F. L. Thurber, Cleveland. 
Northwestern—R@ S. Schulke, Cleveland. 
Palatine—L. A. ea, & Co., Bucyrus. 
Fireman’s Fund—The Frank Tallmadge Co. 
(inc.), Frank Tallmadge, Rose W. Perkins, T. B 
Tallmadge, Columbus. 
Glens Falls—E. P. Carsten, Elmore; V. H. 
Sage, The Farrow-Sage, Mansfield. , 
artford—J. Downing, Piketon; B. W. Fair, 
Kenton. 





Ohio Notes 


The insurance line of $2,500,000 on the 
Standard Welding Division at Cleveland, O., of 
the Standard Parts Co. has been recovered by 
the Western Factory Insurance Association from 
the mutuals, 

Joseph A. Kysela Insurance Agency Co. of 
Cleveland has incorporated with $15,000 capital 
stock. The incorporators are: Joseph A. Kysela, 
E. C. Becker, R. K. Kysela, M. E. Kysela and 
N. Fleming. 

The field men members of the Ohio State 
Fire Prevention Association have agreed to co- 
operate with State Fire Marshal Fleming in the 
Columbus, O., paint up, clean up and spade up 
campaign, April 15-22. The Columbus ministers 
will give sermons April 14 on fire prevention. 

A. C. Carey, a brother of W. J. Carey, of 
Cincinnati, died at the latter’s home last week. 
Mr. Carey had been very ill for many months 


.and was taken on a trip through the south by 


Mr. W, J. Carey last winter in the hope that 
it would bring a permanent improvement in 
health. Mr. Carey brought his brother home. 
He had a second stroke of paralysis which re- 
sulted in his death. 

The Cincinnati Fire Underwriters Association 
has made an initial purchase of Saving Stamps 
to the value of $1,000 at maturity for distribution 
in the various offices. All the offices, members 
of the association, will organize Stamp Clubs 
under the direction of a special committee of 
which Leo S. Schottensfels is chairman. The 
other members of this special committee are 
William Streddleman and N. L. Bartlett. 
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The only mutual company in Ohio author- 
ized to write full coverage on automobiles. 


AND 
PROPERTY DAMAGE 
— za AND 
in we HEALTH and ACCIDENT 
4g y A) INSURANCE 
4NDEMNISS Agents wanted in Ohio where not now represented 
MANSFIELD,OHIO. F. B. BLACK, Pres. H. R. ENDLY, Sec’y 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 











GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 
E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 
Organi 


Security Ins. Co. 
anized 1864 


Organwed 1881 





COMBINED STATEMENT 


Capital es - - $250,000.00 
Assets - - - - 942,227.90 
Surplus to Policy Holders : 624,198.79 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C.BARTON, Asst.Secy. R.B. HEATON, State Agt. 





1898 Twenty Years of Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 

An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 

Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 


Insurance in force over $17,000,000 


Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio’s oldest company doing a genera) 
business. 








Premiums in force over 260,000 

o3-e0tee CHAS. L. THURBER |, OU! contracts have been good for three: 

President Secretary fourths of a century and are still good. 

e 65th ANNUAL STATEMENT 

ov , Capital e, e = 7 ad 7 . $ 500,000.00 
Assets (to protect policy holders) - - 5,574,008.68 
Swurance Compauy Net Surplus to policy holders - - 2,650,983.09 
of Waterton N.Y: Net surplus to stockholders - - - 1,900,983.09 


STUART MORGAN, State Agent, Michigan, East Lansing 


CASHMAN & EVANS 


» Gen’l Agents, Colorado, Denver 


N. T. JULIAN, State Agent, Ohio and West Va., Columbus 


F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 


P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 


E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 














Our insurance covers Fire, Theft, Public Liability and Property 
Damage in one Policy. 
Cars listing $ 500.00 or under, $ 8.70 
Cars listing 1,000.00 or under, 


Live agents wanted in Wisconsin. 


15.00 


Good commissions. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 
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CENTRAL WESTERN STATES 





NORTHWESTERN STATES 








NEW WISCONSIN HAND-BOOK 





Replete With Interesting and Valuable 
Data Arranged for Ready Refer- 
ence—Has New Features 





The new 1918-19 edition of the Un- 
derwriters’ Hand-Book of Wisconsin 
has come from the press of THE Na- 
TIONAL UNDERWRITER. It follows the us- 
ual lines of these directories, contain- 
ing a complete directory of companies 
operating in the state and of agents, 
arranged alphabetically by cities. Va- 
rious other features that make these 
handy reference volumes are also in- 
cluded. Among these are the premiums 
and losses of fire companies, both stock 
and mutual, for the past six years; 
premiums and losses of casualty com- 
panies by individual lines for the past 
four years; and insurance written, in- 
surance in force, premiums and claims 
of life companies for the past six years. 

Another feature is list of companies 
writing various lines of insurance such 
as automobile, consequential damage, 
excess insurance, explosion, express 
parcels, etc. Similar information on 
lines written by casualty companies is 
also included. 

Other interesting lists are those of 
independent adjusters, insurance attor- 
neys, appraisers and fire engineers, Wis- 
consin field men, fire chiefs in Wiscon- 
sin, and fire protection devices and ap- 
pliances approved by the Underwriters 
Laboratories. 

As a great deal of the book was in 
type before the December 31, 1917, fig- 
ures of insurance companies were avail- 
able, much of this data is given in the 
latter part of the book. 

The volume has a good index which 
adds materially to its value. 





Writes Many Lines 


In the new Wisconsin hand book the 
name of the Westchester Fire was omitted 
from several lists of companies writing 
various lines of insurance other than fire. 
Among the special lines which this com- 
pany handles in Wisconsin as well as in 
the western states are automobile, con- 
sequential damage, explosion, farm prop- 
erty, leaseholds, marine, rents, rental 
values, sprinkler leakage, summer cot- 
tages, tornado, use and occupancy. 





Wisconsin Book of Rules 


MADISON, WIS., April 2—Commissioner 
Cleary said Monday that the book of 
rules prepared by Wisconsin Inspection 
Bureau would not be approved before 
the end of the present week. The local 
agents have some additional information 
to submit before the final determination 
is reached. 





Illinois Notes 


The agency of Brown Bros. & Musgrave of 
Lawrenceville, Ill., is now known as Musgrave & 
Longnecker, consisting of E. Musgrave and 
O. W. Longnecker. 

New agency has been established at Mt. Car- 
mel, Ill., known as Trimble Bonham, consist- 
ing of W. F. Trimble and Charles Bonham. 
They have offices in the Cowling building. 


Adopt Glass Breakage Clause 


At the meeting of the Explosion Confer- 
ence recently held, it was ordered that the 
following rider may be attached to all ex- 
plosion and war risk policies: 

“Glass Breakage Clause—This company 
shall also be liable for loss and-or dam- 
age to glass which may be a part of the 
buildings insured, to an amount, however, 
not exceeding 10 per cent of the value of 
such buildings; subject in all other re- 
spects to the printed conditions of this 
policy and-or conditions attached hereto, 
but in no event ‘shall this company be 
liable for a greater proportion of such loss 
or damage than the amount. which this 
policy bears to the total amount of all 
similar insurance, whether or not such 
other insurance shall include liability for 
loss or damage to glass.” 


New Ulm Fraternity Organized 


The insurance fraternity of New Ulm, 
Minn., has organized the Insurance Men’s 
War Savings Society of New Ulm, Minn., 
with N. Henningsen, president; George 
Hogen, secretary and John Henle, treas- 
urer. At the initial meeting $226 in thrift 
stamps were purchased. .This local or- 
ganization will do anything possible 
along the line of thrift service for the 
government. 


GRANARIES UNDERINSURED 





State Fire Marshal of Minnesota De- 
clares That Losses Show Property 
Is Not Protected 





The fire marshal’s department in Min- 
nesota states that granaries in that 
state are not insured sufficiently to 
cover possible loss. Last year there 
were reported to that office 19 fires in 
granaries, the damage amounting to 
$27,481. The insurance carried on this 
property amounted to only $13,257. 
The value of building and contents of 
these properties was $35,610. The fire 
marshal states that the same condition 
prevailed in 1916, 


GIVE SOUTH DAKOTA LEADERS 








St. Paul Fire & Marine Takes the Pre- 
mier Position With $459,500 in 
Premiums Last Year 





The St. Paul Fire & Marine was the 
premium leader in South Dakota last 
year, its premiums being $459,868, with 
$207,568 losses. The second company 
was the Home with $270,466 premiums 
and $143,743 losses. Number three is 
the National of Connecticut, with $268,- 
860 premiums and $115,937 losses. The 
other high premium companies in the 
state are as follows: 

Premiums Losses 


Re ota ao tees g Si $ 80,866 $33,295 
Commercial Union ..... 90,537 .+ 45,013 
CONBSCUICUE 2 o.0 <6:0:0510% 77,346 47,727 
Continental’... ......005%% 71,406 8,05 

Great American........ 139,337 74,113 
BROURONL | 6 bis 54a eleea 163,327 56,484 
North America. 1,613 23,933 
Liv. & London & Globe. 78,299 38,009 
Northwestern F. & M. 9,524 43,846 
N. W. Nationnl.......: 137,217 85,221 
I EO ree yee : 37,930 


Hail Premiums in Minnesota 


The Home led in nail premiums 
Minnesota last year with $68,476 cm 
losses $38,487. The St. Paul had $61,958 
premiums and $22,271 losses. The North- 
western National was third with $48,065 
premiums and $16,753 losses. The Great 
American had $27,463 premiums and $11,- 
280 losses. The Hartford had $26,529 
premiums and $7,085 losses. The National 
of Connecticut had $21,830 premiums and 
$8,385 losses. The Twin City had $19,823 
premiums and $9,094 losses. 





Home Led in South Dakota 


In hail business in North Dakota last 
year the Home led with $147,300 pre- 
miums and $55,705 losses. The St. Paul 
Fire & Marine is close second with $146,- 
440 premiums and $66,996 losses. The 
Northwestern Fire & Marine has $109,867 
premiums and $45,853 losses. The Great 
American had $104,488 premiums and 
$37,456 losses. The Twin City Fire came 
next with $94,359 premiums and $66,036 
losses. The Hartford’s premiums were 
$90,539 with losses $56,994 





Should Insure Fire Apparatus 


Commissioner Sanborn of Minnesota 
advises that municipalities should be 
eareful to insure their fire apparatus. 
He states that motor apparatus is ex- 
ceedingly costly. Although in the larger 
cities it is pretty well covered by insur- 
ance, yet in many of the smaller places 
it is not. He urges therefore city officials 
to see that this apparatus is well in- 
sured. He says that in view of the fact 
that the modern motor fire truck repre- 
sents a much larger investment than the 
old horse drawn vehicle, towns that have 
never been in the habit of insuring their 
fire department equipment are now be- 
ginning this practice. 





H. M. BARFIELD E 
President 


H. S. BASSETT 
Secretary 


Buckeye National Fire 


Insurance Co. 
Capital . 


CHARLES H. HARRADEN 
Managing Underwriter 
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Writing Business eter? Ohio Agents 
OMIC MANA 


Conservative Underwritin: ing 


MENT MAKING SPLENDID PROGRES 











OHIO AGENTS WANTED! 











F. R. Ormsby, Pres. 


Capital $300,000 





G. F. Hutchings, Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 











Richland Mutual Insurance Company 





MANSFIELD, OHIO. 





Incorporated 1850 


TOTAL ASSETS, 
A.C. CUMMINS, President 


- = = - - = $2,486,445.48 
BUSINESS CONFINED TO OHIO 


R. SMITH, Secretar: 











Incorporated 1906 
ANDREW HAAS, President 


NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 


FARGO, N. D. 
J. H. DAHL, Secretary 











INSURANCE CO. 
J. B. RATERMAN, President 


MINSTER MUTUAL FIRE 


Inc. 1849 


VERNON B. ARNOLD. Special Agent, Lima, Ohio 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 














Dayton Mutual Fire 


Insurance Co., 4.0" 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 











E. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance - $7,807,184.00 
Total Assets 412,915.16 


An Agency Company 








ORGANIZED 1905 











Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 




















Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 
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IN MISSOURI VALLEY FIELD 


ORGANIZE WESTERN NATIONAL 








New Company to Have Capital of $250,- 
000 Files Articles of Incorporation 
at Des Moines 


DES MOINES, IA., April 2—The 
Western National of Des Moines has 
filed articles of incorporation and will 
open for business with this city its 
headquarters. The capital stock is 
$250,000. It will handle fire, lightning, 
cyclone and tornado insurance and in- 
sure growing crops, 

O. G. Chesley, formerly of the agency 
of Hazard & Chesley and later presi- 
dent of the Des Moines Mutual, is 
president; M. H. Cohen, attorney and 
capitalist, is vice-president; L. E. 
Mayer, who has been associated with 
Mr. Cohen, will be secretary, and Rufus 
L. Chase, Jr., of the Iowa National 
Bank, is treasurer. 


SURCHARGE NOW WITHDRAWN 


Is Expected That New Schedule Will 
Be Filed in Formal Manner 
in Kansas 





TOPEKA, Kans. April 2—The 
schedule providing for the war emer- 
gency surcharge of 10 percent on all 
fire premiums in Kansas has been 
withdrawn. It is expected that a new 
schedule will be filed shortly, but in a 
legal manner so that it can be put into 
effect or steps taken by the companies 
to compel the recognition of the sched- 
ule. The first schedule was filed on a 
Saturday with an order that it become 
effective the following Monday.- This 
was an illegal proceeding and the 
schedule was ordered thrown out by 
the department without the necessity 
of holding a hearing. 

The new schedule is expected to be 
filed in a proper manner and then if the 
department does not permit the sur- 
charge there can be a hearing and later 
the case can be taken into the courts 
if desired. The Kansas department is 
opposed to a part of the proposed sur- 
charge on the ground that the govern- 
ment taxes are intended to come from 
the company profits and not to be 
passed on to the policyholders or any- 
one else, but must be taken from the 
stockholders. 


REPORT MADE ON JOPLIN, MO. 


National Board Engineers Tell of the 
Fire Fighting Facilities and Con- 
flagration Hazard 


The National Board engineers sum- 
marizes the fire fighting facilities at 
Joplin, Mo., as follows: 

“Water-supply works adequate; good 
but not sufficient quantities available 
from hydrant hose streams. Fire de- 
partment only fairly effective; weak in 
men, companies and pumping equip- 
ment. Fire alarm system inadequate 
and unreliable.” 

As to the conflagration hazard the 
report says: 

“In the principal mercantile district, 
weak construction and inadequate fire 
fighting facilities make serious group 
fires probable in most blocks. Owing 
to low heights, good accessibility and 
a fire break dividing the district, there 
is slight probability of fires involving 
more than a small section. Serious group 
fires probable in principal minor mercan- 
tile district; only individual or small 
group fires in others. Hazard at mines, 




















 H.Hawl Presiden 


707” ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


pe ee ee eee FO a ie REE $4,266,724 
Jit 0. BAO eer ere “a 276,728 
Reserve for Reinsurance................-++ 2,523,332 
Increase .........-.+--+: aka etleencniats a 55,556 
Net Surplus ;.........--- eee ee cece eeeeeee . 1,473,483 
Imcrease ......... cece ceceees Ginn cewengan -.. 54,732 


W. E. Haines, Secretary 











manufacturing plants and wholesale 
establishments, only local. Flying- 
brand hazard increased by high winds 
and inadequate fire fighting facilities.” 
The gross fire loss for the five years 
from 1912 to 1916 inclusive, as given in 
the fire department records, amounted to 
$234,084; this figure is evidently too low, 
for two months in 1912, with a total of 
37 actual fires, show no loss. According 
to these records, the annual loss ranged 
between $29,030 in 1915 and $68,986 in 
1912. The average annual number of 
actual fires was 220, ranging between 175 
in 1915 and 252 in 1916, with a loss per 
fire of $213. Based on an average popu- 
lation of 34,500, the average annual num- 
ber of fires per 1,000 population was 6.4, 
a very high number, and the average 
loss per capital was $1.36. A more com- 
plete record of losses would have shown 
larger losses per fire and per capita. 


Enger Is Patrol Chief 

KANSAS CITY, MO., April 2—J. C. 
Enger, for 10 years chief of the Kansas 
City, Mo., fire department, has been ap- 
pointed superintendent of the Insurance 
Patrol, Kansas City, succeeding J. E. 
McCormick, who died March 23. Captain 
McCormick was appointed on the patrol 
in 1891, was promoted to the secretary- 
ship in 1904, in 1909 made assistant su- 
perintendent, and Jan. 7 17, was ap- 
pointed to the superintendency, successor 
to Captain John F. Pelletier who had 
organized the patrol and who had been 
its superintendent until his death, Jan. 3. 
Chief Enger is widely known among fire 
fighters and has made a splendid record 
in the management of the fire depart- 
ment in Kansas City. 


To Give Missouri Hearing 


JEFFERSON CITY, MO., April 3—The 
insurance department has fixed the date 
of the hearing of the notice of the insur- 
ance men of the state to increase their 
rates 10 percent for war expenses April 5. 
The hearing will be before Acting Super- 
intendent Claude L. Clark. The superin- 
tendent must approve the rates otherwise 
they cannot be put into effect. Should 
he refuse to approve them the companies 
could appeal from his ruling to the cir- 
cuit courts of the state. 

Former Superintendent Charles G. 
Revelle, who with John S. Leahy, another 
St. Louis lawyer, represents James A. 
Waterworth and Harold M. Hess, agents 
of the companies, estimates that the com- 
panies premiums totaled about $10,000,- 
000 in 1917. 

James A. Waterworth, of the Missouri 
Inspection Bureau, explained the com- 
panies’ reasons for announcing that they 
would increase rates 10 percent within the 
state. He said that for a five-year period 
the amount of fire losses paid in Missouri 
in excess of premiums received was 
$1,000,000 a year. He said that in addi- 
tion the cost of replacements had in- 
creased from 35 to 50 percent. 

He stated the application for the 10 per- 
cent increase in rates was a war measure 
only. 


To Have Uniform Filings 


A conference of field men and rating 
experts was held at Kansas City last 
week to consider rate forms on zine and 
lead mines in Oklahoma, Kansas and Mis- 
souri. It is desired to make uniform fil- 
ings in three states in order to avoid 
discrimination, using the forms adopted 
by the Southwest Missouri Mining Plants 
Association. 


Department Gets Half Million 


TOPEKA, KAN., April 2—For the first 
time in the history of the Kansas depart- 
ment the collections of a single year have 
exceeded the half million dollar mark. 
Collections for the year ended March 31 
show a total of $532,612.12, an increase 
of $42,635.54 over the collections of the 








same period a year ago. The total in- 
cludes all of the money received by the 
department from insurance companies or 
agents for all purposes, including the 
firemen’s relief, special fees, taxes, state- 
ment fees, certificates and similar items. 
The big collection, of course, is the pre- 
mium tax, which is larger than ever be- 
fore, and the firemen’s relief fund tax is 
also considerably larger than in former 
years. 





Hearing on “Home” Case 
TOPEKA, KAN., April 2—The Home 
Fire & Marine has asked for authority_to 
do business in Kansas. The Home In- 
surance Company of New York has pro- 
tested the admittance of the California 
company. 





Forced to Move 


The Manhattan block in Des Moines— 
the building in which more fire insurance 
field men were located than any other in 
Iowa, with the exception of those who 
were allied with the Willcox-Howell- 
Hopkins agency—has been leased for a 
hotel. There has been a general exodus 
of insurance men into other structures. 
O. J. Davis of the Home and Witmer & 
Kauffman have gone to the Hippee build- 





ing. William H. Harrison of the Com- 
mercial Union and James F. Donica of 
the Continental have gone to the new 
Kraft building, as has also E. H. Moyer 
of the London Assurance and Walter 
Harvey of the Fidelity-Phenix. 





Missouri Premiums 


Premiums and losses of two companies 
in the three large cities of Missouri and 
the remainder of the state, not included 
in former figures published, follow: 

Nord-Deutsch: 


Premiums Losses 

SE, BAGG Go cc ccicinceesecee $13,193 $ 7,114 
Kansas City ...-ccccceee 3,707 i 

St. Joseph ..cccccccccess 2,312 31 

Remainder of State....... 12,800 5,666 

Prussian National: 

Premiums Losses 

St BGG ccc cccccssescae $28,071 $16,801 

Kansas City ....cccceeces 32,219 35,929 

St. Joseph ..ccccccccccece 1,827 


Remainder of State...... 13:131 14,259 


Surcharge in Missouri 


The stock fire companies of Missouri 
filed notice with the state insurance de- 
partment last week of an increase of 10 
percent in rates during the period of the 
war. 
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NEWS FROM THE RAST 





AROUSED OVER LAW’S REPEAL 





Abolishing the State Rating Board 
Creates Consternation in Official 
Blue Grass Circles 





LOUISVILLE, Ky., April 2—The 
act abolishing the state rating board 
and substituting a superintendent of 
rating has been allowed to become a 
law through the failure of the Gover- 
nor to veto or sign the bill, and is creat- 
ing quite a sensation as far as the rat- 
ing board is concerned. The present 
rating board is charging that the bill, 
if held constitutional, would repeal the 
act authorizing the supervision of rates 
at a time when fire companies already 
have increased rates 10 percent in 
surrounding states. The board has 
submitted to Attorney-General Mor- 
ris, an inquiry as to whether the Probe 
bill, referring to the act of 1914, which 
had been superseded by the act of 1916, 
actually abolishes the board and its at- 
torney; whether the insurance com- 
panies are absolved from the require- 
ment of paying a premium tax for the 
support of the department, and whether 
the act repeals state supervision of 
rates. 

The 1916 agreement that no changes 
in basic rates should be made for two 
years expires in June, about the time 
the act would become operative and 
the board says that a general raise of 
10 percent has been made in Ohio, In- 
diana, Illinois, Tennessee and West 
Virginia and all other middle western 
states, with the exception of six, in- 
cluding Kentucky, which have supervi- 
sion of rates. 





Returns to Kentucky Field 


LOUISVILLE, KY., April 2—Notice of 
much interest to the Kentucky and 
Tennessee fire underwriters is one con- 
cerning the reentering of the Kentucky- 
Tennessee field, of the Home Fire & 
Marine of San Francisco, which will 
handle its business in these states as 
heretofore through John Marshall, Jr., 
of Chicago, manager of the Fireman’s 
Fund. M. B. Russell, of Louisville, spe- 
cial agent for the Firemen’s Fund in 
Kentucky and Tennessee, will also look 
after the business of the Home Fire & 
Marine. This concern withdrew some 
10 years ago following the San Fran- 
cisco fire. 





Birmingham Agents to Protest 


Local agents of Birmingham, Ala., will 
protest against that city being included 
in the 10 percent war emergency ad- 
vance, in spite of the fact that companies 
have informed all who have thus far ob- 
jected that there wijl be no exceptions. 
Birmingham local agents plan to send 
a committee to Atlanta to receive a hear- 
ing before the Southeast Underwriters 
Association. 


Running Down Fire Bugs 


AUSTIN, TEXAS, April 2—State Fire 
Marshal Wallace Inglish continues 
active in his prosecution of the fire bugs 
and giving cooperation to the local au- 
thorities in running down persons guilty 
of arson. Joe Cortesa was convicted in 
the district court at Belton last week and 
given two years for arson. His case 
grew out of a fire in a grocery store in 
Temple last May. Other indictments are 
pending in the same case. As a result of 
Mr. Inglish’s activity in the investigation 
of a recent fire in a lumber mill at Day- 
ton, Texas, the grand jury of Liberty 
county has returned eight indictments 
for arson, two for bribery and four for 
conspiring to commit a felony. Some 
record. 


Charles H. Reed, has purchased the 
agency of Charles Ww. Fisher at York, Neb. 





IMPORTANT CHANGES IN FIELD 





R. Gellegos, Former Assistant Manager 
for the Phoenix Assurance, Goes to 
Magee General Agency 





SAN FRANCISCO, CAL., April 3. 
—T. Edwards, for several years state 
agent for the Republic Underwriters in 
California, has been appointed special 
agent for the Capital Fire in southern 
California with headquarters at Los 
Angeles. 

R. Gallegos of San Francisco is ap- 
pointed executive special agent for the 
Jos. F. Magee General Agency cover- 
ing the entire Pacific coast field. Mr. 
Gallegos was formerly assistant Pacific 
Coast manager for the Phoenix Assur- 
ance and for the past year has been 
local manager for the Guardian Fire of 
Salt Lake. 

J. H. Martin, who has been examiner 
for the Royal, Queen and Newark Fire 
at San Francisco, has been appointed 
junior special agent for the companies 
in southern California and Arizona with 
headquarters at Los Angeles. 

J. P. Reicker, special agent for the 
St. Paul in southern California for the 
past year, has resigned to enter the 
local agency business at San Diego. 


Is Now Utah Home 


In applying for admission to a number 
of eastern states, the Home Fire of Utah 
encountered some difficulty, owing to the 
protest filed by the Home of New York 
because of the similarity of name. As 
a result the corporate title of the former 
company has been changed to Utah Home 
which will obviate any objections. 








Ruling on Licenses 


SALEM, ORE., April 3—The Oregon at- 
torney general has ruled that agents 
must decide the name of the city or town 
for which his license is to be issued. The 
ruling was made where an agent repre- 
sented companies at the stockyards out- 
side of the Portland city limits, but 
where the agent resided in Portland. The 
attorney-general held that as the agent 
was a resident of Portland his license 
must be regarded as an additional agency 
for that city. 


Adjusts Tax Problem 
AUSTIN, Tex., April 2—The special 
session of the legislature which has 
just adjourned passed a bill which re- 
lieves insurance companies of a bur- 
den imposed by the city of Austin and 
county of Travers in taxing securities 
deposited with the state treasury in 
the state capital. This practice has 
been a thorn in the side of insurance 
companies, as it often caused double 
taxation and in court proceedings it 
was held that the law did not. prevent 
the assessment and collection of such 
taxes. 
The new law provides that secu- 
rities deposited with the state and in 
the state department at Austin shall be 
assessed for taxation only in the coun- 
ty and city of the corporation’s domi- 
cile. As this was one of the meas- 
ures presented to the legislature by the 
governor it is believed certain that he 
will sign the bill. 


Ten Percent Michigan Hearing 


A hearing on a temporary 10 percent 
surcharge on fire insurance rates was 
given by the Michigan insurance depart- 
ment this week. Affidavits showing the 
increased expenses which justified the 
surcharge have now been prepared and 
filed in several states. 





SUCCESSOR NOT YET NAMED 





No Word Received From Europe as 
' to Who Will Continue Work of 
Late Ralph H. Folsom 





NEW YORK, April 3—Thus far no 
word has been received from abroad 
regarding a successor to the late Ralph 
H. Folsom, of the New York manage- 
rial firm of Fester & Folsom, whose 
death occurred suddenly March 23. 
Fester & Folsom, Inc., are United 
States managers for the ” Warsaw Fire 





Phoenix Espanol of Spain and the Eu- 
ropean Accident, of London; the three 
first named writing fire and the last 
casualty reinsurance. During 1917 the 
aggregate premiums secured by the 
companies through their treaty con- 
tracts here was close to $8,000,000. 


Built Up Great Business 


The business started in the United 
States in 1910, developed rapidly, 
through the energy of Mr. Folsom. His 
foreign associates were the prominent 
reinsurance managerial firms of Fester, 
Fothergill & Harting, of London, and 
Mund & Fester of Petrograd. While 
the loss of Mr. Folsom will be keenly 
felt, the business of the office is not 
likely to suffer because of it; posses- 
sing, as it does, a most efficient organ- 
ization, created by Mr. Folsom to meet 
just such an event as has occurred. 
It may be added that while A. M. 
Best, the well known insurance pub- 
lisher of New York,’ was a long and 
close advisor of the late Mr. Folsom, 
he had no financial interest in the lat- 
ter’s business. Associated with the 
widow and Mr. Best as executors of 
Mr. Folsom’s estate, is Morris Fol- 
som, an older brother of Ralph H., 
who has long been a prominent in- 
surance agent of Lincoln, Neb. 





Cause of Big Explosion 


NEW YORK, April 1—It develops that 
a lighted cigarette thrown into a pile of 
potash was the cause of the fire and ex- 
plosions which destroyed the Jarvis 
Warehouse and the North Side shops of 
the Erie Railroad in Jersey City. Smok- 
ing in the building was in direct viola- 
tjon of the rules. 





Will Resume Lectures 


BOSTON, April 1—The Boston Insur- 
ance Library Association’s evening lec- 
tures on fire insurance, discontinued 
some weeks ago on account of the fuel 
shortage, will be resumed April 5 when 
Secretary C. M. Goddard, of the New 
England Exchange, will begin a series 
of lectures on clauses and forms. Exam- 
inations for the Insurance Institute of 
America will be held during the two 
weeks beginning May 10. The Library 
has just received from Capt. Edwin M. 
Brush, of Boston, now in France, a fine 
mark of the Abeille Fire, taken from a 
building in one of the mined villages of 
northern France, which it has added to 
the library’s already fine collection of 
historic marks. 





Maconachy in Charge 


NEW YORK, April 3—Owing to the in- 
creased work in the Newark office of the 
Firemens it has become necessary to re- 
lieve William Werner, superintendent of 
agencies, of part of his duties and re- 
sponsibilities, the work having grown to 
such an extent that it is far beyond the 
possibility of one person to properly 
oversee. 

The territory has, therefore, been di- 
vided and the Newark agency will now 
be under the supervision of James G. 
Maconachy, superintendent of the middle 
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and southern departments. Mr. Macon- 

achy is a man of broad experience in the 
business, and it is felt the change in its 
Newark agency will materially help to 
increase the business of the Firemens In- 
surance Company. 


Will Broaden Powers 


An amendment to the charter of the 
City of New York Insurance Company 
will be made which will permit the writ- 
ing of all classes of marine insurance, 
both ocean and inland. The charter will 
also be broadened to allow for the trans- 
action of other lines in connection with 
fire, such as use and occupancy, water 
damage, sprinkler leakage, and other 
miscellaneous lines. A meeting of the 
stockholders to approve the proposed 
amendment has been called for April 15. 








J. H. MACFARLANE, 
VICE-PRESIDENT AND MANAGING UNDERWRITER 
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FIRE INSURANCE COMPANY 
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ASSETS 
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SURPLUS TO 
POLICY HOLDERS 
$1,222,876.22 








F: Losses of the Week 





OSSES have moderated somewhat 
during the past week. Dwelling 
claims have been rather heavy, and the 
proportion of sprinkler leakage losses 


s e 

Lebanon, Ind., March 20—Fire de- 
stroyed the wholesale poultry house of 
the Fear-Campbell Co., causing a loss of 
$6,000, covered by insurance. The flames 
communicated to a warehouse of the Co- 
lumbia Conserve Co. across the street, 
causing a loss of $4,000 to $5,000, covered. 

* * * 

Latta, 0., Mar. 29—The Wickisen Co.’s 
elevator burned, including two cars of 
corn and a car of lumber. Loss estimated 
at $10,000. 

s & s 

Newark, O., Mar. 28—The Pratt-Kirk 
Co.’s planing mill, and three residences 
burned with a loss estimated at $10,000. 
Incendiarism suspected, 


Fostoria, 0., Mar. 28—The three story 
brick Cadwallader block, and the Bolts 
block were damaged by fire. Kiebel & 
Wilson, dry goods merchants occupied the 
Cadwallader block. Loss there $75,000 on 
stock and $90,000 on stock. Estimated 
losses on Bolt’s block, (including Venier 
& Orwig, druggists, the Logan Gas Co., 
and Woolworth 5 and 10 cent store), 
$35,000. Le a 


Chicago, Mar. 29—Fire in four-story 
and basement brick, 1126 West 18th St., 
owned and occupied by Bohemian Benev- 
olent Association, dance hall, caused a 
60 percent loss. Peg sng on Lene or: 5 


Dubuque ....$7, New Bruns. “om 000 
Eng. Am. Und. 3, 300 Federal Un. 200 
Federal Un... 2,000 German, Pa. 1,000 
Mil. Mech.... 5,000 Mil. Mech.... 900 


Jersey City, N. J.. April 1—The insur- 
ance loss in the fire and explosion which 
destroyed the plant of the Jarvis Ware- 
house Company at Jersey City last week 
is estimated at $2,200,000, with $447,500 
insurance on adjoining property, which 
suffered more or less. The origin of the 
fire has been traced to an employe who 
was smoking a cigaret on the sly and 
threw it in inflammable material. The 
companies have appointed a committee to 
handle the loss adjustments and differen- 
tiate between fire and explosion damage. 


Floodwood, Minn. March 29—There is 
a total loss, amounting to $18,500, to the 
Floodwood Mercantile Co. Insurance: 


Twin City...$11,000 Great Amer. .$1,000 
Queen ...... ,0 National ..... 3/500 
MOVE ous 1,000 Ne Amer..... 1,000 


Joliet, Ill, April 1—A $10,000 loss is 
reported on the National Carton Co. Loss 
to main inet Insurance: 
| - 000 N. Y. Uns... -aeaae 
25,000 


Kish wceSho ,000 ome ....... 

. 25, 000 ol as L. & G.. 
= Rock, ei: Mareh 29——There is 
$10,000 loss to the Second Baptist 

Shave 723 Scott St. Insurance: 

Del. Und.....$10,000 Atlas 

Germania Un. 10, 000 Phila. Und. 400 
Detroit, Mich., March “20 —A 40 percent 

loss is reported on the wholesale paper 

house of Beecher, Peck, & Lewis. 


Akron, 0O., March Steins 20 percent loss 








is reported in the Adamson Machine Co. 
Loss to items 1, 2 and 5. A line of $557,800 
insurance is involved. 
* * * 
Commerce, Okla., March ae is a 
$2,000 loss to the grocery store of B. 
Roberson and W. C. Yates. Insurance: 
N. Y. Und.....$1,500 Ind. Und..... $2,000 
Springfield. . + 500 
* * * 
Galesburg, Ill, Mareh 27—An $11,000 
loss is reported to the rolling stock, 
equipment, etc., of the Galesburg Rail- 
way & Light Co. Loss under general 
form to the following insurance: 


Fid. Phen....$16,000 Springfield ..$15,000 
Connecticut... 6,400 N. B. & M.... 25,000 
Royal ....... 5,000 Continental.. 10, 000 
National .... 30,500 

* * * 


Alpena, Mich., March 25—A $5,000 loss 
is reported on the school at 8th and 
Lewis Sts. Insurance: 

Niagara ..... 1000 LL. & L. & G...$1,000 
Norwich Un.. 1,000 Continental... 1,000 
Springfield.... 1,000 

* 28 @ 

Fostoria, 0., Mareh 29—The loss to the 
Keibel Wilson Dry Goods Co. is esti- 
mated as total to the following insur- 








Natl. Un......$2, ae 

Security ..... ,000 

Commonw’lth. 1,000 

Palatine ..... ,000 

Western Ind.. 1,000 

Amer. ee 1,000 Citizens, Mo.. 1,000 
Sun Und.. . Springfield ... 2,000 
Hartford . Mill Own Mu. 2,000 
Franklin O. H’dware... 2,500 
ueen .. Mer. & Mn. Mu. 2,000 
N. B. & M.. Mont. C. Mut. 2,000 


1, 
Northern, N. Y. 1,000 
German, W.Va. 
Pitts. Und.. 
Firemen’s ... 1,000 
Buckeye Natl. 1,000 | 


Detroit, Mich., March 298—There is a 
total loss to the saddlery and horse equip- 
ment establishment of Armstrong & Gra- 
ham, 128 Jefferson Ave. A line of $217,000 
insurance is involved. 

* * * 

Cloquet, Minn., March 30—There is a 
total loss to the building and contents 
owned by Kolseth & Anderson, lot and 
block 1, Dixon’s addition. Estimated loss 
at $60,000. 


Mill Mut., Ill... 
Cent. Man. Mu. 
Ohio Mut 
Mans. Mut.... 


1,500 


cd ee * 

Durbin, 0., March 28—Dr. A. M. Pot- 
ter’s rural home burned here today. Loss, 
$17,000. A defective flue is given as the 
cause. 

. & 7 

Bargersville, Ind. March 29—Fire 
caused losses of $50,000 in the business 
section last night, including the Rush 
Bros.’ department store and hotel, bar- 
ber shops, pool room and residences, In- 
dianapolis responded to a call for help 
by sending a chemical. Loss partly cov- 
ered by insurance. 

* s * 

Muncie, Ind., March 28—George Mages’ 
pressing establishment was wrecked to- 
day by an explosion of gasolene in two 
dry-cleaning machines, causing $3,000 
loss, partly covered. | 


Lawrenceburg, Ind... March 28—The 
large hay warehouse of the Squibb-Car- 
ter-Squibb Milling Co: was burned. The 
loss, $6,000, is partly covered by insur- 
ance. 

* s s 

Milwaukee, Wis., April 1—The one and 
two-story frame garage at 509 Center 
street, owned by Martin Berg and occu- 
pied by thirty privately-owned machines, 





was destroyed by fire of unknown origin. 


About twenty cars were damaged beyond 
repair. 
* * aa 

Milwaukee, Wis., April 1—An esti- 
mated loss of $40,000 was caused by fire 
originating from the explosion of a japan- 
ning oven in the three-story brick paint 
shop and japanning room of the A. 
Lindemann & Hoverson Co., Second and 
Cleveland avenues. The loss is covered 
by a blanket policy on buildings and 
contents, amounting to, $1,250,000. 


Milwaukee (Whitefish Bay), Wis., April 
1—Fire totally destroyed the two-story 
frame public school building at Pennsyl- 
vania and Birch Aves., Whitefish Bay, a 
suburb of Milwaukee, on March 25. The 
village board carried the following in- 
surance on buildings and contents: 
Mech. & Trad.$3,000 National, Ct. .$3,000 
Royal 2,000 Rhode Island. 1,000 


Atlantic City, N. J., April 1—Fire which 
seriously damaged one of the principal 
business blocks on Atlantic avenue 
caused a damage estimated at $350,000. 
A line of $125,000 insurance is involved. 

* * ” 


Worthington, Ind., March 31—The Pres- 
byterian church was destroyed by fire 
today with estimated loss of $50,000. 


DIFFERENCE OF MIND 
SEEN IN UNDERWRITING 


(CONTINUED FROM PAGE 1) 


rial or raw product can be replaced. 
Before the risk is written some idea 
should be gotten from the assured as 
to how long in his opinion it would 
take to make the replacement. Traffic 
conditions, of course, are very uncer- 
tain. If, however, a factory is getting 
out something for the government it 
can have right of way in case of loss 
and thus the use and occupancy liabil-; 
ity will be considerably reduced. The 
fact that large profits are being made, 
that contracts are on hand for the fu- 
ture and that there would be a loss in 
case of fire regardless of use and oc- 
cupancy insurance are regarded as safe- 
guards against fire at this time. 


Power of Government Influence 


In some cases it has been found in 
loss adjustments that an interminable 
delay occurs where concerns cannot 
get government influence to secure 
machinery or product, whereas if the 
manufacturer had been engaged in 
some government work the replace- 
ment would have been made in a com- 
paratively brief time. There is no list 
now of machinery that is used in this 
country that is readily available. Some 
companies are hoping that the Western 
Actuarial Bureau will attempt to com- 
pile such a list as it would be invalu- 
able to the inspector and underwriter. 
Companies are, of course, taking more 
or less chance on use and occupancy 
owing to the war conditions. When the 





war ceases there will be an abrupt 
change and need for readjustment in 
every direction. At that time a com- 
pany should review every policy it has 
on its books in the light of the new 
conditions. 


Excess Use and Occupancy 


There is some excess use and occu- 
pancy being written these days where 
an assured doubts whether the replace- 
ment could be made within a year’s 
time in case of total loss and hence is 
willing to pay an extra premium for 
the contract to be extended beyond its 
natural expiration. The other day a 
very elegant hotel was taking out use 
and occupancy and the management 
was dubious as to just how long it 
would take for the building and con- 
tents to be reconstructed. After care- 
ful consideration the assured conclud- 
ed that it would take longer than a 
year and hence was agreeable to paying 
an extra premium to have the policy 
extended. 
Foreign Products 


Concerns that are receiving any 
product from abroad are in a rather 
precarious condition because of the un- 
certainty of ocean traffic. Almost all 
space is being commandeered by the 
government in each direction. When 
the war closes it will be a vast under- 
taking to get the men back to this 
country and there will not be so much 
chance for freight shipments. The 
other day a custom shirt manufactur- 
er was seeking the market for use and 
occupancy. 


He secured almost all his goods from 
France. In many cases foreign govern- 
ments are putting embargo against cer- 
tain goods being shipped out of their 
countries. This list will probably be ex- 
tended. This shirt manufacturer did not 
know when his supply might be entirely 
shut off. Here was a case if a partial loss 
occurred it might easily have exhausted 
the face of the policy, even if domestic 
goods could be substituted, unless there 
was a provision in the policy that would 
take care of the foreign goods being held 
back in their own country by government 
edict. 


Time Period for Adjustments 


There is a difference of opinion among 
underwriters as to whether there should’ 
be a specified time period on which ad- 
justments of daily net profits shall be 
predicated. It has been the custom to 
specify that the profits shall be based on 
the experience of a year, nine months, six 
months, three months or some such time 
previous to the fire. Underwriters, of 
course, have seen some danger in this be- 
cause the condition at the time of the 
fire and the future prospects might be 
entirely different than what had been the 
case in any previous period. It is noticed 
that the form that has been gotten .out 
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by the uniform forms committee, which | holders in view of the average small line 


will be presented at the coming meetings 
of the Western Union and Western Insur- 
ance Bureau, eliminate this time period 
entirely and therefore place the subject up 
to the adjuster and assured at the time 
of loss to figure out the basis of profits. 


Say Way Is Opened for Controversy 


Some insurance men contend that if a 
stipulated period is not mentioned the way 
is open for controversy, friction and liti- 
gation. It might be said, however, that 
many thinking underwriters are preferring 
to have no period mentioned, believing 
that it will be fairer on all sides to have 
the basis of profits determined on condi- 
tions at the time of the fire, the immediate 
future and also a satisfactory previous 
period. 

Some insurance men have contended 
that the policy’s liability should end when 
the production reached the amount as at 
the time of loss, Others say, however, that 
this would be unfair, inasmuch as the 
production might have reached its normal 
output, but at a greater expense, so that 
the actual profits are less than at the 
time when the fire occurred. 


Go to New Location 


Frequently when a concern burns out, 
arrangements can be made to carry on the 
work at another location either wholly or 
in a partial way. It has happened in some 
instances that in the new location the 
same volume can be produced, but the 
actual expense is much higher and the 
profits are less, Hence these underwriters 
say that normal conditions can only be 
restored when the profits are the same or 
the entire property replaced. In case of 
the Saxon Motor Company at Detroit a 
new location was secured, but as there 
was only one available, the owner forced 
a high rent out of the Saxon people. Even 





though the production was the same in 
the new location, the insurance companies 
paid one month’s more use and occupancy 
after production was normal because of 
the higher operating expense, 


EXPERIENCE IS GIVEN 
ON DWELLING CLASS 


(CONTINUED FROM PAGE 1) 


the conclusion that the figures of the 
twenty-seven companies reporting build- 
ings and contents combined, if properly 
subdivided, would leave our figures for 
1911-1915 practically undisturbed. We, 
therefore, have reports from 85 out of 118 
companies which give a reasonably close 
idea of the experience which all of the 
companies have undergone for this five 
year period. 

Attention is called to the difference 
between the ratios for protected and un- 
protected frame buildings and their con- 





carried on this class of property. 

The same difference between building 
and contents does not apply to unpro- 
tected property as listed in items 3 and 
6. The five and six year results show 
both loss and burning ratios lower for 
contents than for buildings, indicating 
the salvage of some of this property by 
removal. Obviously no differential should 
apply to the contents of this class and it 
is equally obvious that the unprotected 
property is not paying for its own losses. 
The statement that the small towns are 
paying for the losses of the cities is so 
frequently made that a great many peo- 
ple have a well established idea to this 
effect. The fallacy of such a statement 
as applying to unprotected dwellings is 
apparent. The present rates in effect are 
the same for towns having only two 
chemical engines and given a grade of 
fifth class towns as for the cities with 
fully paid departments. All dwellings 
not under water protection are put in the 
unprotected class and consequently the 
fifth class dwellings are included in the 
unprotected figures. 


Brick Buildings 


Brick buildings and their contents, in 
items 2 and 5, present an interesting 
condition, in view of the fact that the 
building class represents flat and apart- 
ment buildings almost entirely. The 
number of individual brick dwellings in 
protected towns is so small as to make 
the premiums from this business negligi- 
ble. The higher loss ratio of the con- 
tents over the buildings is maintained in 
the brick class, as in the frame protected 
class, indicating the need of a differen- 
tial to equalize the ratios of the classes. 
In all cases of the figures pertaining to 
brick buildings and contents, however, it 
is evident that the companies are making 
a large profit on this class of business, 
and before an increase is granted on un- 
protected property a reduction on brick 
buildings and contents must be assured. 
According to the reports received, both 
the writings and the premiums of the 
unprotected frame buildings and their 
contents are larger than for the pro- 
tected brick buildings and contents and 
it is evidently to the interest of the com- 
panies to grant a reduction to the bricks, 
in order to obtain an increase on the 
frames. 


Readjustment of Rates Needed 


It is perfectly evident that a readjust- 
ment of dwelling rates is urgently need- 
ed and practice similar to that provided 
by the Analytic system should be fol- 
lowed as closely as possible. While this 
class of business must be handled on 
broad lines the general rules applying to 
it can easily conform to the practice pro- 
vided for mercantile buildings and there- 
by eliminate some of the unpleasant 





SUMMARY OF DWELLING EXPERIENCE 


m——1916——_,.__ ----1911-1915--—, —-1911-1916-—, 





Percent Percent Percent 

Lossto Loss Loss to Loss Lossto Loss 

Risks Ratio Risks Ratio Risks Ratio 
1 Frame bidgs. protected........ .809 394 .306 -411 .307 -404 
2 Brick bldgs. protected......... .157 179 .301 .353 -247 -286 
8 Frame blidgs. unprotected...... .759 732 -760 841 -760 -799 
4 Frame contents protected..... 479 -635 -422 -570 .444 .595 
5 Brick contents protected...... .292 372 .396 474 -360 -440 
6 Frame contents unprotected... .742 -762 668 -698 .690 -718 
ee ee ere 336 -414 .349 .456 .344 -439 
ME Se a ee .494 -635 444 579 -463 .599 
9 Bldg. and contents. combined... .376 -464 .365 -451 .366 -455 
tents, in items 1, 3, 4 and 6, and is] comparisons now possible. Common sense 


worthy of serious consideration. Not 
only is the loss ratio considerably higher 
for unprotected than for protected risks, 
but the unusually high burning degrees 
for unprotected property indicate that a 
large part of the losses on this class is 
total. 
Higher Loss on Contents 


As contrasted with this, as the burn- 
ing degrees indicate, the losses on pro- 
tected risks, under items 1, 4, 2 and 5, 
are nearly all partial. The higher loss 
ratio on the contents follows the usual 
experience and is due to the greater dam- 
ageability of this class from smoke and 
water than the buildings. As the volume 
of building premiums is practically three 
times as large as the contents premiums 
it is evident that the favorable record 
established for buildings and contents 
combined, in item 9, is due almost entire- 
ly. to the building ratio. The difference 
in the ratios for these classes should be 
taken care of by a differential, but 
whether or not a sufficiently high dif- 
ferential can be established in the begin- 
ning is a question which will require 
careful consideration. The result of 
increasing the contents rates would be 
the collection of small additional pre- 
miums from a large number of policy- 





indicates that a dwelling with an incom- 
bustible roof covering is a better risk 
than one having the customary wooden 
shinglés and if an argument is needed, 
a reference to one of the several dwelling 
conflagrations should stop all discussion. 


Barns and Outbuildings 


Barns and outbuildings have been writ- 
ten at the dwelling rate for years, but 
any logical argument whicly can be ad- 
vanced for this practice is unknown to 
the departmet at this time. While the 
treatment simplifies the computation of 
premiums to a very small extent, it is 
not of sufficient importance to counter- 
balance the discrimination between the 
classes. It is impossible to obtain the 
loss experience on outbuildings, but a 
consideration of the facts that the build- 
ings are catch-alls, play houses for chil- 
dren and lack the almost continuous 
supervision accompanying human hab- 
itation, ‘is sufficient argument to justify 
a differential added to the dwelling rate 
to obtain the rate for this class. 


Differential for Contents 


The question of differential for con- 
tents, except in fifth and sixth class 
towns, has already been mentioned and 





the necessity of an increase on unpro- 


tected property is obvious. Any increase 
on dwellings in these towns would seri- 
ously affect the fifth class rates and it 
would be inconsistent to increase one 
class without the other. It is unfair to 
assume that all or even a majority of 
the losses take place in the fifth class 
towns when it is understood that there 
are 147 fifth class towns and 772 sixth 
class towns in the state. 

This discussion may be summed up in 
the statement that four differentials are 


needed in order to obtain an equitable 
distribution of the loss record. Incom- 
bustible and shingle roofs, dwellings and 
outbuildings, buildings and contents and 
protected and unprotected property 
should be differentiated» between. Any 
step in this direction, however, will be 
based on judgment rather than experi- 
ence and it will be only after the figures 
for several years are available that an 
accurate estimate can be made of the 
size which these differentials should be. 











USE AND OCCUPANCY FORM 








HE committee that has been work- 
Tine on a uniform form for use and 
occupancy for Western Union ter- 
ritory has completed its task. These 
recommendations will go before the 


ey eee eeeee 


ey 


ee 


situate 


ey 


which is thereby prevented and for such 
the exercise of due diligence and dispatch 


During the time of a total suspension 


for a total suspension of manufacturing 


It is a condition of this insurance 
greater proportion of any loss than the 


a period of twenty-four (24) hours. 


Liability hereunder shall not exceed 
policy. 


product which may be damaged. 


provided. 


gas, electricity, explosives and gasoline, 
clauses.) 


Occupied by asSured fOr.......ccccecsccees eoee 


 ) 


ey 


The manufacturing form suggested 
eliminates the usual time period men- 
tioned for computation of net profits, 
such as one year, six months, three 
months, or what not. The form is: 


legislative organizations for action. 
USE AND OCCUPANCY FORM NO. 1 
(Manufacturing) 
ICE Pra NE On the use and occupancy of the following described building or 
buildings only, and machinery therein..........ccsecccccccecccces 


Insert, “And Stock Therein,” if to Be Included 


eee ee ee ee) wee eee ene ee . 


eereeee 


andvatsusloterhidicte: eacteeusien SC RUO OE ori a OTS Dace 


If the said property be destroyed or so damaged by fire as to necessitate a total 
or partial suspension of manufacturing, this Company shall be liable under this policy 
for actual loss sustained by the assured, of net profit on goods the production of 


fixed charges and expenses as must neces- 


sarily continue during a total or partial suspension of manufacturing, for not exceed- 
ing such length of time (not limited by the expiration of this policy) as would with 


be necessary to replace the property named 


in this policy to the condition for production of goods which existed at the time of 
loss, under the following terms and conditions, to-wit: 


of manufacturing, liability under this policy 


for each working day shall not exceed such an amount as would be determined by 
dividing the amount of the policy by the total number of working days in a full year, 
and not less than three hundred (300) days; said liability under this policy being at a 
rate NOt GX@COGINE® $ «..<2.6.6060.9s00008 0 per d 

During the time of a partial suspension of manufacturing, liability under this 
policy for each working day shall not exceed that proportion of the per diem liability 


ay. 


which the daily decrease in. the production 


of goods bears to the normal daily production of goods. 


that this Company shall be liable for no 
amount of this policy bears to the amount 


of loss which would be incurred by a total suspension of operations of all properties 
herein described, during the entire year beginning with the date of fire. 
The words “day” or “working day” as used in this contract shall be held to cover 


It is understood and agreed that as soon as practicable after any loss, the insured 
shall resume complete or partial operation of the property herein named, or shall 
make use of other property, if obtainable, if by so doing the amount of loss here- 
under wili be reduced; and in the event of the insured continuing business (in whole 
or in part) at some other location, or using other property during the time occupied 
in repairing or reconstructing the property named herein, the net profits earned at the 
new location shall be deducted fom the amount that under the terms of this policy 
would otherwise be recoverable by the insured. 


the amount of insurance by this policy nor 


a greater proportion of any loss than the insurance hereunder shall bear to all insur- 
ance, whether valid or not, covering in any manner the loss insured against by this 


It is a condition of this insurance that no liability is assumed on account of 
damage to the finished product or for the time required to reproduce any finished 


It is a condition of this insurance that the insured shall not be entitled to com- 
pensation on account of delays which may be occasioned by any ordinance or law 
regulating construction or repair of buildings, or by the suspension, lapse or cancella- 
tion of any license, or for any other consequential damage. " 

Surplus machinery or duplicate parts thereof, equipment or supplies, which may 
be owned, controlled or used by the insured shall, in the event of loss, be used in 
placing the property in condition for operation. 

In case the insured and this company are unable to agree as to any question 
affecting the amount of loss under this policy, the same shall be determined by 
appraisers in the manner provided by this policy, the provisions of which policy 
shall govern in all matters pertaining to this insurance, except as herein otherwise 


(Then follow standard permits for other insurance, night operations, alterations, 


also the lightning and electrical exemption 
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Lightning 


By PROF. DODD’S FAMOUS SYSTEM. 
Most perfect lightning protection ever developed. Will abso- 
utely prevent more th 
lightning. 250,000 users recommend it—2,000 success- 
ful insurance companies endorse it. Has a 25-year 
record of practically 100% 
by Prof. West Dodd, America’s Lightning 
Every job absolutely guaran 
by responsible, skilled men ONLY. | 
Investigate the Dodd System now—write for full 

information today. 
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USE AND OCCUPANCY QUESTIONS 





are often in doubt as to what line 

of inquiry is best adapted to se- 
cure information as to use and occu- 
pancy. The underwriter desires cer- 
tain facts before he can intelligently 
pass on the risk. Inspectors and field 
men may, not know just what should 
be asked or what information can be 
secured so that the assured will not 
regard the questioner as impertinent. 
Some of the experts have been going 
over this subject and have gotten out 
a tentative form. In time these will be 
reduced in number, but the questions 
show just what line of inquiry is de- 
sirable. The list is: 


1. FINANCIAL FEATURES 


Has there been any recent withdrawal 
of capital? 
If plant located by promotion, 


Sieo underwriters and inspectors 


land 


, Scheme or by payment of bonus, give de- 


tails. 

Are taxes normal or is the plant exempt 
from taxes? 

Is the plant mortgaged? 

Are there any outstanding bonds or de- 
bentures? 

Has interest on same been promptly 
met? 

Have bonds been retired as proposed? 

Is this a partnership business or is it 
interested in more than one similar or 
related business? Give names of latter, 
if any. 

Does the firm own or control more than 
one plant? Name them. 

Royalty paid? 

* * 

2. BUSINESS FEATURES 


Value and amount of average daily out- 
put or turn-over. 

Does this output vary appreciably at 
different times of the year.? Idle periods? 

Is the article manufactured staple, and 
does it have steady market? 

How long has business been established? 

Is the future outlook satisfactory? 

Are business conditions such that as- 
sured would use greatest haste to resume 





nae INSURANCE STATISTICS 


fire insurance statistics in- 
om extracts from annual state- 
ments and premiums and a ge by 
states will be found in of 
this issue. During the statistical 
period all figures will appear in this 
section of the paper. The automo- 
bile insurance news now appears 
Part 3 of this issue. Readers should 
be careful therefore to preserve this 
statistical part of the paper. 











operations in case of complete or partial 
shutdown? 

How long under present management, 
and who is present chief executive? 

What has been his business experience? 

What are the facilities for getting out- 
side aid temporarily from other manufac- 
turers? 

Does the mill run at nights or often 
overtime? 

Does assured sell goods on order, direct 
or do they carry stock? 

Standing charges represent what per- 
centage of turnover or output? 

Is it a regular or seasonal demand? 

Does the firm sell goods on future con- 
tracts? 

Are these contracts of such nature as 
to be easily transferable? 

Was the previous year’s turnover or out- 
put an average or was it higher or lower 
than the average? Why? 

Is plant well located for its business? 

Has the plant ever had a strike or lock- 
out? Was it a general or isolated case? 

* * s 
8. SPECIAL FEATURES OF PROCESSES 
OF MANUFACTURE 

Any processes out of the ordinary for 
risk of class? 

Are processes and arrangements such 
that a small fire might cripple the entire 
plant? 

If not, how much of the plant is liable 
to be shut down by small fire? 

Is the risk practically all subject to one 
use and occupancy fire, as far as processes 
are concerned, or are the processes dupli- 
cated in cut-off or detached building? If 
processes are partly duplicated, how im- 
portant are those which are not, and could 
they be carried on temporarily elsewhere, 
or temporary structures erected so as to 
interfere but little with the output? 
Relation of fire hazard to the processes 


which are liable to cripple output due to 
small fire, inferior protection, or not being 
duplicated? 

How long would it take to replace any 
portion of risk subject to one fire? 
Are the other plants supplemental or 


duplicative? 
* ok 


4. SPECIAL FEATURES OF MACHIN- 
ERY USED 
Is’ machinery special, domestic or im- 
ported? 
Are they located in same or exposing 
buildings? 
Are duplicates maintained? 
Length of time necessary to’ replace 
same? 
Fire hazard of such machines or local- 
ity where they are used? 
Are they specially liable to damage by 
fire, smoke, water, or is the reverse the 
case? 
In which process is the machinery liable 
to damage? 
Which are the most important machines, 
so far as output is concerned, and what is 
the number and location? 
Are these easy to replace, and what is 
liability to damage by a small fire? 
Do assured make any of their machinery 
themselves? 
If so, are patterns and drawings liable 
to be destroyed together with such ma- 
chines? Where located? 
Are machinery parts easy or difficult 
to obtain? 
Any leased machines? 
Is the machinery used modern and effi- 
cient as to production? 
* * * 


5. POWER 


Location of wheels, engines or motors? 

Horsepower of each? 

What proportion of plant operated by 
each? 

If there is any surplus power, can it be 
made use of for running various portions 
of plant? 

How much of plant will the crippling of 
one wheel, engine or motor affect, and 
how does this feature affect the produc- 
tion; also how is this feature related to 
the fire hazard? 

Are power units in duplicate? 

Location of main belts, line shafts or 
rope drivers, and are these especially 
liable to damage by fire on account of 
location and arrangement? 

Are belts so large that they would have 
to be made to order, and if so, are extra 
belts kept on hand? 

Where stored? 

Location and number of boiler plants? 

Horsepower of each? Total horsepower 
needed by plant? 

Construction of boiler house and fuel 
used and liability of being crippled by 
fire? 

How does crippling of boiler plant affect 
the output? Either from standpoint of 
heating, lighting or power? 

Fire protection features of power plants, 
such as complete sprinkler equipments? 

Is any part of the plant electrically 
driven? Is there ample electrical power 
available from outside sources? 

Would assured use this? 

What effect on the output would a fire 
in the power plant have? Is there an- 
other source of power, should a fire occur 
in the power plant? 

s = cd 
6 STOCK AND FINISHED GOODS 


Location and complete description of 
each storehouse? 

Material stored in same and values? 

Percentage of raw stock subject to one 
fire? 

Kind of quality of raw stock and ease 
of obtaining additional supplies if needed 
at any time? 

Is raw stock or any essential portion 
of it produced only in foreign countries? 

Is raw stock or dust liable to cause an 
explosion or spontaneous combustion? 

Character or probable extent explosion? 

Is the supply of raw material abundant? 
Of easy access? 

What amount of stock is kept on hand 
to meet demands? 

Is stock or finished goods kept in cold 
storage? 

a 2 * 
% ELECTRIC PROPERTIES 


In electric light and power plants can 
current be derived from more than one 
source? If so, is the feeder system so 
arranged that current may be supplied 
from the various stations? 

In electric light and power plants ascer- 
tain the relative percentage of earnings 





derived from sale of current for light and 


for power and from the operation of street 
cars. 

Is there more than one source of elec- 
tric energy for operating the cars? If so, 
is the feeder system so arranged that cur- 
rent may be supplied from the various 
stations? Per cent capacity various sta- 
tions? 

If steam or water is used to generate 
electricity, could one or the other be used 
as auxiliary supply? Is the track guage 
the same as in nearby cities, thereby per- 
mitting the renting or borrowing of cars 
from other locations? 

Are cars stored in the open when not 
in operation? If in barns, per cent usual 
storage in each? 

* * * 
8. OFFICE RECORDS 

Is it possible to obtain a comparative 
statement of production by months? 

Are books and records audited periodi- 
cally? 

Are department records kept in such a 
manner as to show varying profits, stand- 
ing charges and working charges? 

Does assured maintain system of cost 
accounting? 

Are records well protected from fire? 

Is it possible to separate net profits and 
Standing charges into departments? 

* * * 


9. USE AND OCCUPANCY FIRE 
RECORD 
* * «* 


SUMMARY OF UNDESIRABLE 
FEATURES 

General character or special features of 
management? 

Business conditions would not warrant 
using all possible haste in resuming oper- 
ations? 

Large amount imported machinery? 

Large amount special machinery? 

Machinery vital to running of plant 
poorly located or arranged? Serious special 
hazard of vital portions of plant? 

Power plant poorly located or in fire- 
proof buildings? 

Main driving belts not cut off—poorly 
arranged? 

Raw stock all subject to one fire and 
difficult to replace quickly? 

Entire plant or important sections not 
sprinklered? 

Severe weather conditions at seasons of 
the year retarding rebuilding operations? 
Municipal laws regulating rebuilding? 

* a * 

11. IS RISK ALL ONE FROM USE 
AND OCCUPANCY STANDPOINT? 

3 * * 


12. RATING AS USE AND OCCU- 
PANCY RISK. 


10. 











Telephone Diplomacy 
Important Consideration 








THE telephone diplomat plays no 
unimportant part in the matter of 
business-getting in these days of vig- 
orous competition for premium income. 
Many thousands of dollars are pri- 
marily aranged for, each day, over the 
telephone. One company, having an ex- 
cess line at a certain point, will tele- 
phone to another office to ascertain 
whether any help is available as rein- 
surance. The examiner in charge of 
the state where the risk is located will 
answer the ’phone, and upon his ability 
ner to properly answer the 
telephonic inquiry depends future offer- 
ings. Ifa “crab” or “grouch” is on the 
second end of the wirt, one who does 
not realize the importance to his com- 
pany of accepting or declining the 
offer in a pleasant manner, he becomes 
a marked man and is avoided thereafter 
unless all other avenues of assistance 
are found closed. It may be his com- 
pany has a full line direct, or the risk 
may be one which the company does 
not wish to write; in either case a polite 
explanation of the reason for declining 
is in order and will be received in the 
proper spirit. This friendly interchange 
of ideas is generally in evidence, but 
occasionally, there is a lack of harmony 
over the wire which may result in a 
considerable loss of revenue to the 
company whose employe is at fault. 
It is not the refusal of assistance but 
the manner of refusal that counts, and 
the individual who is able to “turn 
down” business by ’phone and leave a 





is worth more than his salary to the 
company he serves. 


No Action by Legislature 


AUSTIN, TEX., April 2—The _ special 
session of the legislature which has just 
adjourned was given no opportunity of 
considering any of the recommendations 
of the legislative investigating commit- 
tee because the governor did not submit 
them for consideration. The committee 
had recommended that the state fire com- 
mission be merged with the department 
of insurance and banking and that the 
function of the industrial accident board 
the “state mutual’ be curbed to some 
be given the bureau of labor, and that 
extent in its high rates. 


Brownwood, Texas, has purchased a La 
France fire engine, with capacity of 1,000 
gallons. 


DIRECTORY OF 
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ADJUSTERS 


ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 
H. TAYLOR 
829 Tniurance 1 Phere, Chicago 


2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 


BEN C. COOPER 
Central Life Bidg,, Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat’l Bank Bldg., Champaign, Il. 
Western Union or Long Dist. Phone (Cffice 147, Res. 
458) facilitates prompt service 


ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


and Dwell ’ 
fom Sprinefield Tllinois 


518 W. Jefferson 
ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


BUREAU. 
2S. Gey * St., Gelcourg, Til. 
HLF. Amad F. R. Hazlett W.A. Bartlett 
Fire and Automobile Losses. 


WISCONSIN AND MICHIGAN 
Fire len tien. Wisconsin and No. Michigan 
’ ex 
TL A 
Room 1, Cook Block Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 


IND. ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Losses 
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KANSAS 
THE WARREN ADJUSTMENT 
BUREA 


ADJUSTERS of FIRE, TORNADO, HAIL, 
THEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
. FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON . . KANSAS 


MICHIGAN 


FREDK. M. CHAMPLIN 
629 Michigan Trust Building Grand Rapids, Mich 
sses 


Adjuster of Fire 
MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 


Suite 919 Dime Bank Building 
Detroit, Michigan 


ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 




















503 Bee Bldg. Phone Red 5848 Omaha 
N. DAKOTA and N. W. MINNESOTA 
- B- Sa ae 
rand Forks, N. D. 
PROMPT “SERVICE 
0 YEARS EX PERIENCE 
WESTERN FIELD 
INSURANCE ADJUSTMENT CO. 
C. W_ Crossan G. W. Shirley . G. Fowler 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 





good taste in the other fellow’s mouth 
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NATIONAL LIBERTY 


INSURANCE COMPANY 


OF AMERICA 


A strong, conservative Company, organized in the City of 


New York in 1859. Over $8,100,000.00 assets. 


Writes FIRE, TORNADO, EXPLOSION, SPRINKLER 
- LEAKAGE, USE and OCCUPANCY, AUTOMOBILE 
and TOURISTS BAGGAGE INSURANCE. 


HOME OFFICE: 62 William St., New York 


WESTERN DEPARTMENT: righ Jackson Blvd., Chicago 
Geo. B. Edwards, President 


- Coates, Manager 














LIVE AGENTS WANTED 
to write Full Coverage Automobile Insurance on 
Private Pleasure Automobiles. Choice Territory and 
Liberal Commission. Our agents work with us—not 


forus. INDIANA MUTUAL, La Porte, Ind. 








The North River Insurance Company 


$ 600,000 
Assets 3,939,479 
Net Surplus = 1,155,139 


Home Office 


95 William Street, 
NEW YORK 


Capital 


Western Department 
FREEPORT, ILL. 


Pacific Coast Dept. 
SAN FRANCISCO, CAL. 











EST. 1880 


“A Staunch and prey American Company” 












“37 Years of Honorable Indemnity” 


CASH CAPITAL, $400,000.00 


Assets, $1,871,931. 54 Surplus to Policyholders, ” $800, 192. 09 Losses Paid, over $8,847,589.02 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
: F. A. SCHULTE 
Treasurer 
H. E. EVERETT 
Secretary 
E. P. WEBB 


NEE, @ Asst. Secretary 

















ARIZONA 


FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 


- CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 


MANAGER. 
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CENTRAL DEPARTMENT 


WISCONSIN — MICHIGAN 


COVERING: 


ILLINOIS—OHIO—~INDIANA 


CHAS. P. HALL 


SPECIAL AGENT 


INSURANCE EXCHANGE 
CHICAGO 











THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 











Newark Fire Insurance Company 


Newark, N. J. 





107 Years of Successful and Continuous Operation 





Writes Fire, Marine, Tornado, 
Automobile (Full Coverage), Rent and 


Use and Occupancy Insurance 
Licensed to do business in practically all States in the 


Union and British Columbia. 








Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in e Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


* adress Investor, 19-E, care The National Underwriter. 

















The Best Field in the Insurance Business 

Today is Live Stock Insurance 

Wewant good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 

THE KASKASKIA LIVE STOCK | INSURANCE COMPANY 


Home Office: - - a Shelbyville, Illinois 








AGENTS MAKE MOST MONEY WHEN THEY PUSH ~ 


AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For reccomend Assistance write 
P. A. COOLING CO., General Agents . ee ee IND. 


Sy RA ie» mre LOUIS, MO. 

GARNER & eneral Agents . KANSAS CITY, MO. 

E. J. MILER. Ge riod pont - DENVER, COL. 
For Other States write the Home Office. 


DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY. LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 Assets $1,211,054 





RE-INSURANCE 


EXCESS RE-INSURANCE 


DEE A. STOKER 


CATASTROPHE HAZARD 


(CASUALTY LINES) 


RE-INSURANCE UNDERWRITER 


11 SO. LA SALLE ST. 
CHICAGO 
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HENRY C. WHALEN, 


CENTRAL STATES 


FIRE INSURANCE COMPANY 


OF WICHITA, KANSAS 


FARM RISKS 


A LIVE AGENCY COMPANY 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 














INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 
Capital- - - - - - - - $300,000.00 
Surplus to Policy Holders 378,923.38 
Assets - - - - - - - - 708,299.89 
Losses Paid to date 


- 6,517,084.28 
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Surplus 
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Try Us 


Wm. L. Dickelman & Co. 


Insurance Bachange. 


CHICAGO, ILL. 
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Wants Good Men TLLINOIS LIFE INSURANCE COMPANY 


Will Pay Them Well 


CHICAGO 


JAMES W. STEVENS, President 


GREATEST 
ILLINOIS 
COMPANY 
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NONFORFEITURE LAW 
UNCONSTITUTIONAL 


Obnoxious Missouri Statute Is 
Knocked Out by Federal 
Supreme Court 








FORCED DOUBLE PAYMENT 





Made Companies Give Extended Insur- 
ance for Reserve That Policy- 
holder Had Withdrawn 


WASHINGTON, D. C., April 3—By 
a decision of the supreme court at 
Washington, rendered April 1, the Mis- 
souri nonforfeiture law, regulating in- 
surance companies, has in effect been 
declared invalid, reversing federal court 
decrees preventing the New York Life 
from forfeiting a life insurance policy 
for nonpayment of premiums. 

The court held that the statute “tran- 
scends the power of the state.” The 
judgment was that of a divided court, 
Justices Day, Pitney, Clark and Bran- 
deis dissenting. 


Former Decisions Adverse 


In 1903 in the case of Smith vs. The 
Mutual Benefit, the supreme court of 
Missouri held that the clause of the 
Missouri nonforfeiture law which re- 
quired the company to give continued 
insurance for such a time as the excess 
of the reserve over “any notes or other 
evidence of indebtedness to the com- 
pany given on account of past premium 
payments” would purchase, prohibited 
the company from foreclosing a loan 
‘on a policy by settling it out of the 
policy reserve unless the policyholder 
had used the money he borrowed to 
pay premiums. The result was that 
policyholders could borrow the reserve 
on their policies, lapse them, and then 
get the reserve value a second time by 
the purchase of continued insurance 
under the nonforfeiture law. 


Shyster Lawyers Active 


This nonforfeiture law, as so con- 
strued, compelled life insurance com- 
panies doing business in Missouri to 
pay unjust claims. Indeed there were 
some lawyers in Missouri that appeared 
to derive a handsome income from this 
class of claims. 

In the case of Dodge against the 

(CONTINUED ON PAGE 11) 
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We make good contracts with General Agents 
direct with the Company, giving full control of terri- 
tory and allowing all there is in the business. This 
gives an opportunity to build an organization and a 
business which will make the General Agent independ- 
ent from a financial standpoint and put him at the 
top of the ladder of success in the business. A life- 
time contract is what we offer to good men. 

Why not build big and for yourself? 


GOOD CONTRACTS TO LIVE CLEAN AGENTS 


A FARM MORTGAGE BEHIND EVERY POLICY. 
INSURANCE ~° 


COMPANY 








acents SUCCEED 





: - ILLINOIS 








STEPHEN M. BABBIT, Pres. 
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LIFE INSURANCE SECTION 


MEDICAL SECTION HAS 
INTERESTING SESSION 





Company Doctors of American Life 
Convention Discuss Important 
Topics at Richmond, Va. 





WOOLLEN MADE CHAIRMAN 





Underwriting Practices on Impaired 
Risks, Inspections and Interchange 
of Information 





RICHMOND, VA., April 2—Compa- 
nies which believe that they do not have 
time to answer inquiries from some of 
the other companies as to the cause of 
declination or modification of appli- 
cants practice what might be termed 
underwriting paralysis, according to 
Franklin B. Mead, secretary and actu- 
ary of the Lincoln National Life. Mr. 
Mead paid his respects to such compa- 
nies in a discussion of sub-standard 
risks at the annual meeting of the med- 


ical section of the American Life Con- 
vention here last week. 


Cannot Ask Favors 


Naturally a company taking this at- 
titude, he said, is not in a position when 
it needs information in a routine case 
to ask for it from the other company, 
and this frequently leads to the accept- 
ance of a case which should be turned 
down. He went on to say that he was 
particularly reminded of a recent case 
which his company had rejected on ac- 
count of persistent glycosuria. The ap- 
plicant about a month later applied to 
one of the larger companies and stated 
in his application that he had been 
turned down by the Lincoln National. 
However, as the examination presented 
to them was clear and they had no other 
record on the applicant, a standard pol- 
icy was issued as applied for. 


Hard to Comprehend 


Later when the executive and claim 
departments of the company in ques- 
tion learned of the situation and took 
the matter up with their medical depart- 
ment and asked the medical director 
why he did not communicate with the 
company which had rejected the appli- 
cant, he defended his course with the 
statement that the Lincoln National did 
not belong to their bureau. Such an 
attitude is hard to understand and one 
could hardly believe that it could pos- 
sibly exist, said Mr. Mead. 


Practice Strongly Opposed 


Mr. Mead came out strong against 
the practice of issuing a standard pol- 
icy for a reduced amount in cases in 
which the risk is clearly sub-standard. 
Such cases, he felt, should either be de- 
clined or rated up. Further in the dis- 
cussion he said he knew of one com- 
pany which made a practice of granting 
endowment policies at standard rates 
to risks which were really sub-standard, 

(CONTINUED ON PAGE 12) 
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Assets, $2,722,226.66. 





Liberal Policies—Lowest Cost—Promptness in Settlement of Claims. 


Absolute Security of ° 


Operating under the rigid laws of the State of Iowa and guaranteed by Deposits of Over $2,190,000.00 with the State of Iowa. 


In Force $56,512,644.00. Surplus to Policyholders $479,058.61 


MERCHANTS LIFE INSURANCE COMPANY bes moines, towa 


SERVICE TO POLICYHOLDERS 


Paid Policyholders Since Organization Over $3,666,000.00 


The Sign 


Service 














OBSERVATION GIVEN 
' BY A STATE OFFICIAL 





Co-Operation of Companies With 
the Government in Protection 
Has Meant Much 





INSURANCE IS RECOGNIZED 





Big Men of Wealth and Business See 
Real Value in Keeping Estates 
Intact 





NEW YORK, April 2—One of the 
leading insurance commissioners in 
commenting on the life insurance situa- 
tion said that he thought the compa- 
nies and insurance men in general made 
a ten strike in cooperating with the 
government so far as life insurance for 
enlisted men is concerned. While the 
life insurance committee did not agree 
with Secretary McAdoo and his cohorts 
as to all the details of the government 
plan when it was adopted, the com- 
panies immediately gave it their sup- 
port and encouragement. The compa- 
nies found that they could not handle 
war risks without a greatly increased 
rate and hence the government plan 
seemed to be the only available one to 
meet the emergency. Insurance men 
are advising those who go into the serv- 
ice to take the full limit of government 
life insurance. 


Been Great Advertisement 


This commissioner stated that the at- 
titude of the insurance companies and 
agents showed the high character and 
unselfish quality of those engaged in 
the business. He feels that the govern- 
ment life insurance plan has been the 
greatest advertisement life insurance 
has ever had. It has brought the desir- 
ability and necessity of proper protec- 
tion right to the fireside in a way and 
has been very influential and instruc- 
tive. Life insurance has thus been ad- 
vertised and established as the greatest 
institution devised in the way of proper 
protection. If this is not the case, he 
asked the question why did the govern- 
ment insist on this form of protection. 
He stated that life insurance men 
should use this argument and press it 
home to the very limit. 


Life Insurance Reorganized 


The government has seen that life 
insurance is far superior to any bene- 
faction, any form of pension, any spe- 
cies of payment that might be devised 
to compensate those who lose their 
lives in the service. Insurance is safe 
and secure. It is definite and a man 








knows just exactly what he is getting. 
The government therefore takes the 
system that the life insurance compa- 
nies have worked out for many years. 
Helps in the Tax Question 

This commissioner says that he finds 
that people are becoming more inter- 
ested in life insurance as a means of 
meeting their inheritance and income 
taxes. He states that some of his con- 
stituents have criticized this statement 
on the ground that is the part of a good 
citizen not to avoid or evade taxes espe- 
cially that go to the government at this 
time. He calls attention to the fact 
that this life insurance plan is by no 
means an evasion but is simply a plan 
to help pay the taxes when they come 
due so that estates may be kept intact 
and there may not be such a great sac- 
rifice needed in the sale of securities to 
pay the taxes. He predicts that the 
inheritance and income taxes will be 
with us for many years. The govern- 
ment debt now is enormous. It is likely 
that these taxes will increase. There- 
fore, life insurance will enter as one of 
the greatest factors in helping people 
meet these taxes when the head of the 
family is gone. He states that it was 
for this reason that men like J. Pier- 
pont Morgan and Julius Rosenwald 
took out insurance. They as shrewd, 
far seeing and careful business men ap- 
preciated what life insurance can do in 
this respect. 





New York Death Record 


The statistics showing the death 
rate in New York state last year in 
view of the fact that it was next to the 
lowest recorded since the registration 
of deaths began in 1885 are given. 
There is a constantly increasing num- 
ber of deaths from pneumonia which 
threatens to counterbalance the reduc- 
tion in infectious diseases. There was 
also a decided increase in the number 
of deaths from _ accidental causes. 
Automobile accidents have _ trebled 
their toll since 1912. The New York 
Life finds that it paid 989 pneumonia 
death claims in 1917 against 810 in 
1916, an increase of 22 percent. The 
companies writing the double indem- 
nity clause cover accidental deaths and 
the increase of fatalities due to auto- 
mobiles will naturally popularize such 
a clause. 


Sykes on Special Service 


Dr. Lawrence G. Sykes, assistant 
medical director of the Northwestern 
Mutual Life, is now at Camp Grant, 
Rockford, IIll., on active duty as a spe- 
cial examiner of the heart among the 
selected men. Dr. Sykes is working 
under a special assignment by Sur- 
geon General Gorgas of the United 
States army. Last fall he was a mem- 
ber of the cardio-vascular and tubercu- 
losis examining boards assigned to the 
federal artillery training school at 
Camp Robinson, Sparta, Wis., and the 
national guard training camp at Camp 
MacArthur, Waco, Tex. 








WM. H. FLANDERS, Mgr. 





FLANDERS LIFE (AND ACCIDENT SERVICE 


IRGANIZED 1913 


A scientific service in the ii igation of insurance subjects. We make reports on i applicants 
agents, medical examiners, and appli for mortgage loans, alse death claim reports and claim investigations 


OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organized) 
Central Off 


‘ice INDIANAPOLIS, IND. 














A HOOSIER 
AND A 
MICHIGANDER 


We are making a proposition widely dif- 
ferent from others. If your situation is 
not satisfactory write to us today. If you 
merit promotion to a general agency, don’t 
fail to ask for our contract terms. 


WE NEED A GENERAL AGENT 


in Indiana and in Michigan under terms 
and conditions highly attractive to men 
who have learned the art of insurance 
salesmanship. Here is your chance to 
build up a strong general agency into a 
permanent business. 


ADDRESS 


The Bankers Reserve Life Company 


ROBERT L. ROBISON, President JAMES R. FARNEY, Vice-President 
WALTER G. PRESTON, Vice-President RAY C. WAGNER, Sec’y-Treas. 


HOME OFFICE, OMAHA, NEBRASKA 
Business in: Force, Nearly $41,000,000.00 

















A BUSINESS BUILDING POLICY— 


‘THE future financial worth of the children of today de- 

pends upon the thrift seed sown now. §Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opens the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 

















“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 














918 


WI 





i 


\Y 











April 4, 1918 


THE NATIONAL 


UNDERWRITER LIFE 3 





C. H. HATTON RESIGNED 


HE HAS DONE SPLENDID WORK 





Field Supervisor of the Equitable of 
Iowa Is Well Known in 
the Ranks 





WICHITA, KAN., April 3—Charles 
H. Hatton, for the past five vears field 
supervisor for the Equitable Liie of 
Iowa, has resigned his position to re- 
turn to his home in Wichita, Ken. 

Mr. Hatton had been in the service 
of the Equitable Life of Iowa for just 
fifteen years to the day. Jn March, 
1903, he made a contract at Wichita 
with the company as general agent, be- 
ing at that time the youngest man in 
such a position in its service. He was 
then under twenty-five. He remained 
in that position until 1913, when he be- 
came field supervisor from the home 
office at Des Moines. 

While general agent at Wichita, Mr. 
Hatton and his associates originated 
the company’s agency association, 
which has been a big success from its 
inception. It is thought by many that 
this organization has been the largest 
single factor contributing toward the 
growth of the company during the past 
ten years. 


Work in the Field 


As field supervisor, Mr. Hatton’s ef- 
forts have been largely confined to 
Michigan, Ohio, Indiana and Kentucky, 
though he has done work on both 
coasts. Occupied in organization work 
in these states, he did not attempt to 
travel constantly from Des Moines, but 
made his headquarters according to the 
work to be done, either at Detroit, Co- 
lumbus, Louisville, Indianapolis or 
Chicago. During this time, the produc- 
tion from these states has trebled and 
from Ohio, Michigan and Indiana the 
company secured last year about $8,000,- 
000 of new insurance, or practically 
one-fourth of its entire ’ business. 


Office Efficiency Methods 


Efficiency in office methods received 
much attention from Mr. Hatton while 
he was supervisor. In conjunction with 
the auditors of the company, he has been 
instrumental in securing throughout the 
entire agency field thoroughly modern 
methods in handling agency office work. 
An address on “Office Methods,” delivered 
a few years ago before the agency as- 
sociation at Chicago, is still used as a 
text book on this subject by the various 
agencies. 

When asked if he were open for nego- 
tiations with any other company, Mr. 
Hatton gave a decided negative answer. 
“After giving attention to my personal 
affairs here,” he said, “which will require 
several months, if I decide to re-enter 
organization work, it will surely be with 
the Equitable Life of Iowa.” 


When questioned about rumors of his 


going to San Francisco to represent the 
company, he said, “It is not likely that I 
will make a contract for the San Fran- 
cisco territory, although it offers wonder- 
ful opportunities for agency building. 
The company has tried to tempt me with 
a contract for San Francisco. It is really 
a hard proposition to resist.” 


No New Company Plan 


When asked about the organization of 
a new company at Wichita as having 
been suggested as possibly his plan, he 
replied, “I have been approached at dif- 
ferent times by leading business men on 
this subject, but I cannot bring myself 
to believe that another Kansas company 
is desirable at this time. If a company 
were organized, it would not be so much 
because it is needed, but merely to 
create another Kansas life insurance or- 
ganization of which the state should be 





Field Supervisor who can train 
men and write business. An excel- 
lent proposition for the right man. 
St. Paul territory. Address 32-T, 
care The National Underwriter. 


proud. For the present I have just three 
plans and it was for these distinct pur- 
poses that I returned to Wichita—to be 
able to spend more time with my family 
and also my friends; to give attention to 
personal affairs that have been seriously 
neglected since I have been away, and to 
assist to the best of my ability in any 
war work that wants to use me. I got 
actively into this the day of my return.” 





Life Agency Changes 














V. S. Martin Resigns 


V. S. Martin, superintendent of 
agents for Northwestern Ohio for the 
Cleveland Life, has resigned. 





Philadelphia’s Appointment 

The Philadelphia Life made the fol- 
lowing general agency appointments: 
Irwin & Flood, Philadelphia; Edward 
Swaim, Nashville, Tenn.; R. G. Allen, 
Raleigh, Ni G.: B. S. Williams, Green- 
wood, S. C.; Karshner, Krumm & Co., 
Columbus, Ohio, and C. A. Gilham & 
Co., Akron, Ohio. 





Parham is General Agent 


The Commonwealth Life of Louis- 
ville is opening South Carolina with 
F Parham as general agent for 
the state. The company has also ap- 
pointed Slezzell & Higdon who have 
taken charge of the southwestern por- 
tion of Kentucky with headquarters at 
Paducah. 


State Agent in Arkansas 


Perry F. Chappell has been appointed 
state agent of the Northwestern Na- 
tional for Arkansas with headquarters 
at Little Rock. The company has had 
only a small business from this state 
for several years, but it anticipates that 
the new manager will organize a good 
agency force and bring the production 
up to a good figure. 


“THERE IS MONEY 
IN PAN FOR YOU” 





‘ 
HIGH CLASS X<% 
INSURANCE SALESMEN 


who want to make More Money than they ever made before, 
should write to the PAN MOTOR COMPANY, Saint Cloud, 











= for their Special Proposition. 











Build Your Own Business 





under our direct general agency contract 
Our Policies provide for: 


DOUBLE INDEMNITY, 


DISABILITY BENEFITS, 
REDUCING PREMIUMS. 
See the new low Rates. 
John F. Roche, Vice-President. 


ORGANIZED The Manhattan Life 


Insurance Co. 


1850 66 Broadway - NEW YORK 








GAINING A POINT 


In your canvass, you tell the pros- 
pect that the company may not 
be able to accept him, you there- 
by play on a human frailty as old 
as the race itself, namely, the de- 
sire of man for the thing that 
may be denied him. If he can’t 
get it he will want it more than 
ever, and you gain a point when 
you let him know that his ac- 
ceptance by the company is con- 
ditional and uncertain.—Points. 














HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. 


Industrial policies are in full immediate benefit from date of issue. 


Ordinary | ae contain a valuable Disability clause and are guaranteed 
by State Endorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 





BASIL S. WALSH, Pres. JOSEPH L. DURKIN, Secy. JOHN J. GALLAGHER, Treas 




















PURELY MUTUAL 


Investigate 
before selecting your 
Company 





Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


GEO. C. MARKHAM, President 








Complete Agency Protection: 


GEO. E. COPELAND, 
Supt. of Agencies 
Milwaukee, Wis. 
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the period of disability. Can 











WORTH KNOWING 


| Suppose that you are insureu im the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guara..... to do? 


Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO." 72228. toviaastis™ 


ANSWER: 


tees that in case of death from any cause, $5,000, the face of the Pulic , will he paid. 5 
tan Fy fos to pi of death from any Ad ¢ IDENT. $10,080, or DOUBLE the face ov! : t ; * be paid. 
THIKD: that in case of death from certain SPECIRIED accident, $16,000, or THREK TIMES the face of the Policy, will 
BUT THis ts NOT ALL, The Accident Disability Exdorsemen 
Gireet be FOU ee On "enemas vdeo MORE? Aud wh hould any man be satisfied A 
Agents wanted in Maine, New Hampsbire, Vermont, Geancctiont. Ponnapivenie, North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Missouri, Mississippi ané 
Ap opportunity for Life Insurance Saiesmen of ability. 


FUSTHEK guarantees that in case of 
during such disability, but pot to ensved 62 weeks, after which the weekly indemnity wil) be at the rate of $25 PER WBEK throughout 





the Policy, will be 
totai disability as a result of accidental injury, the Company will pay 


with a policy that would do less? The cost is low. 

















STATE TAKES CHARGE 


GLOBE LIFE TANGLE GROWS 





> Kansas Company’s Affairs Mixed Up 
With Banks, an Oil Concern 
and Drug Stores 





SALINA, Kan., April 2—The jug- 
gling of the funds of the Globe Life 
of this city may be as bad a financial 
scandal on a small scale as that of the 
Pittsburgh Life & Trust last year. The 
company is now in the hands of the 
Kansas insurance department with all 
agents discharged. A warrant charg- 
ing Felix Broeker, the organizer and 
former president of the company, with 
embezzlement has been sworn out and 
officers are now searching for Broeker. 
The warrant charges only the embez- 
zlement of $20,000, but there is a 
known shortage exceeding $106,000 and 
this may be much more. 


Two Banks Involved 


The financial affairs of the Globe 
are badly tangled with the affairs of 
two banks, an Oklahoma oil company 
and a chain of drug stores. The Na- 
tional Bonding & Surety was organ- 
ized by Broeker but its affairs have been 
entirely separated from the Globe Life 
and it is not involved in the wreck. 
The Globe has not been put into the 
hands of a receiver and it may not be 
necessary to do so. Charles Hobbs, 
special examiner of the department, is 
in charge now and as soon as the af- 
fairs are untangled it may be possi- 
ble for the directors and the stock- 
holders to rehabilitate the company 
and restore its solvency and keep it a 
going concern. Or it may be liquidated 
without a receivership. The _ policy- 
holders will, not suffer, as the state 
holds securities sufficient to take care 
of the reserves. The people who put 
their money into the stock will be the 
sufferers. 


Discounted Stock Notes 


Broeker is charged with discounting 
stock notes to banks and taking certi- 
ficates of deposit and then discounting 
these certificates of deposit with other 
banks and putting the cash into his 
own account instead of that of the com- 
pany. This is said to have been done 
in numerous instances. Suits have been 
brought by. stockholders to cancel their 
stock notes which have been handled 
in this manner. Considerable blocks 
of stock were placed by Broeker and 
then resold several times at a profit, 
but none of the money ever reached 
the company. Broeker had all the 
stock issued to him, for which he gave 
notes to the company. He paid the 
first note by deducting a 20 percent 
commission for himself. The other 
notes were not secured at first, but 
when an extension of time was granted 
he deposited stock in an oil company 
as security. 


Former Judge William S. Ayres of 
Des Moines has been made assistant 
counsel for the Bankers Life of Des 
Moines. He will be associated with I. M. 
Earle, general counsel, and will devote 
his entire time to his duties. 


ROONEY LOSES CASE 


FILED SUIT FOR COMMISSION 





Claimed That Assured Promised to 
Take Fifty Thousand Dollar Policy 
in the Mutual 





NEW YORK, April 3—A case of 
considerable interest to life companies, 
that of Hugh V. Rooney vs. Robert T. 
Francis, was decided in favor of the 
defendant before Judge Lefetra in the 
city court. Rooney had solicited Fran- 
cis in March, 1917, to allow him to re- 
view his policies and claimed that as 
a result, Francis by oral agreement had 
agreed to take a $50,000 policy in the 
Mutual Life. On-refusal by Francis to 
take this policy, when tendered, Rooney 
sued him for $1,282, the commuted com- 
missions the policy would have earned 
by Rooney. After a trial lasting six 
days, at which Actuaries Washburn ot 
the Berkshire, Rapps of the Mutual 
Benefit and Lindgren of the New York 
Life and other company officials testi- 
fied, Rooney lost his case, the court de- 
ciding there was no cause of action. 


In Trouble Before 


This is the same Hugh V. Rooney 
whose methods of trarisacting business 
were investigated in 1917 by the New 
York department. In October, 1917, 
the department refused to renew 
Rooney’s certificate on the ground that, 
in the case under investigation, that of 
the well known banker, Walter T. 
Rosen, Rooney had placed policies on 
Rosen’s life in companies for which he 
was not licensed. In the case just de- 
cided against Rooney, a representative 
of the New York department certified 
that in the 1917 investigation of his 
proceedings Rooney had admitted his 
Pennsylvania license had been can- 
celled in 1912, and had further admit- 
ted he had lied in six applications to 
the New York department for licenses, 
answering “No” to the question 
whether he had ever been refused a 
license by any insurance department, 
or had a license suspended or revoked. 


Maryland Bills Defeated 


At the regular session of the Maryland 
legislature there were several bills of 
interest to insurance companies. Among 
these were House Bill 405, providing that 
insurance agents and solicitors who 
should be discharged, threatened with 
discharge or demoted by any insurance 
company or agent should have,the right 
to appeal to the insurance commissioner, 
who after investigation might restore 
him; House Bill 407, requiring life com- 
ranies to make semi-annual reports, 
showing amount of money derived from 
lapsed policies and providing for pro- 
rating of such amounts to the credit of 
policyholders. These two bills had hear- 
ings before the insurance committee of 
the house and were unfavorably reported. 
House Bill 510, provided for compulsory 
investments of insurance assets along 
the lines of the Robertson law of Texas 
kad made no progress up to the time of 
adjournment. These measures were all 
opposed by insurance companies doing 
business in Maryland, both local and for- 
eign, and they are disposed to con- 
gratulate the legislators on the good 








judgment they have shown. 


The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














0-$12,000 Combination Policy —$24.00 a Year 


$25.00 Weekly Indemnity During Disability 


LEN \ Membership 68,453 Claims Paid, $1,307,881.83 


Experienced Insurance Salesmen like to sell our Insurance because 
they get the issi in cash instead of in notes 


Our Leading Salesman in 1917 made over $7,500.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 
W. T. GRANT, Secretary KANSAS CITY, MO. 


First Strictly Rural Old Line Company 


DOING BUSINESS IN OPEN COUNTRY 
AND CITIES OF 10,000 OR LESS 


Participating Insurance at Non- Participating Rates, 
Double Indemnity and Total Disability Clause 


The Agricultural Life Insurance Co. 
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BAY CITY of America MICHIGAN 
FRANCIS F. McGINNIS WILLARD E. KING 
President and Gen’l Counsel Vice-Pres. and Mgr. Agencies 


F. A. BENSON. Secretary and Superintendent of Agents 











RESERVE FUNDS OVER $2,000,000.00 TO SAFEGUARD 
POLICYHOLDERS, 
FIRST MORTGAGE FARM LOANS AND MUNICIPAL BONDS 


GUARANTEE 


INVESTED ACCORDING TO LAW IN 








ASSOCIATION 


OMAHA, NEBRASKA 


LIBERAL CONTRACTS FOR 


RELIABLE 


AGENTS IN 22 STATES 
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INSURANCE AND THE POSTAL SYSTEM 


By William B. Carlile, Postmaster of Chicago 

















William B. Carlile, postmaster at 
Chicago, is one of the prominent 
officials of today who got his train- 
ing in life insurance, being for 
many years Chicago manager of 
the Mutual Life. At the request of 
THE NATIONAL UNDER- 
WRITER he has contributed some 
observations showing how the in- 
surance system works in the great 
postal operations. 











XPERIENCE in life insurance is a 

valuable equipment for a public 

official who, more than anyone 
else, must be competent to deal with 
the personal equation, that most diffi- 
cult of all problems for the efficiency 
expert. The old Greek who said, “Man 
Know Thyself,” would have expressed 
the philosophy of life insurance in a 
nutshell, if he had added, “and by no 
means forget to know others equally 
as well as thyself.” I find years of life 
insurance training exceptionally useful 
in my present line of duty. There is 
a considerable difference, of course, be- 
tween the postal service and life insur- 
ance. You deal with individuals in a 
vivid, personal way in the latter, while 
in the former, there is at first an air of 
official impersonality, difficult to de- 
scribe but palpable to the mind’s eye, 
bound up as it is with multitudinous de- 
tails of a new experience. 

* * * 

Naturally in dealing with men the 
lessons taught by life insurance are 
helpful in any department of modern 
business. The theory of insurance, too, 
has penetrated everywhere. We have 
a death benefit association and a life 
insurance organization in the post office 
among the employes. The death bene- 
fit idea is possibly the father of life in- 
surance in the modern sense for it is 
the oldest practice we know anything 
of. The parcel post insurance system 
is comparatively new, but it is now an 
enormous business. Last year the 
United States insured 34,000,000 parcels 
and earned $1,406,478.14 in premiums or 
fees. Destruction, damage or loss over- 
took 40,000 of the parcels and the in- 
demnity paid was $242,000, leaving 
rather a large sum to cover the cost of 
service. Our C. O. D. parcels—also a 
form of insurance—curiously enough 
are the largest in number of any post 
office in the United States. We sent 
out an immense number of parcels from 
Chicago; the volume is said to exceed 
any other post office in the world. It 
certainly is important for we cashed 
$145,000,000 worth of money orders 
drawn on Chicago in 1917. 

* * * 


We call our war savings and thrift 
stamps, “Preventative Insurance.” You 
can’t insure a nation’s life, you have 
either to save it or die in its defense. 
Our Chicago share in winning the war 
by the sale of war savings stamps is 
$50,000,000. The post office has already 
raised about $2,000,000 by the sale of 
stamps, or enough to train and equip 
two regiments of infantry. The sale of 
stamps on the five-year maturity plan 
was suggested and carried out by one 
of our station superintendents who had 
had insurance training. It was a propo- 
sition of your money returned when you 
ask it at 3 percent or 4 percent com- 
pounded at the end of five years. 
Through the campaign for thrift stamps 
an enormous influence for economy will 








-FARM LOANS 
Highest ri * ortgage Loans: 
THE GUARANTEE 
MORTGAGE & TRUST CO. 














38 S. Dearborn St. Chicago, Ill. 





be exerted in the community. Now 
thrift is an insurance against waste, and 
here you have the old principles again 
at work for the benefit of the com- 
munity. 

* * * 

Insurance against want or poverty 
you might term the “Postal Savings 
Bank System.” It is this and more, for 
it is insurance against the hazards and 
mutations of business; the kind of in- 
surance that people wish whose finan- 
cial resources must be absolutely un- 
assailable. While the interest is low— 
2 percent—we have 25,000 depositors 
and@ deposits of $4,000,000. in Chicago. 
Postal savings are the first lessons in 
money or time insurance, for time use- 
fully employed becomes money, and 
money saved in true sense is time saved. 

The second lesson in saving is the 
teaching a depositor how to reinvest 
his money more profitably, though, of 
course, with greater risk, and this is an- 
other form of insurance which only ex- 
perience can teach in which hazards 
are greater, and individual initiative 
more potent for success or failure. 

* € = 


At first glance the postal money or- 
der system would seem to have nothing 
in common with insurance. Yet we find 
that its inception was due to the neces- 
sity of finding a safe and sure way of 
delivering money through the mails. 
Before money orders were invented the 
loss of mail was enormous, caused by 
sending coin and currency through the 
mails in ordinary letters. The intro- 
duction of money orders almost imme- 
diately improved conditions and the 
loss of letters was reduced universally, 
and would moreover be very much less 
if it were not for the fact that there are 
still a great many old-fashioned people 
who cling to the habit of putting 
money in unregistered letters. Imagine 
the amazement of the postmaster gen- 
eral of ’65, who was properly proud of 
issuing 74,277 money orders. valued at 
$1.360,022.52, if he should revisit this 
old earth and see the figures for 1917— 
135,000,000 money orders issued, valued 
at $823,000,000. The growth of money 
order business is one of the wonders 
of the post office. 

* * * 


Postage stamps likewise originated 
out of the necessity of insuring the col- 
lection of the postal revenues and is 
preventative insurance to avoid the loss 
of time the old C..O. D. system in- 
volved. If stamps had not been in- 
vented by Sir Rowland Hill they cer- 
tainly would have been thought of by 
someone else, so impossible would it be 
to transact postal business without 
them. The postage revenue last year 
was $321,947,594.33, of which Chicago 
contributed one-twelfth, or $27,345,471.49. 
So much for our public activities. 

* * * 


Do you know that privately our 
postal employes have contributed more 
in proportion to their income to pa- 
triotic activities in the shape of Red 
Cross, Y. M. C. A., K. of C., and library 
and recreation funds, than any other 
similar class of employes? When you 
consider their circumstances this re- 
flects great credit on their patriotism 
and self-sacrifice—and patriotism is of 
the spirit; is at bottom the moral en- 
thusiasm that is the foundation of life 
insurance and everything else in life 
that is worth while. 

As one recedes from the period of 
active personal interest in life insur- 
ance its extraordinary value to the 
world in the humanitarian and sociolog- 
ical sense becomes strikingly evident, 
and when its history is finally written 
these things will indicate the position it 
should take as one of civilization’s most 
powerful institutions for the preserva- 
— of the humaner instincts of man- 
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INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 























The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people dnd keeping OHIO 
money in OHIO for the development of OHIO industries 


RGAE ASSOES 655 ovis ccccccccsccccccceccesccs $ 2,739,817.90 
Insurance in Force..........cccescccscccsescces 24.398,839.00 
Surplus to Policyholders................00e0ees 376,482.48 


' i New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of ony ‘We ‘solicit inquities from responsible parties. 


Dr. W. O. THOMPSO G. W. STEINMAN 


President ; Secretary 
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JUBILEE CONVENTION 


PROGRAM AND THE ITINERARY 


Pacific Mutual Life Outlines Its Ar- 
rangements for the Annual Gather- 
ing of Agency Clans 


The Pacific Mutual Life announces 
the general program and itinerary for 
its jubilee convention lasting from June 
6 to June 17. This will be one of the 
greatest conventions in the history of 
the company and the general outline 
is as follows: 

Thursday, June 6—Delegates to reach 
San Francisco or Los Angeles by not 
later than this date and leave either city 
by evening train for the Yosemite Valley. 

Friday, June 7—Both parties arrive at 
Merced early in the morning, thence to- 
gether via Yosemite Valley Railway, 
reaching El Portal at noon and the Val- 
ley in the afternoon. Meeting of all dele- 
gates in evening to exchange greetings, 
hear announcements, arrange sight-see- 
ing parties, etc. 

Saturday and Sunday, June 8 and 9— 
Sight-seeing, trail trips, resting and en- 
joying the beauties and wonders of the 
Yosemite. Camp fires, entertainments, 
etc., in the evenings. 

Monday, June 10—Leave in the morn- 
ing for Wawona, via Glacier Point, ar- 
riving at the Wawona Hotel in the 
evening. ‘ 

Tuesday, June 11—A day among the 
Big Trees. 

Wednesday, June 12—Leave Wawona 
in the morning, arriving at El Portal at 
noon and at Merced in the evening, thence 
by special train to Los Angeles. 

Thursday, June 138—Arriving at Los 
Angeles early in the morning. Sessions of 
the Pacific Mutual Agency Association 
morning and afternoon. Other delegates 
will have the day to visit the home office. 
Luncheon session for all delegates to be 
addressed by one of the company’s offi- 
cers. Evening free for rest or social pur- 
poses. 

Friday, June 14—Sessions for all dele- 
gates, morning and afternoon, under di- 
rection of the Big Tree Club, whose 
president will preside. Luncheon session. 
Question Box. Evening free for social or 
entertainment features. 

Saturday, June 15—Session of Big Tree 
Club in the morning and election of offi- 
cers. Separate session for all accident 
delegates in the morning. Cafeteria 
luncheon for delegates in the home office 
annex. In the afternoon delegates will 
join the home office employes on their 
annual outing at Long Beach. Closing 
banquet at the Hotel Virginia, Long 
Beach, in the evening. 

The convention period in California 
will extend from Thursday, June 6, to 
Monday, June 17, both inclusive (twelve 
days). 





* . a 
SUBJECTS 
Life 

Monthly income insurance, its advan- 
tages, and how and to whom to sell it. 

Business insurance, its purpose, and 
how and when to sell it. 

Writing large cases. 

Finding prospects. 

Getting a settlement with the applica- 
tion. 

Closing arguments. 

Selling life insurance—-By woman 
agents. 

Best methods of renewing old business. 

Life insurance and the inheritance tax. 

War arguments as an aid to business— 
How government insurance affects the 
agent. 

The accelerative feature and how it 
works. 

The qualifications of a good agent and 
how to acquire them. 

Accident 

Methods of securing new business, 

Increasing premiums on old _ policy- 
holders. 

Best way to make collections. 





Association Activities 











Peoria, Ill.—The recent meeting of the 
Peoria association was given over en- 
tirely to plans for the participation of 
Peoria life insurance men in the third 
Liberty loan campaign. In addition to 
planning for the active participation of 


the selling of thrift stamps, over four- 
teen having pledged to sell $100 worth 
during the ensuing year. The next meet- 
ing of the association will be devoted to 
a symposium on selling and service ideas 
from the entire membership, the date be- 
ing April 12. 
* * * 

Minneapolis—A campaign to double the 
membership during 1918 was launched 
with a smoker at the offices of the Secu- 
rity Mutual. More than a score of non- 
members were guests and quite a number 
signified a desire to become members. 
At the last regular meeting the president 
was instructed to arrange for space in 
the local papers for an advertising cam- 
paign to start April 1, each advertisement 
to carry the names of all the members of 
the association. Z 

Portland, Ore.—W. S. Raker, district 
agent of the Northwestern Mutual at 
Portland, has been elected president of 
the Oregon association, M. R. Cummins, 
secretary, and D. J. Sidwell, treasurer. 
Heretofore the presidency has gone to a 
manager or general agent. This is the 
first time that the chief executive posi- 
tion has gone to a field man. 

*” a * 


Minneapolis — The association has 
started a drive to double its membership 
during the present year. The first event 
of the campaign was a smoker held re- 
cently in the offices of the Security Mu- 
tual. A score or more of nonmembers 
were present and quite a number ex- 
pressed a desire to join the association. 
President Miller has been authorized to 
purchase space in the Minneapolis papers 
for an advertising campaign. Each of 
these advertisements which will start 
early this month, will carry the names 
of all the members of the association 

* co * 


Boston—The March luncheon brought 
out nearly 125 men the past week, keep- 
ing up the consistent, steady growth in 
attendance shown since the series of 
luncheons was inaugurated three months 
ago. The session was the most inspiring 
yet held, three prominent men relating 
specific, concrete examples of the work- 
ing out of business insurance. George S. 
Smith, president of the Boston City Club, 
created marked enthusiasm as he became 
personal and related how a business in- 
surance policy had put him on his feet 
in earlier days and had since saved two 
business interests with which he had 
been connected. Further examples were 
given by Charles W. Gammons of the 
National Life and Albert J. Farnsworth, 
manager of the Life department of the 
Travelers. Major H. S. Boehm, of the 
Canadian forces, thrilled the gathering 
with a remarkably fine story of the war 
situation with particular reference to the 
present great battle, he having been on 
the same ground just a year ago. 

* * * 


St. Louis, Mo.—At the recent monthly 
meeting, a novel form of sales instruc- 
tion was introduced when a number of 
the members acted as prospects, and 
were solicited by those acting as sales- 
men. Every available question known to 
the prospect was put to the salesman in 
an endeavor to find a flaw in the argu- 
ment. In each case the salesman pre- 
vailed on his client to . Buy the policy.” 


Evansville, Ind.—The monthly meeting 
was held April 1, after a business men’s 
luncheon. Two teams were appointed by 
President Williams to devote all their 
time next week to the third Liberty bond 
campaign. The next meeting will be held 
on the first Monday in May. 


Indianapolis—At a well attended pa- 
triotic meeting of the Indiana associa- 
tion in Indianapolis last Monday, Presi- 
dent Frank P. Manly of the Indianapolis 
Life presided and Vice-President Charles 
F. Coffin of the State Life made the lead- 
ing address. Mr. Coffin is chairman of the 
state committee in the third liberty loan 
campaign and made a rousing appeal to 
the life insurance men of Indianapolis to 
give their whole-hearted support and 
effort to helping put the allottment for 
Indianapolis over in record time. Russell 
T. Byers, of the American Central Life; 
William E. Osborn, of the Provident Life 
& Trust, and Dr. Carl G. Winter, presi- 
dent of the Public Savings, also made 
brief talks. 


J. W. Strong, Michigan general agent of the 
Bankers Life of Des Moines, is spending a few 
weeks in California taking a much needed rest. 





No Barbed Wire 


put up by older agents will hold 
you back if you start now with the 
Maryland Assurance Corporation 
of Baltimore—a clear field before 
you, a powerful progressive in- 
surance organization behind you. 
Life Insurance, Health and Acci- 
dent Insurance, a wide variety of 
attractive policies guaranteeing 
Complete Personal Protection. 
Valuable openings in productive 
territory for energetic ambitious 
men. 


Maryland Assurance Corporation 
Seven South Gay Street 
Baltimore 


JOHN T. STONE 
President 


“LIVE AND DIE WITH ASSURANCE” 














HE ACID TEST 
for Strength 


Capable Agents Wanted 





Liberality places high on the list. 
rvice and INSURANCE pore 
Low Cost OF BOSTON ‘or 


J.C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 























54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 























the membership in this new loan drive, 
the association members will also aid in 











FELIX BROEKER, Secretary and Manager - 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts 


Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


For territory and particulars address 


SALINA, KANSAS : 
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With Industrial Men. 











ACTIVITIES OF PRUDENTIAL 


Honor Medals Are Awarded Represen- 


tatives for Continuous and Faithful 
Service in Agency Ranks 


On March 12 Superintendent J. 
Drasal of the Prudential completed 20 
years of continuous service with the 
company and was welcomed into Class 
D of the Prudential Old Guard. The 
Oshkosh, Wis., staff is happy under the 
direction of one who has had such an 
experience in the insurance field. 

Promotion to the assistant superin- 
tendency at Chillicothe, Mo., in which 
place C. S. Crandall had his agency ex- 
perience, is the item of paramount im- 
portance in this good Prudential man’s 
diary for March 25. 

O Daligee of Davenport, Iowa, 
who is doing good work in both indus- 
trial and ordinary, is also keeping close 
tab on his debit, as evidenced by the 
arrears and advance payments shown at 
this time. 

Class A oi the Prudential Old Guard 
now includes C. R. Zeddis of Fort 
Wayne, Ind. To show his gratification 
Mr. Zeddis celebrated his enrollment 
by writing in one week 47 industrial and 
four ordinary applications. 

Good work has been done by W. C. 
Boylan, Benton Harbor, Mich; F. W. 
Wilber, Saginaw, Mich.; J. M. English, 
Chicago 8; W. R. Burnett, Detroit 2, 
and J. McCarthy of Chicago 3. The 
efficient care of their agencies has been 
recognized by their promotion to the 
position of assistant superintendent in 
their respective districts. 

Detroit 1 has in J. F. Dredge one who 
has lost no time in taking first place in 
the line of the leading agents of Division 
J in the production of ordinary business. 
Mr. Dredge had this distinction for 1917 
and it is clear that he is sparing no effort 
to retain his hold. 

BE. F. Vollmershausen, operating from 
the Woodstock assistancy of the Strat- 
ford, Ont., district, is one of the Canadian 
“comers.” This wide-awake agent built 
up a splendid record last year and the 
indications point to the outcome for 1918 
being even better. For the first twelve 
weeks of this year his average increase 
has been of large amount, with satisfac- 
tory ordinary returns. His debit carries 
advance payments of over 300 percent 
and the arrears are at a favorable figure. 

W. L. Cleary recently completed his 
15th Prudential birthday and has the dis- 
tinction of being the only member of the 
Toronto 2 district wearing the gold in- 
signia of Class C of the Prudential Old 
Guard. 

Superintendent W. C. Bowden of Cal- 
gary, Alta., recently entered Class B of 
The Prudential Old Guard, having com- 
pleted 10 years of continuous service, 
and is the proud possessor of the silver 
badge awarded to members of that group. 

The Pittsfield, Mass., district is for- 
tunate in having as one of its corps a 
man of the caliber of C. L. Navin. His 
industrial standing is number two in 
Division C and arrears are favorable, 
being but 12 percent of the debit; his 
collections for the current year are 109 
percent. Conditions like these indicate 
constructive service and assure an 
agent’s continued success. 

A Jamaica, L. I., agent making splen- 
did progress is J. J. Karsch. His debit 
shows a very healthy condition, with 3 
percent arrears, and 295 percent advance 
payments. Mr. Karsch, in addition, has 
produced industrial and ordinary results 
that reflect much credit upon him, and 
it is apparent that he intends to make 
1918 his banner year. 





Conservative Life News 


A. Jefferson Shultze has been appoint- 
ed superintendent of the South Bend 
District No. 2 of the Conservative Life of 
South Bend, Ind., succeeding Inspector H. 
O. Johnson, who has been in charge of that 
district for some little time. Mr. Schultze 
was formerly an agent and deputy super- 
intendent for the Metropolitan Life at 
Buffalo, N. Y. After graduating in law he 
located in Chicago, where he built up a 
lucrative practice. 

J. H. Kelsey, formerly superintendent 
for the Public Savings Life at Ft. Wayne, 





Ind., has taken an agency for the Con- 
servative Life in that district, under Su- 
perintendent J. J. McCurdy. 

Cc. E. Hayden, formerly connected with 
the Public Savings, has taken an agency 
with the Conservative Life at Hammond, 
Ind., No. 1 district, under Superinten- 
dent Hobert F. Duncan. 

Senator Thomas L. Neal, manager of 
the ordinary department of the Conserva- 
tive Life, is in considerable demand as a 
public speaker, especially where conven- 
tions of salesmen are being held. He 
recently addressed the South Bend sales- 
manship club and his address was the 
hit of the day, the local papers stating 
that Mr. Neal’s talk was one of the best 


| straight from the shoulder salesmanship 


talks that had ever been given before 
that body. 

W. C. Whitney, who has been in charge 
of the claim and renewal departments, 
has been promoted and is now manager 
of the monthly premium policy depart- 
ment, together with claim department, 
Ordinary Manager Neal taking over the 
renewal department. 

Mrs. Laura Gower, who has been con- 
nected with the company for a number 
of years in the cashier and auditor’s de- 
partment, has been placed in charge of 
the ordinary policy department. 


T. J. Daly Advanced 


Thomas J. Daly ‘has been promoted 
from assistant superintendent in the Chi- 
cago No. 8 district of the Prudential to 
the superintendency. He commenced with 
the Prudential Sept. 7, 1909, as agent in 
Chicago No. 4. On May 1, 1911, he was 
transferred to No. 8, and on Oct. 28, was 
made assistant superintendent. He has 
been a great success in his work. 


John Hancock Changes 


The John Hancock Mutual Life an- 
nounces the following changes: 

Made assistant superintendents: Otto 
Penter, Cincinnati I; Joseph L. Schafer, 
Cincinnati I; Julius F. Eller, Syracuse; 
Frank M. Shedd, Syracuse; Frederick J. 
Cleary, Brockton; Francis H. De Line, 
Utica. 

Promoted and Transferred: Herbert 
Lightbown, agent at Woonsocket, to as- 
sistant at Taunton (Middleboro) and 
Archibal@a W. Marshall, agent at Cam- 
bridge, to assistant at Framingham. 

Assistants Transferred: Jacob Kaplan, 
from Philadelphia III to Philadelphia IT; 
Fred T. McDonnell, from Boston to Ches- 
ter, and William F. Lawlor, a former as- 
sistant at Philadelphia I, who has been 
on sick leave since last November, has 
reentered the service as an assistant at 
Philadelphia IV. 





News About Companies 











“La Sauvegarde,” Montreal—This com- 
pany’s annual statement shows: Assets, 
$1,311,492; capital, $178,644; net surplus, 
$77,812; new business, $541,200; insurance 
in force, $6,291,736; premium _ income, 
$215,944; total income, $275,887; paid 
policyholders and beneficiaries, $57,200 
total disbursements, $119,576. The com- 
pany holds $40,000 of the Dominion of 
Canada war loan, $70,000 of the Victory 
Loan and $65,000 of the Anglo-French 
loan bonds. 


Life Notes 


B. F. Paugh, agency supervisor at Columbus, 
Ohio, for the Cleveland Life, has gone with the 
Equitable. 


Harry S. Haskins of AReny, N. Y., has been 
made general agent in Des Moines, Iowa, for 


the John Hancock Mutual. 


The American Insurance ‘Union of Columbus, 
Ohio, has taken over the business of the Texas 
Commercial Union, a fraternal beneficiary soci- 
ety of Tyler, Tex. 

A bill which recently became effective in Ken- 
tucky provides for state license for agents of 
assessment life and accident companies in lieu 
of all other licenses. 


Alfred Jean Roux, local agent of the Pruden- 
tial at Sheboygan, Wis., since 1897, died March 


28. Mr. Roux was born in Paris, France, and 
came to America in 1871. 

_Morris Weinberg of the Prudential at Zanes- 
ville, O., was recently presented with a_ gold 
badge of honor, in recognition of the completion 
of 15 years continuous service with the com- 
pany. 

The Beneficial Life of Salt Lake City has 
notified the Oregon department that it will with- 
draw from the state, giving as reasons that it 
does not receive a sufficient amount of business 
to justify the expense. 

Whiting Williams has resigned from the group 
department of the Equitable of New York at 
the Cleveland office, to take charge of the wel- 
fare department of the Hydraulic Pressed Steel 
company at its three steel plants. 


Adolph S. Ochs, president and publisher of $. 
the New York Times ‘a a Ciesnnten q 50 Reoms-1.50 up 
(Tenn.) Times, celebrated his sixtieth birthday 3@ Baths #2 up is f 
rr z 


ATLANTIC 


Cee 


by arranging for group insurance in the Equi- 
table Life, at his own cost, for all his employes, 
numbering some 1,100. 

J. W. Bradshaw, Columbus, O., who for 20 
years was the central Ohio representative of the 
Bankers Life of Iowa and who recently was 
connected with the Northwestern Mutual, was 
run down by a street car at Columbus, Friday, 
and sustained injuries from which he soon died. 
_ Jesse_L. Scott, superintendent of the Pruden- 
tial at Detroit, celebrated his 20th year with the 
company recently, and in connection with the 
event he tendered a complimentary diner to 
about 200 of his friends. Edward F. Kulp, as- 
sistant secretary, was one of the speakers, and 
J. P. Macklin, division manager, also spoke. 

KF. A. Houseworth, for many years with 
the Penn Mutual Life at San Francisco, 
has been appointed general agent for the 
Travelers, reporting to the San Francisco 
branch office. 

Theodore Trombley, general agent of 
the Mutual Benefit Life, at Springfield, 
Mass., reports that the first two months 
of this year were the biggest in the his- 
tory of the agency. There were gains in 
premiums and insurance. 

Dr. Frederick L. Hoffman, statistician 
of the Prudential, was the guest of 
honor at the weekly luncheon of the 
City By < ireannes - Satureey, in Fidelity’s history. 

are : r. Hoffman spoke on “The ;. + 
Wisconsin Idea. Agency openings for the right 

men. Write to day— . 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
aver $142,000,000 esident 


Most 
Centrally Located 
One Block 
Tom 
Lasalle Station, 
Post Office 
on 
Board Trade 
Write Zor Folder 
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15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
tion of the Fidelity “‘Income for 
Life.” 


This Direct Lead Service 
helped to make 1917 the best year 


If somebody speeds up ahead of you, 
don’t get discouraged. The plodding chap 
wins in the long run. The dray horse 
— more coin than the average race 
orse. 




















HOME LIFE INSURANCE [COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders in 1917 
$3,467,823. of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre 
Central and Southern Ohio and Northern Kentuc For Northern Ohio 


ky 
Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 











Frans¢ Nelson, President WE F. J. Uehling, Secretary 
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OMAHA, NEBRASKA, The “ Giant of the West”’ 
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MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $350,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 





























Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address Cc. D. RENICK, President 


INDIANAPOLIS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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SURVEY OF FIELD 
EAST OF MISSISSIPPI 


W. L. Wilhoite Sees Life Insur- 
ance Prosperity in This Sec- 
tion of Country 


ARGUMENTS BEING USED 


Shows How War Has Created Two 
Distinct Classes of Prospects— 
Other Comment 


As inspector of agencies for the Re- 
liance Life, W. L. Wilhoite of Mem- 
phis, Tenn., is in constant contact with 
about one-third of the company’s 
branch managers. Mr. Wilhoite’s terri- 
tory lies east of the Mississippi river in 
all states in which the company oper- 
ates. He believes that 1918 will be the 
banner year in the life insurance busi- 
ness and says that there are several 
reasons why the production records of 


the leading companies will be broken 
this year. 


Two Distinct Classes 


Mr. Wilhoite says that the war has 
created two distinct classes of life in- 
surance prospects. First, the man 
whose business has been greatly helped 
through war demands that have meant 
a decided increase in the amount of 
business transacted. Men in this class 
are prospects for the natural reason 
that they have the money with which 
to buy life insurance, and need only to 
-be hunted out. They will be found, Mr. 
Wilhoite says, by the life insurance 
agent who is alert enough to sense the 
fact that his list of prospects must be 
revised. An agent would almost be 
safe to throw away the prospect cards 
he has in his file that are two years old 
and substitute them with a list that he 
could compile from memory, of men 
whose businesses or salaries have been 
benefited by war conditions. 


Other Side Shown 


The other class of men who have au- 
tomatically become prospects are those 
whose businesses have been adversely 
affected. This does not necessarily 
mean the “down and outers,” but rather 
the business men whose profits have 
been sliced, to such an extent that they 
have gained a clear conception of the 
seriousness of the situation. They have 
taken inventory of their assets, and in 
many cases see a possibility of failure. 


“Stop, Look and Listen” 


Mr. Wilhoite says that with such men 
the reverses they have suffered have 
done much the same work that the 
“Stop, Look and Listen” sign does at 
the railroad crossings. They are con- 
fronted with the fact that it might not 
be at all impossible for them to go in- 
to bankruptcy, and they begin to give 
serious attention to what might happen 
to their families in the event of the en- 
tire loss of their business. 


New Argument Used 


In going the rounds Mr. Wilhoite 
urges his agents to approach prospects 
who have suffered financial reverses 
with the following selling argument: 
“Mr. Jones, let us assume, for example, 
that you owe at the present time 
$10,000. You will admit that if you 
owed $10,300 there would be very litle 
difference to you. Yet with that $300 
you can purchase something that will 
safeguard the entire $10,000 that you 
owe and put your mind and that of 
your family at rest.” Such a solicita- 
tion focuses the prospect’s attention on 
life insurance, but he views it from a 
new angle. It looms up as a necessity 











rather than a luxury, and its need 


stands out in bold relief, 
Like Building House 


A life insurance sale, Mr. Wilhoite 
says, is much like the construction of a 
house. It is first necessary to lay a 
substantial foundation, the frame work 
is then put up, and the shouse con- 
structed, piece by piece, from this. 
Most of the excavation and ground 
work, formerly necessary in a life in- 
surance sale, has been done by the pros- 
pect, and it is only necessary for the 
agent to complete the structure that 
the prospect himself has started. In 
other words, considerably less cultiva- 
tion work is required these days for 
the closing of an application. Instead 
of having to be placed in the right 
mental attitude, the prospect has taken 
cognizance of conditions, and his whole 
mental process has led him to a point 
where the taking out of life insurance 
becomes a logical step. 


Must “Show the Goods” 


Mr. Wilhoite says that the turn 
events have taken, since the war broke 
out, has done much to eliminate the 
haphazard, incompetent life insurance 
salesman. Improper selection of agents 
on the part of companies has been 
shown up during the past few years. 
It is more necessary than ever to ap- 
proach the prospect with a definite 
proposition. Men able to purchase life 
insurance are busier today than ever 
before. They have less time than ever 
to talk with the life insurance agent 
who wants to “Talk life insurance with 
them.” A definite proposition to pre- 
sent to each prospect encountered should 
be an integral part of every canvass 
made. The “Show the goods” kind of 
solicitation is becoming more and more 
the result-producing method of busi- 
ness getting. 


Real Salesmen Prospering 


Mr. Witlhoite says that conditions in 
the east and south were never better 
for the real insurance man; never more 
difficult for the “weak sister.” He finds 
that the $50,000 or $60,000 man is drop- 
ping out of the ranks rapidly, and en- 
tering some other line of business. The 
class of men who depend largely upon 
their production for cases from pros- 
pects purchasing $1,000 or $2,000 of life 
insurance find it more difficult to make 
as much money today as two years ago. 
But the resourceful, alert life insurance 
agent is making more money today than 
ever before and has a better opportu- 
nity. There is more money with which 
to buy life insurance in the hands of 
the people who understand the need for 
it, 





Not Under the 
Blue Sky Law 














Question—Does a life insurance com- 
pany in process of organization in IIli- 
nois have to conform to the blue sky 
law? Is it under supervision of the in- 
surance department in any way? 

Answer—The Illinois attorney-gen- 
eral recently advised the secretary of 
state, who has charge of the operation 
and enforcement of the Illinois blue sky 
law, that it does not apply to compa- 
nies in process of organization. There- 
fore, an insurance company selling its 
capital stock prior to receiving a li- 
cense would not be subject to the pro- 
visions of the blue sky law. The insur- 
ance department has no jurisdiction 
whatever over companies in process of 
organization until they come to apply 
for a license. 


Liberty Bond Holdings 


In the statistical section of Part III 
of this issue of THE NaTIONAL UNDER- 
WRITER, is a list of companies with the 
amounts of Liberty Loan bonds held on 
Jan. his is given in connection 
with similar information on fire and 
casualty companies. 








Des Moines Life and Annuity Company 


of Des Moines, Iowa 


Its Policies Do More for the Man Who Pays 
the Premiums. 


Its Agency Contracts Do More for the Man 
Who Sells the Policies. 


A Happy Combination. 








Write O. G. WILSON, Agency Manager. 

















Old Colony Life Insurance Company 
OLD COLONY BUILDING, CHICAGO 
Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annual Premium Policies. 


Old Colony Life Agents Can Write the Entire Family 







































































The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


q Now organizing with $500,000 Capital to write Life and Accident Insurance, 
q Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 

Address all inquiries to the company 


Hartman Building Columbus, Ohio 

















The wheat and corn granary bins of the world are in the Central and 
Middle West. There never has been a time in the history of this country when 
the citizens of this territory had as much money and were as prosperous as they are today 

A Life insurance company wants a general agent who is capable of not only writing 
business himself but organizing an agency force to locate in above territory. It’s a west- 
ern company, conservative in its management, a third of_a century old and pays the 
Jargest dividends of any companv in the United States. «Communications confidential. 
Address 6-T, care The National Underwriter. 



































The traditional western push has made the 
Conservative Life Insurance Company 
of America 
(Ordinary and Monthly Premium) 
famous from coast to coast 
Proclaimed by insurance experts to be one of the best managed 
companies in the United States. 

We have openings in Indiana for experienced men in both the 

- Industrial and Ordinary branch , Write for particulars giving all TI 
INCORPORATED UNDER information in regard to yourself in first letter, to : 

THE COMPULSORY DEPOSIT : with 
LAWS OF THE STATF A. S. BURKART, Vice-Pres. and General Manager intel 
Print : South Bend, Indiana cont 
The Sign of Good Insurance tituc 
anice 
desi 
Wanted in Illinois, Indiana and Pennsylvania |) ‘; 
anted in Illinois, Indiana and Pennsylvania | — %:; 
- ‘ indi 
100 Industrial Agents 5 Superintendents this 
20 Assistant Superintendents ihe 
WHO KNOW HOW + ag 
For new Industrial Work—to open new territory ie 
and to sell the best thing going. . 
Address Industrial Department choi 
Western Life Indemnity Company vo 
604 Masonic Temple, Chicago, Ill. new 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” ope! 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager eo 
—— pro 





918 


i 

















April 4, 1918 


THE NATIONAL 


UNDERWRITER 


LIFE 9 








WHY THE PUBLIC IS PREJUDICED 








HAT is the cause of the preju- 

dice that exists in the minds of 

most people against the life in- 
surance agent and the life insurance 
business? There is no denying the fact 
that a large percentage of people, un- 
familiar with life insurance, have the 
idea that any man who is down and 
out, who has failed at everything else, 
can enter the life insurance business 
and “get by.” Big business men, the 
man in the office downtown does not 
usually have this idea. As a rule, he is 
acquainted with some high grade man 
in the life insurance business, and has 
formed his impression of life insurance 
from his acquaintance with that man. 
However, it is undoubtedly true that 
the great majority of people are inclined 
to discount a man who is in the life 
insurance business, and, without know- 
ing just why, feel that few men enter 
the life insurance business by choice, 
but rather of a necessity. 


Lack of Selection 


Home office officials, agency super- 
visors and agents, when asked why the 
public have this attitude toward the 
life insurance business, all return one 
answer, “Improper selection of agents.” 
In the opinion of all who are questioned 
on the subject, the indiscriminate ap- 
pointment of agents has given the pub- 
lic the wrong impression of the life 
insurance business, It is only natural 
for people to judge a business by the 
people who are in it, and the practice , 
that many companies have had of ap- 
pointing almost anyone who could 
write a case has had its effect. 


Typical Case Shown 


A general agent recently told of a 
case where he solicited an executive of 
one of the big industrial concerns in 
Chicago. He was asked to return again 
and upon making the second call was 
introduced to the prospect’s assistant, | 
who sat at the opposite desk. Upon 
learning that his chief was interested 
in purchasing life insurance, the assist- 
ant interrupted with the information 
that he had a contract with one of the 
leading companies, and could save him 
some money on the first year’s pre- 
mium, In commenting on this case the 
agent said, “What do you suppose such 
a man thinks of me or my business? 
He feels that I can give him no more 
service than his own assistant, book- 
keeper, or stenographer. If he actually 
has reached the point where he wants 
life insurance, some clerk in his office 
can furnish it to him, if he has a li- 
cense as a part time agent, and such 
a man is certainly not going to feel 
that I am a high grade, efficient, first 
rate business man. Why should he re- 
gard me as such when his own clerks 
are doing the same work that I am?” 


Uninformed Agents 


The practice of sending out agents 
with a rate book, wholly unequipped to 
Intelligently solicit business, has also 
contributed to present unfavorable at- 
titude of the public towards life insur- 
ance men. Companies have, in their 
desire for business, sent men out with 
little more than a book of rates, unable 
to render service, and totally ignorant 
of how to fit the proper policy to the 
individual case. Solicited by a man of 
this character, the prospect is forced to 
the conclusion that all that is necessary 
in selling life insurance is to be able to 
quote rates and call on a sufficient num- 
ber of people per day to secure an av- 
erage production. 


Conditions Improving 


Today, of. course, companies are 
choosing their agency material more 
carefully, The Equitable Life of New 
York has just issued its report on the 
new selective system which it had in 
Operation in 1917. Through its use the 
number of new agents appointed last 
year was cut in half, and an increased 





Production secured from the smaller 


number of agents. Many companies 
have introduced systems for choosing 
men that eliminate incompetent and 
unfit applicants. This is the one sure 
way of raising the standard of the 
men who carry the rate book, and as 
time goes on it is noticed that all com- 
panies are becoming less careless in 
their selection of new men. 


Convicts Can Get Contracts 


That many are still as eager for busi- 
ness as ever, irrespective of where or 
who it comes from, is the opinion of 
many agency managers in the larger 
cities. One company official in Chicago 
said the other. day that if four men were 
released from Joliet penitentiary, who 
were known to be good life insurance 
producers, they could secure a contract 
with any one of several Chicago gen- 
eral agencies the same day they reached 
the city. 


“Trying Out” the Business 


Agency managers who permit appli- 
cants to “try out” the life insurance 
business are sending out men who are 
only going about the solicitation of life 
insurance in a half hearted way. Three- 
fourths of the time they are seeking a 
new connection, something that they 
feel to be more permanent, and simply 
dabble with life insurance to tide them 
over a period of financial embarrass- 
ment. Such men should be convinced 
that to simply “try out” the life insur- 
ance business is unfair to themselves 


| and the company they contract with, 
' and in order to actually give the busi- 


ness a trial it is necessary to devote the 
entire business day to it. 


Influence of Industrial Men 


It is estimated that there are 6,000 
industrial life insurance agents in Chi- 
cago. This great army of solicitors is 
very active, one of the chief rules for 
success in industrial-life insurance being 
to call on as many people in a day as 
possible. These men cannot help but 
mold a certain amount of thought. 
Many people, seeing industrial life men 
make their back door calls and collect 
five and ten cents a week, are very 
likely to connect life insurance with 
these men when the subject is brought 
to their minds. Few people give any 
considerable amount of thought to life 
insurance ,and make no effort or are 
unable to differentiate between the va- 
rious classes of insurance. 
Unrepresentative Men 
indiscriminate, 


The nonselective 





method of appointing agents has pro- 
duced a great army of life insurance 
men (so-called only because they hold 
a contract) which is entirely unrepre- 
sentative of the business. Such men are 
the kind that call on a prospect con- 
tinually, without reason or plan. They 
make no effort to, or are unable to, 
make calls with a definite propo- 
sition to present. They misrepresent 
and distort facts, going on a theory that 
some life insurance is better than no 
life insurance, and that no matter what 
they say, if they induce the prospect to 
take life insurance, they are after all 
benefiting him. 

It is becoming increasingly difficult 
for the poorer grade of men to get a 
contract with the better companies. 
There still remains much improvement 
to be made and the tightening up proc- 
ess must be indulged in more univer- 
sally than it is now before the public’s 
prejudice against the business will, to 
any extent, be removed. 





LIFE INSURANCE 
BY STATES 








New Ins. in 

Business Force 

in 1917 Des. 31 

* * *K K K * * *K KK K K * 
* NORTH DAKOTA * 
* Ke KK KK KK KK K K K K 
Fidelity Mut. ...... 123,945 2,236,366 
Lincoln Natl. ....... 2,604,371 17,192,887 


* Ke KK K KK K KK K K K 
* MISSOURI * 
* KK K KK KK KK KK K K 


Security Mut....... 77,000 158,565 
* * * KKK KOK K OK K OK OK OK 


* TEXAS * 
* eK KK KK K K K KK K K XK 
Amer. Cent. ........ 1,808,917 5,195,269 
Amer. National..... 4,770,081 14,068,268 
Continental, Ill. .... 22,000 82,000 
San Jacinto ........ 1,516,496, 3,742,518 
OL OC) ee rare 1,646,42 4,172,690 

CEMEGEY ¢ cccecscece 543,776 10,7 

BOGOGral 6 oc ccccccsics 40,69 2,334,883 
Franklin, Ill. ...... 2,207,820 9,462,900 
Mid-Continent ..... 350.500 59,000 
Midland ........... 223,600 519,584 
Okla. Natl. ......... 37,2 54,632 
Pan-American ..... 900,552 3,032,742 
Bankers, Ia. ....... 7,596,678 21,246,687 
Louisiana State 97,0 272,00 

Reserve Loan ...... 928,095 2,667,945 
First Texas Pruden. 1,864,658 4,888,234 
Two Republic ...... 124.360 2,225.513 
Wichita Southern .. 6,059,892 11,504,590 


Whenever you feel blue you can cure 
yourself by doing something worth while 
for someone in need. 





NEW INDUSTRIAL PLAN 


STANDARD OIL COMPANY IDEA 





Provides Group Life Insurance As Well 
As Benefits and Comprehensive 
Welfare Program 





NEW YORK, April 3—A new in- 
dustrial regime has been inaugurated 
by the Standard Oil Company of New 
Jersey in which group insurance is 
made an important factor. At a dinner 
held Monday at which were 150 guests, 
including 75 delegates representing the 
workers, the new industrial welfare pro- 
gram of the company was announced. 

This includes a fair day’s wage for a 
fair day’s work on an eight hour basis; 
a broad supplementary system of wel- 
fare work, which is designed to keep 
the men well and free from worry. The 
system include sickness benefits, in- 
demnities for injuries, disability bene- 
fits, annuities for old age and a compre- 
hensive housing system, as well as 
group life insurance. 


Equitable Writes Group Policy 


The group insurance item of this new 
industrial program, which is underwrit- 
ten by the Equitable Life provides that 
the amount of insurance shall be de- 
termined by the rate of pay and length 
of service but no policy shall be for less 
than $500 nor more than $5,000. The 
schedule of benefits are as follows: For 
one year’s service, three months full 
pay; for two years service, five months 
pay; for three years service, seven 
months pay; for four years service, nine 
months pay; for five years service or 
more, twelve months full pay. 


Uncertainty of Life 


An unusual example of the constant 
uncertainty of human existence is illus- 
trated in the recent experience of the 
Bankers Life of Des Moines in connec- 
tion with a death loss in Texas. The 
company mailed a draft for $4,100 to 
Fox Stephens of Eagle Lake, Texas, 
who was executor for the estate of Wm. 
F. B. Wicker, who had been a policy- 
holder in the Bankers Life. Soon after 
this, the draft was returned with the 
information that Mr. Stephens, the 
executor of the estate, had died the 
day before the check was received. 
The draft was returned to the company 
which is now awaiting the appointment 
of another executor so that the insur- 
ance can be paid to Mr. Wicker’s estate. 








~WANTED—Managers for These Important Districts 


Northwestern Illinois 
Northeastern Indiana 


Guaranteed Low Cost Policies 


ADDRESS 


S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 


Central Illinois 
Southern Indiana 
As Good As We Can Make Them 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 














| George Washington Life Insurance Co. 





Resources - - 
Insurance in force’ - 


$ 1,500,000.00 
10,100,000.00 





A State Agency open. 














For particulars address, 
H. M. HOLDERNESS, Agency Manager. 
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PRICE OF SHAMEFUL PEACE 

More than a billion dollars of American 
agricultural exports were sold, to the 
European nations at war with Germany 
during 1917. Had this Nation main- 
tained peace at the price of obedience to 
the German war zone decree, this Euro- 
pean market would have been closed and 
this billion dollars worth of agricultural 
products would, most of them, have rotted 
on farms and in warehouses, or been used 
in unprofitable ways, with consequent 
stagnation and ruin to the 
farmers. 

Interest as well as duty urges the Amer- 
ican farmer to give financial support to 
his government in this war. 

Buy Liberty bonds. 


American 








BUOYANT SPIRIT NEEDED 


Lire insurance men need to maintain an 
optimistic and hopeful spirit these days 
and to have the right attitude toward 
their business. Company headquarters 
are telling their men that this is a year 
of opportunities. There are many rea- 
sons why this is so. The Eguiraste Lire 
of New York in commenting on this sub- 
ject for the benefit of its agents says that 
every man should be awake to the oppor- 
tunities of today, and adjust himself 
quickly to changing conditions. Unless 
he is elastic in his temperament and able 
to sense change and fashion himself ac- 
cording to the needs of his time he will 
probably be lost in the shuffle. This is a 
time when an agent should get out of 
the beaten path, or as the EquiTaste puts 
it, jolt himself out of the old rut, abandon 
obsolete methods and threadbare argu- 
ments. The views of the hour will change 
from time to time. The great war crisis 
has revolutionized thought and methods 
of living. Commenting further on this, 
the EqQuiraBLe says: 

“Moreover, he must select his prospects 
shrewdly. He must search out those who 
are making money, and show them the 
imperative necessity of laying some of 
that money aside to protect their de- 
pendents against the perils of the future. 
And when he solicits those who in the 
past have been able to lay some capital 
aside from time to time but are not able 


to do so now, he can show them that a’ 


comparatively small sum saved annually 
from their income will create a large in- 
surance capital to meet future needs. 

“In ordinary times the men who make 
money easily spend it recklessly. Now 
everyone is alive to the essential import- 














ance of thrift. In ordinary times well-to- 
do people compete with one another in 
spending their money in lavish display and 
luxurious living. At such times people 
are afraid or ashamed to economize. To- 
day it is the fashion to exercise thrift; 
to consider the future; to save. And life 
insurance furnishes the safest and most 
effective means of doing this.” 

“What the future may have in store for 
us we do not know, but the agent who 
does not improve his present opportun- 
ities—does not reap his share of the rich 
harvest that is already ripe—will have 
only himself to blame if he fails to suc- 
ceed. 

“The people are in a listening mood. 
Nor is this all. There is another point of 
supreme importance which the agent may 
at the present time turn to greater ad- 
vantage than ever before. It is the ap- 
peal which he can made to the sentiment 
of every right-thinking man. Is there 
any man living today who is not con- 
stantly thinking about the sufferings which 
threaten to overwhelm relations and 
friends who have gone to the front. Is 
he not thinking also of those who have 
remained at home and who will suffer 
aardships because their protectors have 
gone away’ Is not every family man at 
this moment in a mood to do what he can 
to protect those dependent upon 
against future misery?” 


him 





— 


EXCELLENT INDICATIONS 


Tue Mutuat Lire brings out in a 
recent issue of its company paper the 
fact that there is a constant increase 
in the average amount of policies within 
the last few years. This indicates, ac- 
cording to the Murua. Lirr, the ex- 
panding popularity of life insurance. 
Another feature to which attention is 
called is the constantly increasing av- 
erage business by the producing agent. 
These facts are very interesting and 
show that agents are taking advantage 
of the time to carry the message. 

The Mutuat Lire says that in periods 
of peace and prosperity a great many 
people take on life insurance largely 
as an outlet for surplus earnings. In 
times of uncertainty and strife, how- 
ever, as at present, the public univers- 
ally recognizes the true role of life 
insurance—that of the mightiest of all 
protective forces and the safest and 
surest of all systems of thrift. The 
company says that large polictes and 


larger production are the present day 
tendencies which should spur every 
agent to renewed effort. 








CONCENTRATED FIRE 


Nogopy is personally interested in a 
crowd. It is the individual that fixes the 


attention. The prospect who has a great 
mass of selling talk presented to him 
merely watches the parade go by unless 
there is some one thing of sufficient promi- 
nence to attract and hold his attention 
long enough to drive home the need of 
immediate action. 

The good salesman’s general presenta- 
tion of his proposition ceases the moment 
he finds the prospect’s attention centered 
on any point and he tries for a close on 
that point. He knows he isn’t going to 
tell that prospect all he has learned about 
life insurance. He’s there to close an ap- 
plication and when he sees that an idea 
he has been trying to plant has taken root, 
he tries to nurse that one idea along to- 
ward the goal of favorable decision until 
it is strong enough to produce positive 
action. 





Personal Glimpses of 
Life Underwriters 


Christian §. Byrkit, who has been 
the mainstay in the lowa department 
for a good many years resigned April 1. 
Commissioner J. F. Taake has named 
George W. Lyman of Cedar Rapids 
to succeed him. Mr. Byrkit quits on 
account of his health which has been 
more or less impaired because of the 
tremendous increase in the duties of 
the insurance department. 

Mr. Byrkit went to Des Moines 
from Centerville, lowa, thirty-five years 
ago as assistant in the state labor de- 
partment. He held positions in other 
states offices and was an official in the 
Legion of Honor, and a fraternal which 
expired some years ago. Later when 
the legislature named a commission to 
revise the insurance laws, Mr. Byrkit 
was placed on that board as secretary. 
B. F. Carroll, then state auditor put 
him in charge of the insurance work 
and he held a similar position under 
former State Auditor Bleakly and for- 
mer Insurance Commissioner Emory 
H. English. 

Mr. Lyman who succeeds him has 
been a practicing attorney in Cedar 
Rapids for many years and has special- 
ized on insurance matters. 





Announcement has been made of 
the engagement of Miss Mary Sheldon 
of Chicago to Alfred MacArthur, Chi- 
cago general agent of the National Life 
U.S. A. The wedding is to take place 
April 17 in Santa Barbara, Cal., where 
Miss Sheldon has recently been resid- 
ing. Miss Sheldon is an unusually in- 
teresting woman, and has been very 
active socially. After graduating from 
Rosemary Hall she completed her edu- 
cation at Bryn Mawr. She then entered 
the training school for nurses in con- 
nection with the Boston Children’s 
Hospital, and after a few months of 
that, gave up her work and entered an 
eastern Episcopal convent. She has 
adopted a small child, the son of a 
young southerner, who has enlisted for 
foreign service. 

E. H. Plummer, long time general 
agent at Philadelphia for the Berkshire 
Life, who had been active in stimulat- 
ing interest in the sale of Liberty 
bonds, is again working hard for the 
sale of the new issue. Addressing 
workers in the Navy yard a few days 
ago he appealed so successfully to the 


patriotism of his auditors that subscrip-_ 


tions largely in excess of those secured 
for former issues were speedily had, 
and a pace set that similar departments 
of government service throughout the 
country will have difficulty in keeping. 
Mr. Plummer, like all real life insur- 
ance men, is an intense enthusiast and 
is able to present logical facts and con- 
clusions for the faith he possesses. 


Harry B. Rosen, the New York life 
insurance agent who is the largest pro- 
ducer in the country, writing over $12,- 
000,000 last year, already has written 
more than $4,000,000 in 1918. 


Col. Will A. Waite, general agent in 
Detroit of the Phoenix Mutual, is proud 
of his son and daughter, Marshall 
Waite and Miss Wilma Waite, who are 
doing their part to help win the war. 
Marshall Waite is with the naval avia- 
tion corps at Miami, Fla., and a mem- 
ber of the Yale artillery corps, also of 
the Yale boat crew. Miss Waite, who 
has been studying music in New York, 
has entered a class to perfect herself in 
ambulance driving. 


The officials of the Provident Life & 
Accident of Chattanooga gave a fare- 
well dinner to Leslie N. Webb, manager 
of the claim department, who has been 
called to the colors. The home office 
staff was present and President Robert 
J. Maclellan of the company paid high 
tribute to Mr. Webb’s work, his loyalty 
and efficiency. Vice-President and 
General Counsel Alexander W. Cham- 
bliss and others also extended their 





good wishes. At the close of the eve- 
ning Mr. Webb was presented with a 
handsome watch by the home office 
staff. 


Forbes Lindsay, formerly head of 
the educational department at the head 
office of the Pacific Mutual Life is now 
engaged in the work of sales promo- 
tion for life insurance companies and 
commercial concerns by special and 
temporary engagements. He says that 
he is putting into effect the methods 
successfully practiced with the Pacif- 
ic Mutual which he put into vogue 
there. Mr. Lindsay is one of the suc- 
cessful efficiency. men and has been 
doing great work. 


Lyman A. Skinner, who was ap- 
pointed general agent of the National 
Life, U. S. A. in Detroit, early in Feb- 
ruary, although he had only a limited 
knowledge of life insurance has already 
demonstrated the fact that he is the 
right man on the job. Applications are 
going to the head office in Chicago al- 
most every day. In the few weeks he 
has been connected with the company 
he has gathered about him some prom- 
ising men who are forming a live or- 
ganization. In. connection with Mr. 
Skinner’s work the National Life has 
this to say: ; 

“The one and only explanation for 
Mr. Skinner’s success and the great 
future which he has with this company 
lies in just the same old word: 
W-O-R-K. To him, work in the life 
insurance business means seeing peo- 
ple—soliciting for applications. He 
passed this idea and thought and confi- 
dence on to the members of his organ- 
ization. The Skinner Agency is an 
illustration of the simplicity by which 
one may achieve success. It isn’t the 
brilliant personality; it isn’t the man 
with lots of money, a great number of 
friends and acquaintances. All these 
things help, but they are not the vehi- 
cle itself that will carry any man to 
success. Hard work, intelligently ap- 
plied, is the real factor in the making 
a successful life insurance agent. If you 
will only spend your business time: in 
the other fellow’s office, or in the work 
room, or on the farm, talking life in- 
surance sincerely and in an understand- 
able fashion, success is assured. 


Fifty years ago, on March 24, 1868, 
the New York legislature changed the 
name of the National Travelers, which 
had been chartered April % 1867, to 
Metropolitan Life. The office of this 
baby of the insurance family was then 
at 243 Broadway and consisted of two 
small rooms, where the president, vice- 
president, secretary, cashier, policy 
clerk and boy did all the work. Since 
then the ever growing needs of the 
company have necessitated various 
changes, first to 319 Broadway, then 
to Park Place and Church Street and 
finally to its present location at Twen- 
ty-third Street and Madison Avenue. 
The New York report for 1868 shows 
assets of $400,047, with liabilities, ex- 
clusive of the capital stock, of $361,- 
771. The assets have grown to the 
great total of $704,025,515 and in 1917 
the assets increased every working 
day, in round numbers, $317,000. In 
other words, in 1868 the total assets 
of the company were not as great as 
those increased every day and a half 
last year. The number of policies in 
force at the end of 1867 was 346, In 
1917 the number of policies issued and 
received was 9,516 daily. The total 
number of policies outstanding at the 
end of 1868 was 1433 and that number 
has increased to 18,262,933. 


DON’T WOBBLE 


Don’t you weaken! Make a bluff 
And laugh at what assails you; 
Show the world you are the stuff | 

And prove that nothing ails you: 


Don’t you wobble! Stand up straight 
With courage all the bolder; 
Double up your fist at Fate 
And hit right from the shoulder. 
—Los Angeles Express. 
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It's Different in North Dakota! 


There we have 400 part time banker agents. 


They help the general agents write the applications; they finance the 
notes, they deliver the policies and collect the renewals. 


The General Agent can devote his entire time to writing new business. 
April, May and June are the big months. 


One of our biggest general agents died in February. He produced 
over half a million a year, cash with 90% of the business. 
looking for an opening, address 


T.D. HUGHES, Vice-Pres. & Mgr. Northwestern Agencies, Fargo, North Dakota 


THE LINCOLN NATIONAL LIFE 


West Virginia, Pennsylvania, Ohio, Michigan, Indiana, Illinois, lowa, Nebraska, Minnesota, North Dakota, South Dakota, Montana, Idaho, Utah 


If you are 


Home Office, Fort Wayne, Indiana 
Northwestern Branch, Fargo, N. D. 








MEET AT DES MOINES 





CENTRAL LIFE CONVENTION 





Agents of Iowa Company Assemble at 
Home Office for Annual Edu- 
cational Program 





DES MOINES, April 1—Fifty agents 
of the Central Life of Iowa attended 
the annual meeting in Des Moines Fri- 
day and Saturday, participating in a 
most interesting and valuable program. 
George B. Peak, president, and George 
Alvin Peak were present to make the 
visitors feel at home while Agency 
Manager H. G. Everett closed the con- 
vention with a wonderful pep talk. He 
declared that the daylight savings law 
is going to be splendid for the insur- 
ance agent. 

Among the speakers were C. L. Hunt, 
supervisor of the lowa agents, who pre- 
sided at the closing session; Vice-presi- 
dent O. C. Miller; George N. Ayers, 
manager of the loan department; 1. W. 
Clements of Cedar Rapids; R. H. Hill 
of Waterloo; Dr. Olson of the medical 
department; Dr. T. C. Denny, secre- 
tary, who told of a new policy with an 
endowment at the age of 65. 

The Hawkeye force won the Liberty 
bond merit contest; Charles Smith, 
first, $200 Liberty bond; D. Smith, 
second, $150 bond; Walter Ferrell, 
third, $100; R. H. Hill, P. C. Gillespie 
and J. C. Porter, each awarded a $10 
bond. ; 

Lunch at the Grant club wound up 
the session. 


NONFORFEITURE LAW IS 
UNCONSTITUTIONAL 


(CONTINUED FROM PAGE 1) 


New York Life, Dodge in November, 
1916, borrowed the entire reserve on 
his policy and pledged the policy with 
the company as collateral security for 
the loan. The policy lapsed for the 
nonpayment of the next premium and 
the company duly foreclosed the 
pledge. The entire reserve on the policy 
exactly settled the indebtedness. Dodge 
lived until Feb. 12, 1912, without pay- 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., SiMsceis Tons 








ing any premium since 1906 or recog- 
nizing himself to be indebted to the 
company for money borrowed. In 
other words, he had accepted the situa- 
tion; and yet two years after his death 
his widow sued the company on this 
policy and recovered the full amount 
of her claim, on the ground that Dodge 
had not seen fit to pay premiums on 
his policy with the money he borrowed 
from the company and, therefore, the 
company must give out the reserve 
again to purchase continued insurance. 


Contentions That Stood Up 


The company took the case to the 
supreme court of the United States and 
there claimed that the Missouri non- 
forfeiture law, as construed in the case 
of Smith vs. The Mutual Benefit, was 
unconstitutional because it (1) denied 
the right of freedom of contract; (2) 
took the company’s property without 
due process of law, and (3) denied it 
the equal protection of the law. The 
court sustained the company’s conten- 
tions and held the statute unconstitu- 
tional. 

This itself not merely disposes of 
the Dodge case, but it also disposes of 
numerous other pending cases in Mis- 
souri against the New York Life, based 
on the Missouri nonforfeiture law. It 
also disposes of similar cases for other 
companies doing business in Missouri. 
It cures a long standing evil under 
which much injustice has been done. 


New Wisconsin Hand-Book 


The new insurance directory of Wis- 
consin, the 1918-19 Underwriters’ Hand- 
Book of that state, has come from the 
press of THE NATIONAL UNDERWRITER, 
This follows the usual lines of these 
volumes. The data given regarding 
each agent would be of value to com- 
panies and general agents and the data 
regarding companies would be of value 
to anybody desiring this material in 
handy reference form. 

The statistical department of the 
book shows the business written in this 
state, the amount in force at the end 
of the year and the premiums received 
and claims paid in the state for the 
past six years. There is an unusual 
amount of advertising in this edition, 
demonstrating its popularity as a me- 
dium. 


Business Is Good 


CONNELLSVILLE, Ky., March 27—The 
life agents of the city are doing the best 
business they have done in a number of 
years. The increased salaries of most 
everybody has permitted persons to take 
out life insurance who up to this time 
could not afford it. The war rider clause 
is, of course, having some effect on the 
selling of life insurance, but taken as a 
whole the business is exceptionally good. 








A PEEP INTO OUR PRIVATE FILES 





AN OFFICIAL OF THE U. S. GOVERNMENT AT 
WASHINGTON SAYS: 


“T have your letter of October Ist with the bulletin which 
you are mailing to your policyholders and thank you for it. 
This work is the kind that is going to make the 
Second Liberty Loan of 1917 an overwhelming suc- 
cess.” 


A POLICYHOLDER SAYS: 


“The service which you perform for your policy- 
holders is without a doubt unequaled by any of your 
competitors. This Health Service beats anything 
I have ever seen. ‘May your tribe increase.’”’ 


.AN AGENT SAYS: 


“If a man doesn’t make good with The Guardian 
Life Insurance Company it is his own fault.” 


Since these are but samples of many letters received regularly by 
“The Company of Modern Insurance Service,” THE GUARDIAN 
LIFE INS. CQ. of America established 1860 under the laws of 
the State of New York, it should be worth something to YOU to ask 
T. Louis Hansen, Superintendent of Agencies, 50 Union Square, New York 
City, to tell YOU more about the SERVICE which this Company is render- 
ing ITS COUNTRY, ITS POLICYHOLDERS AND ITS FIELDMEN. 























A 
Let 


“<x & 
“ly x" 
Ct 
S 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicage 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable eccommodation. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
RATES: 
ONE PERSON 


Room with detached bath - = = «= $2 to $3 perday 
Room with private bath - = = = $3 to $5 per 


TWO PERSONS 
Room with detached bath = = <= « 
Rooms with private bath - = © e 


Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 
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MEDICAL SECTION HAS 
INTERESTING SESSION 


(CONTINUED FROM PAGE 1) 


with the result that the mortality in 
their endowment class was very disas- 
trous, being at least 30 percent higher 
than it was on the risks insured on life 
policies. He could not conceive of any 
class of sub-standard risks which could 
be properly written on endowment 
plans at standard rates. He realized 
that there are some companies which 
consider that overweights may be so 
treated, but a careful analysis of all the 
overweight groups in the Medico-Actu- 
arial investigation revealed that there 
was an excessive mortality on over- 
weights almost from the start and this 
was especially true after the fifth year. 


Is Dangerous Class 


Dr. Frank P. Righter, medical direc- 
tor of the Atlantic Life, whose paper 
on “Substandard Risks” provoked the 
discussion, took the view that this class 
of business is extremely dangerous un- 
less built upon a solid foundation. He 
regarded the method of offering an en- 
dowment when a life plan is considered 
not acceptable as unscientific and bound 
to get the companies into trouble 
sooner or later. The only exception to 
this is that class of risks which show 
a normal mortality during a major por- 
tion of its life and then suddenly, say 
at 55 to 60, iump excessively. It is al- 
ways necessary that it be known when 
to except the excess mortality. 


Seay and Love Speak 


The meeting opened Wednesday 
morning with an attendance of two 
score or more medical directors and 
other representatives of companies, 
continuing three days. At each session 
there were topics which provoked the 
liveliest interest and interchange of 
views. The initial session was set in 
motion by a spirited talk by President 
H. L. Seay of the American Life Con- 
vention. He expressed the hope that 
universal peace would come out of the 
present European conflict sooner or 
later. Thomas B. Love, assistant sec- 
retary of the United States Treasury, 
and former insurance commissioner of 
Texas, addressed the body the follow- 
ing day on government war risk insur- 
ance, detailing what he regarded as the 


numerous advantages of the plan and: 


showing how no one would be dis- 
barred who is fighting for Uncle Sam. 
He said that if the soldier himself does 
not care to take out the insurance the 
plan affords a chance for relatives to do 
so for him, 

Goitre and Pellagra 


Dr. E. H. Bowling, medical director 

of the Durham, N. C., Life, who, though 
not a member of the body, was ac- 
corded the floor, excited interest during 
a discussion of goitre by suggesting 
that there was probably a close rela- 
tionship between this disease and pella- 
gra, a malady that was exacting a heavy 
toll in his state, as well as in other parts 
of the south. There were certain kin- 
dred symptoms which induced him to 
reach this conclusion. Next to tuber- 
culosis, he said, pellagra was claiming 
more victims than any other disease in 
his territory, and under no conditions 
were risks showing the slightest trace 
of that disease accepted by his com- 
pany. 
__A paper on “Goitre,” by Dr. Andre 
Crotti of Columbus, Ohio, a recognized 
authority on this baffling disease, 
proved to be one of the features of the 
convention. Although many theories 
as to the causation of goitre have been 
advanced, he said that the profession 
was still “up in the air” as to the solu- 
tion of the problem. 


Statistics Not Available 


Dr. Edward J. Wilson of the Midland 
Mutual Life in discussion of this topic 
said: “No applicant with simple or ex- 
ophthalmic goitre can be regarded as a 
safe risk under any plan at standard 
rates. As no statistics are available, to 
the small companies at least, by which 





the extra hazard can be determined, it 
follows that these risks should be de- 
clined. This is also true in the main of 
those risks belonging to the atypical 
group for the reason that such cases 
may pass into the typical or complex 
form of disease. There is an occasional 
risk of this type who ought not to be 
deprived of the benefit of insurance. 


The risk who is well up to the standard. 


in weight which has been maintained 
over a period of several years, who is 
free from tachycardia, indicating that 
the heart is well maintained, who gives 
no history of mental depression, stom- 
ach or intestinal trouble, should, in my 
judgment, be given insurance, even 
though there be a tremor or other 
signs suggesting instability. The mor- 
tality of a group made up of risks of 
this type ought not to be high and in 
my judgment will be covered by mod- 
erate rating. However, because they 
are emotional and highly neurotic, it is 
not safe to grant such a risk the disabil- 
ity clause. This is especially true of 
women, as almost all of them are more 
or less hysterical.” 


Interesting Statistics 


Dr. Rachel H. Carr, of the People’s 
Life, Chicago, recited interesting sta- 
tistics in regard to 125 cases of goitre in 
a section in which 5 percent of the pop- 
ulation had the disease. It was shown 
that of this number 118 were women. 
Of these, 26 were single, 60 were mar- 
ried and 14 were widowed. 

Edward M. Veatch of the Southern 
States Life read a paper on “Double In- 
spection of Risks,” in which he con- 
tended that experience had shown that 
it was economy in the end to make 
more than one inspection before accept- 
ing a risk. In the subsequent discus- 
sion, the bulk of the opinion was to the 
effect that in most cases one inspection 
was sufficient. Dr. P. Maxwell Foshay, 
inspector of risks for the Mutual Life 
of New York, read a paper on “Inspec- 
tion of Risks.” In this, he inclined to 
the belief that double inspection was 
not necessary in the generality of cases. 
Where there was any question or doubt, 
however, a second inspector might be 
put on the case. 

Tuberculosis Discussed 
- In a paper on “What Medical Direc- 
tors Know About Tuberculosis” Dr. W. 
A. Boyce of the Southland Life pointed 
out that it was generally accepted that 
nearly everybody is infected with the 
germ of that disease from infancy up to 
the age of 12 and that children who get 
what he termed an overwhelming in- 
fection grow up into lightweights and 
weaklings. Then, later in life, if 
through sickness or anything that low- 
ers their vitality, they become actively 
tubercular. Protect children from tu- 
bercular associations and you will go a 
long way toward preventing the dis- 
ease, he said. And above all spread 
the gospel of education as to the cause 
and effect. In the country today, he 
said, it is estimated that there are from 
two to three million people affected 
with tuberculosis. In the military draft, 
2 percent had been found tubercular. 
The Question Box 

The question box was conducted by 
Dr. Henry Wireman Cook, vice-presi- 
dent and medical director of the North- 
western National, at the final session 
of the convention. Those entering in- 
to the discussion of alcoholic risks 
agreed that there should be more lib- 
eral rating in dry territory. It seemed 
to be the consensus of opinion that 
wherever prohibition prevailed the peo- 
ple live longer and there are more in- 
surable and better risks. Keeley grad- 
uates not over 40 might be accepted 


with extra rating after five years from | 


time of treatment was the view of sev- 
eral of the directors. Just how many 
syphilitics get by without reporting no 
one was able to say. It was agreed 
that all are substandard and if once a 
syphilitic always a syphilitic was gen- 
erally accepted. None should be taken 
without extra hazard. 


Officers Are Elected 
Selection of Signal Mountain Inn, 





Excerpts from the 


Financial Statement of December 31, 1917 
of the 


NORTHWESTERN 


National Life Insurance 
Company 


MINNEAPOLIS, MINNESOTA 


ASSETS, $6,186,694.37, increase of 17% over 1916. 


LIABILITIES, $5,602,162.72. 
fund, $548,531.65. 


APPORTIONED FOR DIVIDENDS, $263,206.57, in- 
crease 23% over 1917. 


INSURANCE IN FORCE, $54,193,728.00,° increase 
28% over 1916. 


PAID TO BENEFICIARIES and POLICYHOLDERS 
to December 31, 1917, $16,966,562,65. 


Surplus and contingent 





A Western, Mutual, Annual Dividend, Old Line Company 





THE COMPANY for policyholders and agents 





























EQUITABLE. 
ADVANTAGES 


The holder of an Equitable agency con- 
tract benefits not only by the impregnable 
strength and prestige of the Society, but also 
through being able to offer a variety of poli- 
cies that meet with precision the requirements 
of the insuring public. 

Profitable openings at various points for 
men of character and ability with or without 
experience in life insurance. 


Address: 
WILLIAM E. TAYLOR 
Superintendent of Agencies 


THE EQUITABLE — 


Life Assurance Society 
of the U.S. 








120 BROADWAY ° NEW YORK 





April 
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Chattanooga, as the next meeting place 
seemed to meet with general favor, 
though it was intimated that the execu- 
tive committee of the convention might 
not approve the selection because the 
location was not central enough. It 
was also said that difficulty might be 
encountered in obtaining accommoda- 
tions because of congested conditions, 
due to the fact that an army camp is 
situated near Chattanooga. 

Dr. G. V. Woollen of the American Cen- 
tral was elevated from vice-chairman to 
chairman, succeeding Dr. J. P. Turner of 
the Jefferson Standeard. Dr. C. N. Mc- 

foud.of the Minnesota Mutual Life was 
made vice-chairman. He was succeeded 
on the board of managers by Dr. F. L. 
Truitt of the Reserve Loan Life. Dr. 
F. L. B. Jenney, who has served a num- 
ber of terms, succeeded himself as sec- 
retary and will probably continue to 
do so as long as he wishes. The next 
meeting will be held the iast week in 
March, 1919. Chicago was selected as 
the next meeting place of the conven- 
tion’ itself, the dates being Sept. 11, 12 
and 13. The selection was made by the 
executive committee,‘ which met in 
Richmond during the session of the 
medical section. 


NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
J“Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


GET OUT FLEXIBLE CONTRACT 











American Central Life Announces Pol- 
icy That Will Give Holder Largest 
Amount of Liberty 





The American Central Life is getting 
out a new contract which it calls its 
“Three-in-One” policy. It is designed 
to give the policyholder the largest pos- 
sible liberty in choosing his plan of 
insurance and at the same time to pro- 
vide flexibility that will permit of him 
having at all times the kind of policy 
best fitted to his needs. The policy- 
holder has 20 years to decide what the 
ultimate plan of his coverage will be. 

The American Central says that all 
companies generally are liberal in the 
treatment of a policyholder who wishes 
to change the form of his coverage, but 
not one will consider him if his health 
has failed or he cannot show insurabil- 
ity. This new contract carries the dis- 
ability clause so that in case of total 
disability the face amount will be paid 
in ten equal installments. The com- 
pany illustrates the policy as follows: 

Say at age 21 we issue the contract 
showing the youth that at age 55 he will 
have “made the turn toward old age,” 
and that then his endowment will step 
in to lighten his load in his declining 
years and at the 3 in 1 rate -he can have 
$2,000 for the price of $1,000 regular 20- 
year endowment. Now take him at the 
next step; he has married and at 25 has 
a wife and baby, he could not “back up” 
on his 20-year endowment, but with the 
3 in 1 he has the privilege of cashing his 
coupons, which have four years’ interest 
at 4 percent compounded annually that 
can be used to pay premiums, or to “buy 
baby shoes,” and his premium rate is 
reduced about one-third, so that he does 
not have to “skimp to meet his insur- 
ance.” At age 85 he has reached the 
zenith of his productiveness and he sees 
the advantage of “not paying premiums 
forever and a day,” but had he cashed in 
his endowment at 25 and taken an ordi- 
nary he must now pass another test to 
Set a 20-pay. Here the 3 in 1 only re- 
quires that he pay back his coupons and 








Michigan in 1917. 


HOME OFFICE 





Over $4,000,000 new business paid for last year. 


The Leading Home Company of Michigan 


DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Now has $12,000,000 in force. 








interest and in six years he has a paid 
up policy for life. Now let us take him 
one step further in the “seven ages of 
man”; before reaching 41, or the end of 
the 20th year, his wife dies, his boy is 17 
and about ready to take up life for him- 
self. The father sees before himself his 
declining years alone. Once more his 3 
in 1 stands his friend, for, by continuing 
his premiums, his contract becomes an 
endowment so that in old age, if every- 
thing “goes to pot,” he will not be pen- 
niless and alone. 





Phoenix Mutual Life 


The Phoenix Mutual announces that 
at the end of 10 years the company will 
reduce the premium on its income bond 
5 percent and at the end of 20 years an 
additional reduction of 5 percent of the 
original premium will be made. This 
reduction will not affect the amount 
payable as a death claim or cash value, 
both of which will be based on the 
amount of the original premium. The 
company says: 

“In our present income bond the cash 
value granted after 10 years is the re- 
turn of all premiums paid. If the an- 
nuitant has not paid 10 premiums, the 
company will return 110 percent of all 
the premiums paid after the first. The 
new income bond allows the same cash 
values, but provides that if the bond is 
surrendered after 10 years and before 
maturity, and evidence of insurability is 
furnished, the company will grant an 
increased cash value. This increased 
cash value will be as follows: 

“(a) The sum of all premiums paid 
during the first 10 years without inter- 
est, plus f 

“(b) The amount of premiums paid 
after 10 years, accumulated at 6 per- 
cent compound interest. (If the bond 
contains disability features the rate of 
interest will be 5 percent.)” 


Agents Are Enthusiastic 


Agents of the Equitable Life of New 
York are reported as being very en- 
thusiastic about the company’s new 
Liberty bond policy. At a meeting of 
the agents in Pittsburgh recently it was 
decided that they would donate all 
commissions they may earn on this 
policy to one of the patriotic organi- 
zations or societies, such as the Red 
Cross, Y. M. C. A., Knights of Colum- 
bus, or the Jewish war fund. The 
Raleigh, N. C., agents have followed suit 
and this policy will most probably be 
widely adopted by the rest of the field 
force. 


Mutual Life Leaders 


J. H. Theobald of the Mutual Life 
at Chicago leads the agency in Feb- 
ruary. James A. Hudson of_ Little 
Rock is second, Gerald M. Fennell, 
Oklamoha is third, and C. H. Ander- 
son of Chicago is fourth. Chicago cap- 
tures the sixth place also, Samuel Heif- 
vitz occupying it. 








ECRET OF OUR 
One Suscess IS 
ERVICE 





Cash Capital $200,000.00 


We have a contract for you under which your 
income \viil be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY finichn 


V. D. CLIFF, President 





DETROIT, MICHIGAN .£ opriEN, President 
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of America 





Pioneer Life Insurance Co. 


Organized 1907 


John W. Cooper, President 
EVERYTHING NEW BUT THE NAME 


KANSAS CITY, MO. 














Southland Life Insurance Co. 


DALLAS, TEXAS 


The Progressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 


A. S. DOERR, Vice-President 











The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 


New Masonic Temple 


Washington, D. C. 











INSURANCE COMPANY 
WAUSAU WISCONSIN 





An Honest Contract, sold by Honest Men, by Honest Methods 
Permanent connections for desirable agents 


WILLIAM A. FRICKE, Vice-President and General Manager 


to sell life insurance 
B. F. WILSON, President 











Non-Forfeitable 


are Life Renewals after once earned. The kind of contract you should have. 
Something new in the way of Health and Accident Policies. Business Men’s 
Policies at low cost. Special Policies for Farmers. Monthly Department just 
established. Now is the time to get good territory in Ohio. 


THE GEM CITY LIFE INSURANCE COMPANY 


DAYTON, OHIO 
I. As MORRISSETT, Vice-President and General Manager 











Home Office 








Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 


suranceLompany 


Madison 








THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 
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OPPORTUNITIES FOR 
SELLING ENDOWMENTS 





Field for Sale of This Form of 
Contract Has Been 
Widened 


ARGUMENTS TO BE USED 





Non-Shrinkable Assets Are Sought as 
Result of Chaotic Stock 
Market Conditions 





During the past year there has de- 
veloped among the insurance public a 
decided sentiment in favor of endow- 
ment insurance. This drift towards in- 
vestment life insurance is not neces- 
sarily the result of an increased activity 
on the part of the soliciting agent to 
interest the public in this form of in- 
surance, but is rather a natural result 
of the thought of the day. A study of 
the events of the past year or two can 
not help but disclose several good rea- 
sons for this. The agent who has not 
his hand upon the public pulse, that is 
not aware of the increased opportuni- 
ties for selling endowment life insur- 
ance, is not reaping the benefits of one 
of the favorable changes in the life 
insurance field that comes as a result 
of the war. 


Endowment Field Widened 


There are still more prospects whose 
needs are better supplied by the ordi- 
nary life contract than by the endow- 
ment, but the selling field of the latter 
has been greatly widened. The great 
thrift campaign that has been carried 
on by the government is chiefly re- 
sponsible for the new order of things. 
Saving and sacrificing are now preached 
on every hand, and the public mind has 
been considerably sobered. The life 
insurance prospect is today in a much 
better mental attitude than before the 
war. Endowment life insurance is pur- 
chased when the prospect is in a con- 
servative, serious frame of mind, not 
when intoxicated with optimism. It 
calls for a larger premium, and before 
the prospect spends money he must be 
made to do some serious thinking. 


Stock Market Uncertain 


Undoubtedly the biggest selling argu- 
ment in favor of endowment insurance 
today is the uncertainty of the invest- 
ment and stock market. Stocks for- 
merly regarded as gilt-edged and “bul- 
let proof” have declined from five to 
50 points. Small investors have been 
wiped out, and men of means are in a 
quandary as to the proper investment 
of their funds. Stocks do not perform 
on the market according to schedule, 
and with such a condition the small in- 
vestor can afford to take no chances. 
It is said that whatever good stock or 
bond buys these are today are available 
only to the large operator, the man with 
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$10,000 or more to invest. The small 
man with from $300 to $500 stands a 
very good chance of losing it. If his 
money returns him a profit, it is more 
good luck than good judgment. There 
is no reason to believe that these con- 
ditions will be altered during the war. 
A stable stock market is not predicted 
by the most optimistic members of the 
stock exchange, for several years -to 


come, 
Banker Keeps Endowments 


The story is told of the Philadelphia 
banker, head of one of the city’s largest 
trust companies, with over $100,000,000 
of trust funds. This official carried 
considerable endowment life insurance, 
which he had decided to cash in, owing 
to the present need of ready money. 
He called up the general agent who 
sold the business and asked him to 
come over to his office. He outlined 
his intention and the general agent 
asked, “Have you any securities in your 
bank that are worth today what you 
thought they would be worth one year 
ago?” The banker answered in the 
negative and dilated upon the fact that 
even the most conservative securities in 
care of the bank had declined. The 
general agent pointed to the endow- 
ment life policies which the banker was 
seeking to cash in and said, “These are 
the one thing that have not declined a 
cent.” Even though pressed for cash, 
the banker saw the absolute necessity 
of owning, in trying times, nonfluctuat- 
ing paper, and did not cash in his en- 
dowment contracts. 


Sell Insurance First 


Where the effort is made to sell en- 
dowment life insurance only as invest- 
ment, in competition with bonds and 
mortgages, the best results are not ob- 
tained. Many investments can be pur- 
chased that would yield a higher rate 
of interest, but none can be purchased 
that are safer. Some companies refer 
to their endowment policies as dual 
contracts, providing both life insurance 
and an investment feature, but no en- 
dowment is purely an investment. It 
must contain the life insurance ele- 
ment and is not properly sold when out- 
lined simply as an investment. 

No man is willing to admit that he 
is simply working for three meals a day. 
It is not a difficult matter for the agent 
to get the prospect to admit that he is 
seeking to save and provide for the 
future. Endowment life insurance guar- 
antees that future, and the present. It 
makes ample provision for the bene- 
ficiary in event of death before ma- 
turity, at the same time creating a fund 
for the assured to make use of at an 
age when the earning capacity has been 
exhausted or waned. 


Presented in New Way 


Endowment life insurance can often 
be sold if the proposition is presented 
to the prospect without his knowing 
that what is being offered is endowment 
life insurance. For instance, there is 
an agent in New York City with a wide 
acquaintance who often approaches 


one of his friends with the information 
that he has $10,000 worth of gilt-edged 
bonds to sell, offered by one of the 
leading financial houses of the east. 
The prospect expresses his regret that 
he has not the $10,000 cash to invest. 
The agent then makes the proposition 
of accepting $500 and a yearly payment 
of $500 for twenty years. This rather 
surprises the prospect, who then sees 
that, although the proposition is a lib- 
eral one, in the event of death he would 
be leaving his wife only an obligation 
to complete. The agent then presses 
home the clincher, which is that in the 
event of death the bond will be deliv- 
ered to the wife in full. Usually at 
this point in the canvass the prospect 
sees that he is being solicited for life 
insurance. However, instead of feeling 
that a subterfuge has been practiced a 








business man will usually appreciate 
the fact that he has been made to see 
endowment insurance as it really is. It 
is exactly the same proposition as buy- 
ing bonds on the installment plan, A 
charge of six percent for the uncom- 
pleted payments would be made by an 
installment bond house, which would 
completely wipe out the six percent in- 
terest rate earned. For net return then, 
the bond yields exactly the same as the 
endowment life contract, with the dif- 
ference that the endowment life con- 
tract pays the beneficiary in full in the 
event of premature death, while a par- 
tial payment bond contract leaves the 
beneficiary with a large uncompleted 
— Small Men Prospects 
Extended observations justify the as- 
sertion that in most cases the matured 











ing an allotment to every agent. 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company: 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


Ean egFani 90 AES OUS SGT soo sss aie se svc sos oS ale eX ded bec ode Bdosees $ 95,927,881.14 
In increase in income in 1917............ ccc ccc cece e cece eceees 40,648,595.67 
In amount of insurance in force............cccccccccccecceccs 3,936,181,898.00 
In gain in insurance in force............ccceccccccccccceccecs 453,749,902.00 
In amount of insurance placed in 1917...............cceeecees 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, has undertaken to 
sell in 1918 $65,000,000 worth of War Savings Certificates and Stamps, mak- 











for insurance. 
of thé amount paid for. 


Equitable Building - 


THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


eS Ss 
Equitable Life of Iowa 
(Organized 1867) 
All previous records broken during 1917. Substantial increase in assets and paid 
Net gain in insurance in force during 1917, $21.764.972.88, or 72% 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, 


of Agents, 


Des Moines, Iowa 


Supt. 
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Home Office 
DENVER, COLORADO 








THE CAPITOL LIFE. INSURANCE COMPANY 


OF COLORADO 


Good Insurance 


THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 























Frankfort, Indiana 


Peoples Life Insurance Company 


ANNUAL STATEMENT, December 31st, 1917. 


ASSETS LIABILITIES 

esha Morpege oops on Real Estate...$ Het os Reserve on Policies............cccceeeees $ 824,898.72 
pans'to Soucy Holders: co. ..<..5 .cse%0% 482. ie 
Real Estate, Home Office Building....... 100,000.00 en — se Renee na aoa ia 13,200.79 
Liberty Loan Bonds............e.cceeeee 25,000.00 All Other Liabilities..................... 22,324.24 
POM ARNON SoS hides en Siress des was ine 12,313.42 Surplus to Policy Holders............... 189,899.40 
Cash and Other Assets. i. ocd cicsds cases 49,077.73 
Total Admitted Assets........cccccce $1,050,323.15 Total Liabilities ......... 0... ccc ccees $1,050,323.15 
GAINS MADE IN 1917 

Gaim in rtemium Income fs: cos. 68s. 0 PR Wie csi $ 33,008.34 

AGN RIE AAMRTMEVINID', 22 66'6:56<..s 58s rte ita eee oe ee cee 22,736.63 

NGPA WC RMBEIWE: oo ss ocee ic ck sid csaeic sess s acho sies Seas .. 167,124.60 

ASAT Ih AGMIbCed ASBFES G6. i6% 5 5K. 5.0.05 Baye stis ees ee hws 8% 202,490.69 

Gain.in InsyrAanc€ IM POrCe 660864 ceccod ba do neleise doee wane 1,253,125.00 


Insurance in Force December 3lst, 1917. .................. $9,913,477.00 
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Business 
Associations 


Help men to success. 


Provident agents are as- 
sociated with a business 
organization whose reputa- 
tion for integrity, fair 
dealing and financial se- 
curity extends over half a 
century. 


Write for Information 


The Provident 


Life and Trust Company 
of Philadelphia 


FOUNDED 1865 

















“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, Iowa 




















WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
= directly with the Home Of- 

ce. 


We invite correspondence. 
PROVIDENT INSURANCE 


COMPANY 
BISMARCK, NORTH DAKOTA 











endowment, received at the beginning 
of old age, represents money which 
would not otherwise have been saved. 
The field for endowment insurance 
among the smaller prospects has been 
greatly widened. he man of small 
means must seek, first of all, in invest- 
ments, safety of principal. He has no 
right to invest his money in anything 
that is not absolutely safe and sound. 
The financier can afford to take some 
chances with his money—the small man 
has no right to. Endowment life insur- 
ance offers such a man an investment 
beyond question. 

The man of larger means now feels 





the necessity of having an investment 
which is worth, at all times, one hun- 
dred cents on the dollar. Some non- 
fluctuating assets are necessary. Not 
as an investment, but as a safeguard 
against what may happen to his other 
investments, the business man needs a 
certain amount of endowment insur- 
ance. In canvassing these days, it will 
be found that many people are taking 
the attitude that ordinary life insurance 
is simply an outlay that brings no re- 
turns. The investment feature of en- 
dowment insurance will attract, where 
the life insurance contract itself will not 


, interest. 














SELLING SIDE OF LIFE INSURANCE 








INCE this country entered the war 
many agents have made the com- 
plaint that the great army of pros- 

pects between the ages of 21 and 31 
have been taken from them which op- 
erates to reduce their production. Too 
many have sat on the sidelines voicing 
their complaint, rather than making 
any effort to counteract the effect of 
having lost the prospects in the draft 
ages. 

The majority of the companies, how- 
ever, have been alive to the situation, 
and it is- interesting to notice that a 
great many have recently put into the 
hands of their agents premium rates 
on ages from 15 to 21. Companies tak- 
ing this action are exercising consid- 
erable foresight. It is realized by many 
home office officials that many agents 
are unable to successfully solicit pros- 
pects above 31 with the proper degree 
of success, It has been seen that new 
conditions have opened a distinct field 
for the life insurance solicitor among 
prospects from 15 to 21. 

No one thing has given a greater 
boost to life insurance than the gov- 
ernment war risk plan. Sailors and 
soldiers have a special need for the 
protection that the government has 
provided because of special hazards, 
but it is equally true that the govern- 
ment action has focused the attention 
of the entire country, young and old, 
upon life insurance, and created a con- 
fidence in it and a demand for it never 
before equaled. 

In normal times young men under 
21 are not, as a class, wage earners, 
and therefore, not in a position to per- 
sonally buy life insurance. However, 
there are thousands of exceptions and 
numerous fathers whose confidence in 
life insurance has been strengthened, 
and who will gladly take advantage of 
an opportunity to start their boys out 
on the right road, that they may learn 
the saving habit and have something 
of tangible value when they reach the 
point that they can assume responsi- 
bility for the premium payments. In 
addition to selling the young, an easy 
approach to the father is created, and 
a double sale is more often made than 
not. 





A® a general rule, the new life agent 
who has, in his former work, been 
in contact with men, has no hesitancy 
in soliciting what might be termed the 
“average” man. With the prospect with 
whom he feels himself on an equal 
basis, the solicitor is free from’ nervous- 
ness, feels that he is on an equal plane, 
and talks to him as man to man. How- 
ever, the same solicitor may be decid- 
edly’ handicapped by diffidence in the 
presence of big men. Unconsciously 
the agent compares the sheer power and 
presence of the big man with his own, 
with the natural result that he feels that 
he is measuring up about 99 percent 
short. 

Such a mental comparison in the 
agent’s mind during a canvass with the 
big man spells certain defeat. The only 
way to overcome it is to make a con- 
scious comparison less unflattering to 
the agent. 

An agent who has been bothered by 
this timidity in the presence of big men 





; come Insurance.” 


for some time decided that in order to 
overcome it he must commence to see 
beyond the august presence, the austere 
manner and surroundings. To carry the 
idea through, he began to picture the 
prospect as he would appear in his un- 
derclothes. Many heads of corporations 
and officials holding high positons are 
not good physical specimens. They are 
either corpulent and ungainly or un- 
usually thin and of poor physique. The 
particular agent who tried the plan 
happened to be a good physical speci- 
men, and his odd “thought finally be- 
came a habit with him. The mental pic- 
ture of the prospect in his underclothes 
made him smile inwardly, take cour- 
age, and feel himself absolutely on equal 
footing with the prospect. Thereafter, 
instead of being conscious of personal 
inferiority, he allowed his mind to dwell 
upon superiority of his person and the 
proposition he was offering. This atti- 
tude strengthened his selling talk, did 
away with his hesitancy of approach, 
and eradicated timidity and fear. It is 
worth trying. 





‘THERE is a big value in courtesy to 
the life insurance man. He is the 
last one on earth to be a grouch, 
grumpy, abrupt or mean. Such a dis- 
position does not accompany his busi- 
ness. Business men usually shy at any- 
one who is effeminate. They realize 
that the background of the American 
man is a nature that is more or less 
frank, plain spoken and practical. At 
the same time the life insurance man 
should drink of the milk of human 
kindness. He should have a broad sym- 
pathy for his fellows. Life insurance 
is a brotherhood proposition. It means 
co-operation, every man holding out his 
hand to another, all joining together in 
one fraternity of beneficence. The life 
insurance man therefore should reflect 
his business and, while energy and 
aggressiveness are essential, all his re- 
lationships in life should be tempered 
by refinement and true courtesy of the 
heart. The life man can be a friend of 
mankind and yet lose nothing in re- 
sourcefulness and enthusiasm. 


New Patriotic Publication 


NEW YORK, April 2—On the first an- 
niversary of the entrance of the United 
States in the world war, April 6, the 
Equitable Life of New York will start 
the publication of a new company peri- 
odical under the title “Carry On.” The 
Equitable now has some 300 employees 
and agents in the service, and this new 
publication will be confined to recording 
news of their movements and other war 
service activities. 


Madison Association Meets 


MADISON, WIS., April 2—The Madison 
Association of Life Underwriters had its 
monthly meeting Monday. 

J Kuck of the Wisconsin National 
Life spoke on “What Sells Life Insur- 
ance’; Mrs. T. M. Park of the Prudential 
on the “Woman Agent in Insurance,” and 
T. N. Mithus of the Central Life on “In- 
Each of the talks was 
followed by a round table discussion. 


The Chicago office of the Rockford Life has 
been moved to 1006 Century building. 


Take your work as a tonic, not as an 
anaesthetic. 





HOTEL WISCONSIN 


Big Hotel of Milwaukee 
HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath} 

AJE. COPELAND, - Manager 








ARNE 


’FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 











NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 


RATES PER $1,000 
Age 30........ $13.00 Age 35........ $14.50 
Age 40........ $16.00 Age 45........ $17.50 
Agency Openings in Many 
Desirable Localities 


ACTUARIES 


aces F. CAMPBELL 




















CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
— J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
2 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Renee | Surrender Lsenpeoent etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms aaa 
The Law of Insurance a Speci 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
e ACTUARY 


1223 Association Buildin 
19 S. LaSalle St., CHICAG: 


A SIGTENHORST 
ce) 











Telephone 
Central 3462 





CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 
Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 





CONSULTING ACTUARY AND EXAMINER 
Room 1437, First National Bank Building 
CHICAGO 
EDERIC S. WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 

* 304-306 Security Building 
DES MOINES, IOWA 
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A Record of Thirty Years of Progress— 
Ten-Year Periods 
o ‘ Assets Insurance in Force Policies 
Once an eer St t897... 2740290 «6191663 «1888-1897... $ ranioz 387.702 F 
1907.... 2,916,339 39, 503, 485 1898-1997.. “10, 551,857 : 4139,235 
e e e 1917.. | 14,008, 422 115, *099,897 1908-1917.... 31,845, '050 1,961,674 
Illinois Life 
GREATEST M GREATEST Th WESTERN d SOUTHERN 
LLLINOIS an ILLINOIS an 
COMPANY Always an COMPANY Life Insurance Company 
e e e ye 
Ellinois Life W. J. WILLIAMS, President CINCINNATI 
M an Organized February 23rd, 1888 TV 
, Attractive Opportunities H 
sagplag!< “2 = phoraity Wants — shes Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
WILL PAY THEM WELL wick Maile a wei Western Pennsylvania and Michigan 
Br 
Gary National Life Insurance Company Seventy-Five Years Ago 
Gary Theatre Building On the first of February, 1843, The Mutual Life of New York FI 
: issued the first mathematical reserve policy ever written by an 
Gary, Indiana American company. , Ru 
Having completed its 75th fiscal year on the 31st of Decem- 
CAPIT AL, $1 00,000.00 ber, 1917, the Company enters upon the. new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
_ contracts, its generous dividends, and its great body of well-satis- 
Located in the heart of Financial Solidity. fied policyholders. 
Selling all forms of Participating and Non-Participating po'icies. THE OLDEST COMPANY IN AMERICA me 
Monthly Income and Guaranteed Settlement policies. IS THE COMPANY FOR YOU pile 
° 5 4 
Your opportunity to build a General Agency. For terms to producing agents address le 
Good Territory in Indiana. , ies 
: The Mutual Life Insurance Company ae 
WILBUR WYNANT, President OF NEW YORK ne 
34 NASSAU STREET, NEW YORK CITY oa 
bur 
carr 
* e « ® e e e T 
Missouri State Life Policies || WANTED—Manager for Southern Michigan tia 
RICH IN SELLING POINTS Splendid opportunity open for some man of character and energy who has id, 
demonstrated his ability to write life insurance and has the personality aia 
snails ee FACTS and force to make a successful organizer. tem 
'’ ol nmsurance in Force. ot n 
rare tars ree . Good First Year Commissions 
Policy Contracts New and Attractive. Splendid Renewal Commissions Tl 
Mines Gab dt Siaamade taba’ paied, Liberal Cash Allowance bey 
Operating in 38 States and the Territory of Hawaii. ual 
THE MINNESOTA ee LIFE heaessw Co. writ 
MISSOURI STATE LIFE INSURANCE COMPANY | | sainr aut : MINNESOTA tran 
Fastest Growing Life Insurance Company in America ject 
Home Office: ST. LOUIS, MO. aaa 
inmate fore: 
F . peri 
Are You Permanently Established? Central States oy 
° bs ® sl 
Write for Tenitery Life Insurance Company en 
Pennsylvania—Ohio—West Virginia ST. LOUIS, MO. ues, 
ere the | 
PHILADELPHIA LIFE INSURANCE CO. texti 
PHILADELPHIA co Insurance in force - - $30,000,000.00 pe 
-| Beinganetgainof - - - 7,000,000.00 pn 
a “SAFE AS A GOVERNMENT BOND” for the year 1917. 
3 4 = ated Ra 
) The QHIO STATE LIFE AM se 
= LIFE, HEALTH, ACCIDENT **° MONTHLY INCOME INSURANCE. si ER a eg nae cud 
LATEST POLICIES AND AGENCY CONTRACT [Zigzag 7 pre-e 
Openings OHIO IND. KY., and MICH. Write Columbus 
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HISTORY OF MANUAL 
OF COMPANY RATES 


Brought Revolutionary Changes 
in Method of Treating Dis- 
abled Workmen 





FIRST USED IN NEW JERSEY 


Rules Governing Business Were Vague 
and Difficult of Application 
at That Time 


BY J. V. DUFFY 


Consulting Underwriter 
National Workmen’s Compensation 
Service Bureau 


The first manual of compensation 
rates produced in this country was com- 
piled by the Workmen’s Compensation 
Service & Information Bureau for the 
use of its members in New Jersey. It 
was issued in May, 1911, and became 
available for writing compensation in- 
surance July 4 of that year, which was 
the date the compensation act became 
effective. This manual was also used by 
stock companies, not members of the 
bureau, mutuals, and other insurance 
carriers. 

The new manual ushered in a revolu- 
tionary change in the method of treat- 
ing workmen disabled by industrial ac- 
cidents—the doctrine of negligence and 
trial at common law gave way to a sys- 
tem of indemnity in which the question 
oi negligence was largely eliminated. 


Leading Men Took Part 


The committee which was entrusted 
with the important work of preparing 
the first workmen’s compensation man- 
ual was composed of leading under- 
writers and actuaries of the companies 
transacting liability business. The sub- 
ject of the insurance was new, never- 
theless some statistical basis for rate 
‘making was found in experience under 
toreign compensation laws and the ex- 
perience of the companies in this coun- 
try under workmen’s collective and em- 
ployers’ liability policies. 

The manual was fashioned after the 
employers’ liability manual then in use 
in liability states; the classifications and 
rates were grouped into thirty sched- 
ules, the more important of which were 
the contractors, metal, miscellaneous, 
textile and woodworking schedules. In 
all there were some thirteen hun- 
dred classifications, which corresponded 


rather closely to those in our present 
manual. 


Four Forms of Coverage 


Rates were provided for four differ- 
ent forms of coverage. The first form 
was called “Combination Coverage, in- 
cluding Statutory Medical.” Under this 
form of policy the entire liability under 
fre-existing laws, as well as that im- 

(CONTINUED FROM PAGE 7) 
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N CASES where a fidelity bond is 
intended to guarantee honesty only, 
and the applicant gets a regular sal- 

ary which is sufficient for reasonable 
living expenses, it is not necessary that 
he be a person of means. Of course, 
if the applicant does happen to be a 
man who'has accumulated some money 
or who owns property, a larger line can 
be carried for him than for an appli- 
cant of no financial responsibility. 
Men On Commission 


The same distinction is made when 
considering men who work on commis-: 
sion, preference being given to the man 
who has shown that he not only knows 
how to make money, but is able to save 
and invest it wisely, while the man 
working on commission who never 
seems to get ahead, who may be hon- 
est, but who has been consistently un- 
fortunate in his past ventures, is a man 
whom the fidelity underwriter must be 
very careful about bonding. 


Are Too Ambitious 


Where the applicant for a fidelity 
bond is employed in a position that 
gives him access to unlimited cash, as 
in the case of a bank employee, the risk 
is by no means improved when it is 
discovered that the applicant claims as- 
sets of, for instance, fifty thousand dol- 
lars and admits owing perhaps thirty 
thousand dollars. Men of this type are 
ambitious and often not too scrupulous; 
they are convinced that their abilities 
entitle them to wealth and great suc- 
cess, and feel that progress for them is 
merely a matter of getting the neces- 
sary credit, 


Try to Cover Up Peculations 


When such men find that their specu- 
lations have gone wrong and deeply in- 
volved them, in very many instances 
they take, or, as they put it, temporarily 
borrow, the funds of their employers in 
order to cover up the unfortunate re- 
sults of their speculations, and so 
trouble follows, especially under those 
broad forms of fidelity bonds covering 
fraud, dishonesty, forgery, embezzle- 
ment, wrongful abstraction or wilful 
misapplication. 


High Finance Discovered 


Some of the largest losses that have 
developed under fidelity bonds have 
arisen in cases where a receiver has 
taken charge of a bank that failed, and, 
in attempting to collect all outstanding 
loans in accordance with his duty, has 
discovered high financing on the part 
of bank officials, in the way of loans to 
themselves or excess lines of credit to 
companies in which they are interested 
—the surety on the bonds of these offi- 
cials must, of course, pay or stand suit. 


Men Who Have Failed 


It should be mentioned here that a man 
who has made a bad failure in business, 
under circumstances which suggest that, 
while knowing failure to be unavoidable 
he continued to buy goods freely, is a 
very questionable risk from the stand- 
point of the fidelity underwriter, and if 





such a man is known to be extravagant 


COMMENT ON FIDELITY BONDS 


By E. E. Kolb 








Maryland Casualty Company 


in his personal habits his application for 
a bond should be rejected without fur- 
ther consideration. 

In order to avoid the delay caused by 
having to write agents for further in- 
formation, it is essential that applicants 
for fidelity bonds be required to fill out 
the long form of application. Not all 
questions in this application will apply to 
everyone who desires a bond, but we 
must have the main facts touched upon— 
the financial condition of the applicant, 
what he has, what he owes, whether he 
carries life insurance or is a member of 
any lodge or society, whether he specu- 
lates or drinks, and especially his record 
of employment for ten years past, with 
the names of references through whom 
his statements may be checked up. 


Letters of Reference 


The letters that are sent to references 
contain very important questions, such 
as: By whom has the applicant been em- 
ployed during your acquaintance? Has 
he ever been dismissed from any situa- 


tion or employment? What are his 
habits? Is he economical? Has he ever 
been guilty of dishonorable conduct? 


what is the character of his home life? 
Was he ever in business for himself? 
If so, has he at any time been bankrupt? 
Is he honest? Do you recommend him 
as trustworthy? 


Questions Asked 


In the inquiries sent to former em- 
ployers of the applicant we also include 
other very essential questions, such as: 
Why did the applicant leave your serv- 
ice? By whom was he employed prior 
to entering your service? By whom was 
he employed upon leaving your service? 
These various inquiries make it ex- 
tremely difficult for a man to hide an 
undesirable record, and if through these 
letters it is found that the applicant has 
not told the truth, or has omitted the 
names of some of his former employers, 
or has refused to state damaging facts, 
the application must neecssarily be de- 
clined. 


Questions Are Necessary 


An employer who is not familiar with 
the underwriting methods of surety com- 
panies is apt to resent the refusal of a 
company to bond employees in cases 
where the investigation reveals undesir- 
able facts. In such cases the employer 
is often disposed to rely upon his own 
judgment rather than the judgment of 
the underwriter; it is surprising to note 
how often employees who have been re- 
fused a bond and have been continued in 
employment, will go wrong and justify 
the underwriter’s judgment that the ap- 
plicant was not dependable. If surety 
companies did attempt to do business 
without investigating applicants, simply 
issuing a bond in each instance upon re- 
quest, the losses would be so heavy that 
the rates would have to be raised to a 
prohibitive figure. 


Value in Investigation 


A considerable part of the value of a 
fidelity bond is in the investigation, 
which, if handled thoroughly, acts as a 
safeguard not only for the surety com- 
pany but also for the employer. Suppose, 
for instance, a surety company has writ- 
ten, without investigation, a bond on a 
certain trusted employee in the amount 
of one thousand dollars, or five thousand 
dollars, and this employee subsequently 
defaults to the extent of ten thousand 
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LOSSES ON FIDELITY 
BONDS WERE LIGHTER 


Much Recovered Through Salvage 
Last Year Operating to 
Reduce Total Claims 








INFLUENCING FACTORS 





Pressure of Increased Prices of Neces- 
sities Will Demand Careful Un- 
derwriting This Year 


Fidelity bond losses during 1917 were 
comparatively light. Salvage was good, 
and therefore the net losses to the com- 
panies during the year were rather be- 
low the average. Claims were numer- 
ous, but were, with few exceptions, for 
small amounts. Claims were noticeably 
heavy on building and loan associations. 
Claim men attribute last year’s light 
loss ratio to several factors. 

Market Gambling Less 


In the first place, there was less stock 
market gambling by bonded employes. 
The great majority of gambling on war 
stocks was done in 1916, when big 
money was being made overnight. Dur- 
ing last year the market was more set- 
tled, and offered much less inducement 
to the man with a few hundred dollars 
who wanted to get rich quick. The 
temptation to play the stock market 
was, therefore, largely removed, which 
operated to reduce claims attributable 
to this cause. Then again, wages dur- 
ing 1917 were generally advanced to 
meet present conditions. The prices of 
commodities did not advance until the 
latter part of the year and the grind 
was not felt generally until the last 
three months of the year. 

Effect of Liberty Bonds 


It was noted that losses increased 
noticeably after the public began to 
make payments on Liberty loan bonds, 
and after the prices of various com- 
modities were advanced. Losses on de- 
partment stores at Christmas time were 
above the average last year, owing to 
the fact that because of the scarcity of 
help, it was necessary to secure extra 
help of a rather inferior quality. 


Will Go Slower 


Bonding companies will exercise 
more care in the writing of fidelity 
bonds this year than in 1917, in spite 
of last year’s good loss record on this 
kind of business. It is generally felt 
that the average’ bonded employe is 
working under greater financial pres- 
sure now than six months ago, and con- 
ditions are not likely to improve. The 
demands on the weekly pay envelope of 
the small salaried man are many, and 
consequently the likelihood of defalca- 
tions greater. Some companies have 
already begun to reduce the amount of 
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COMPENSATION NEWS 


INDIANA CASE OF INTEREST 





After Electing Compensation Injured 
Employe Is Awarded Damages in 
Suit Against Railroad 





INDIANAPOLIS, Ind., April 2—In 
the superior court here, James R. Park- 
er obtained a verdict for $20,000 dam- 
ages against the P. C. C. & St. L. rail- 
road company. The case brought out 
some new points of law in the work- 
men’s compensation act. Parker was 
employed by a firm of contractors do- 
ing work for the railroad company. 
While under a trestle a water pipe 
broke, fell on Parker and he lost the 
use of one arm and his sight was im- 
paired. He was awarded 200 weeks’ 
benefit from the contractors under the 
compensation law. 

Parker then brought suit for $25,000 
damages against the railroad company, 
alleging negligence in regard to the 
water pipe. The company contended 
Parker had no right of action against 
it as he had elected to take compensa- 
tion from the contractors. His attor- 
neys contended the railroad company 
was not a party to any proceedings be- 
for the compensation board. The court 
looked at it that way, and instructed 
the jury that if it awarded damages, 
the amount the contractors had paid 
Parker and the amount yet due him 
from them was to be deducted from the 
award against the railroad company 
and given back to the contractors. The 
case will be appealed and the supreme 
court’s decision, the attorneys in the 
case say, will form an important part 
of the law pertaining to the workmen’s 
compensation act. 


Will Write Compensation 


SAN FRANCISCO, CAL., April 3—The | erally felt that physicians have been 


Continental Casualty will commence writ- 
ing workmen’s compensation business in 
California April 15. It is now writing 
accident and health, automobile and gen- 
eral liability lines in the state. 


Oppose Monopolistic Bills 


NEW YORK, April 2—The Insurance 
Federation of New York is making a 
campaign against the bills introduced 
into the legislature of that state creating 
monopolistic state workmens’ compensa- 
tion. Senator Gilchrist and Assemblyman 
Mead introduced such a bill as has As- 
semblyman William Karlin, a _ socialist. 
The Gilchrist bill differs from the Karlin 
bill principally by the inclusion of the 
self insurer. The Federation is asking its 
members to use their influence with their 
representatives and bring arguments 
against these measures. 


Excess Pay Rolls 


Casualty companies find that in audit- 
ing payrolls the excess premiums are 
heavy these days. It is not likely that a 
year hence there will be any such in- 

_ creases. Wages went up by leaps and 
bounds in 1917 and there are still in- 
creases this year. However, on expira- 
tion of the policy of course there is a 
new payroll basis. Those who are very 
close to the workmen’s compensation sit- 
uation feel that there will not be as large 
increase in premiums in 1918 but that 
the companies will considerably more 
than break even. With the great war 
industries keeping on at full speed and 
manufacturing in all lines being main- 
tained there is not much danger of de- 
creased payrolls. 


The attorney general of Texas has advised the 
insurance commissioner that employers of labor 
operating under the Texas compensation act can- 
not cover part of their employes and leave part 
of them uncovered when’ such employes are en- 
gaged in the same general business or enterprise. 


The Casualty Reciprocal Exchange of Kansas 
City, of which Bruce Dodson is attorney, has 
been admitted to Minnesota. 


LIABILITY MANAGER 
Or Assistant Manager, age 32, able to 
deliver goods at right salary, wants posi- 
tion in charge of liability department in 
office writing liability, compensation and 
allied lines. Location immaterial. Address 





WITH ACCIDENT MEN 


MAY MEET AGAIN IN CHICAGO 





Many Desire Health & Accident Un- 
derwriters Conference to Go to 
the Big Illinois City 





There seems to be a demand from 
many quarters that the annual meeting 
of the Health & Accident Underwriters 
Conference be held in Chicago, as was 
the mid-winter meeting. Chicago is a 
central and convenient point to which 
most officials delight to go. Its hotel 
facilities are good and it is thought 
more can be accomplished when a meet- 
ing is held in that city. Most of the 
members declare that all entertainment 
features should be eliminated and the 
meeting be resolved into a strictly busi- 
ness proposition. President A. E, For- 
rest said that no decision has been 
made yet as to the time or place of the 
meeting. 





Making Good Progress 


The Great Northern Casualty Company, 
which was recently organized at Chicago, 
is making very satisfactory progress. 
James N. Randal, secretary and treasurer, 
has had many years’ executive and field 
experience in the health and accident busi- 
ness. The company is specializing on a 
$24 full coverage policy, with double in- 
demnity and accumulation features, pay- 
ing $100 a month for accident or illness. 


Manual Committee Busy 


Special attention to the data on the 
ship building industry is being given by 
the manual committee of the Health & 
Accident Underwriters Conference. There 
has been an enormous increase in ship 
building owing to the war. A standard 
list of ship building occupations and 
classifications is being prepared. 

The committee has also asked a num- 
ber of the companies to make recom- 
mendations for classifications on physi- 
cians and surgeons, according to their 
individual claim experience. It is gen- 


classed too favorably. A scheme has 
been temporarily adopted by the commit- 
tee, by which a clerk in the store is en- 
titled to the same rating as a proprietor 
performing the same duties. 





Accident Notes 


The Kentucky Central Life & Accident has 
recently been granted a license in Indiana. The 
compan y writes industrial accident, health and 
life and has, up to this time, confined its busi- 
ness to Kentucky. 

The Gulf Interstate Life & Accident, a mutual 
organization, with headquarters in Little Rock, 
Ark., filed articles of incorporation. The cor- 
porators are: O. M. Elrod, president; John El- 
rod, vice-president; Madison Jones, secretary, 
and C. P. Jones, treasurer. 

J. H. Thom, of the Standard Accident, 
Detroit, Mich., has received word of the 

safe arrival overseas of his son, Charles 
Ww. Thom, of 119th Field Artillery. Mr. 
Thom has two other sons, Campbell A. 
and Frank H., who are with the 23rd En- 
gineers from Michigan. 


Senator Lockwood of Brooklyn has in- 
troduced a bill in the legislature at 
Albany, N. Y., adding a new section to 
the insurance law, authorizing any in- 
surance company insuring against dis- 
ablement by accident or sickness under 
Division 2, Subdivision “Security,” to in- 
clude in such group insurance, insurance 
against loss of salary or wages caused 
by discharge of an employe after not 
less than one year’s service. 


Loss Figures Transposed 


In the table of casualty premiums re- 
ceived and losses paid in Pennsylvania in 
1917 on several lines published on page 
nine of part three of the March 21 issue 
of The National Underwriter, the com- 
pensation loss figures of the Southern 
Surety and Travelers were reversed, giv- 
ing the Travelers a ridiculously good 
experience and’ the Southern Surety a 
| worse record than any company could 
possibly make on even compensation. 
The premiums of the Southern Surety in 
Pennsylvania in 1917 on compensation 
were $34,456 and losses $12,215. The 
figures as shown in the table were the 
same on premiums, but losses were given 
as $530,858. The Travelers’ premiums 
ay to $1,726,245 and the losses 
$530 


which recently secured a franchise to write busi- 
ness among the employes of the Timken Rolle: 
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ChicagoBonding &InsuranceCo. 


SUCCEEDING 
Chicago Bonding © Surety Company 
Prudential Casualty Company 


LINES OF INSURANCE WRITTEN 








Bonds 


Fidelity 
Official 
Judicial 
Contract 


Insurance 








Accident 
Health 
Liability 
Automobile 








Depository 


Miscel- 
laneous 


Plate Glass 
Burglary 











Net Surplus 
$296,048.32 


Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 


























AGENTS .WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
_ would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
**Conservative but Aggressive”’ WICHITA, —_— 
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THE HOOD AGENCY, 9 


Largest Insurance Agency in the Northwest 


Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 











The North American Accident of Chicago. 





Bearing Co. of Detroit, Mich., has already writ- 
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CASUALTY 3 





IN THE SURETY FIELD 


COMPANY RATINGS ARE GIVEN 





Decrease in Surplus and Increase in 
Writing Capacity Shown by 
Department Report 





Based on their statements of March 
25, twenty-three surety companies au- 
thorized to write bonds running to the 
United States government, exclusive of 
three reinsurance companies, have $31,- 
400,000 capital, $22,233,131 net surplus, 
and a net writing capacity of $5,363,313. 

This shows for the first quarter of 
1918 the same amount of capital, a de- 
crease of $1,107,692 in surplus, and an 
increase of $58,570 in writing capacity. 
The treasury department list is com- 
posed of the same companies as made 
up the list Nov. 15. The companies 
with their financial standings are 
shown below: 
Aet. C. & S..$2,000,000 $2,768,417 $476,842 
Am. Bd., Ia. 500,000 111,861 61,186 


Am. Indem.. — 500,000 247,940 74,794 
A Sur.. 5,000,00 1,674,674 667,467 
Chgo. Bond 500,000 248,766 ‘ 
Del. Sur..... 2,000,000 1,495,028 349,503 
Fid. & Cas.. 1,000,000 2,062,008 306,201 
Fid. & Dep.. 3,000,000 1,601,480 460,148 
Globe Indem. 750,000 468,949 121,805 
Hart. Acci... 800,000 450,761 125,076 
Inter. Fid... 300,000 562,102 6,21 
L. & L.. In 750,000 180,900 93,090 
Md. Cas. .... 1,500,000 1,446,896 294,690 
Mass. Bond 1,500,000 28,074 182,807 
Nat’l Sur 4,000,000 4,025,739 802,574 
N. Am. Cas. 1,000,000 171,652 117,165 
Pa. Sur. .... 50,0 288,730 53,873 
Pref. Acci... 700,000 1,019,153 171,015 
Rep. Cas. ... 500,000 07,109 70,711 
Royal Ind... 1,000,000 500,776 150,078 
So. Sur...... 600,0 39,871 63,987 
U. S. F. & G. 3,000,000 1,664,145 466,414 
U. S. Guar.. 250,000 667,099 91,810 
The following companies are accept- 


able as reinsurance companies up to 
the amounts stated on a single under- 
taking: European Accident, $92,661; 
Guarantee Company of North America, 
$85,364; Norwegian Globe, $13,458. 
There has been no change in the list 
of reinsurance companies as published 
by the treasury department. 





Liability Is Extended 


The New Jersey legislature has passed 
a bill which extends the scope of a surety 
bond that guarantees the performance 
of a contract for the construction, erec- 
tion, alteration or repair of public build- 
ings, public work improvements of 
states, counties, cities, townships, vil- 
lages, school districts and so on by mak- 
ing the surety actually liable for pay- 
ment of material bills incurred in per- 
forming the work. This law requires a 
bond equal to 100 percent of the contract. 
In most states the bond is 50 percent and 
even 25 percent. 

The Fidelity & Deposit in commenting 
upon the New Jersey measure says that 
the objectionable feature from a surety 
standpoint is that it provides that no 
modifications, omissions or additions in 
or to the terms of the contract or in or 
to the plan and specifications shall in 
any way affect the obligation of the 
surety. In other words, it gives the 
obligee the right to make changes with- 
out the consent of the surety which 
might be very detrimental to the surety 
and prove to be of a character which 
the underwriter could not well foresee. 





Surety Notes 


The fidelity-surety premiums of the United 
States Fidelity & Guaranty in Indiana last year 
were $125,143. The recent table made a mis- 
take in giving the premiums. 

For the first time in the history of the Colum- 
bus, O., board of education, that body has de- 
cided to accept surety bonds from banks bidding 
for school deposits. Heretofore it was required 
of banks to give collateral security. 

The surety companies which are, by law, re- 
quired to make a deposit of $25,000 in Oregon, 
have so far de sited with the state treasurer 
Liberty bonds. Eight of the companies will com- 
ply with the law and seven have signified their 


— to cease the transaction of surety busi- 


Liberty Bond Holdings 


; Farther along in this section of paper 
is siven a list of casualty companies, 
With the amounts of Liberty Loan bonds 
held on Jan. 1. This is given in connec- 
tion with similar information on life and 
fire companies. 
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es General Casualty & Surety Company 


ELMER H. 


114 WOODWARD AVENUE, DETROIT 


Michigan Company for Michigan People 
Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 


WRITE US 


DEARTH : ‘ ; ‘ ‘ ‘ President 








LIVE STOCK CIRCLES 





OSCAR HADLEY PASSES AWAY 





President of the Standard Live Stock 
of Indianapolis Suffered From 
Paralytic Stroke 





Oscar Hadley, president of the Siand- 
ard Live Stock, of Indianapolis, died at 
his home in that city last Saturday, fol- 
lowing a stroke of paralysis from which 








he suffered on Tuesday of last weck. 
In 1906 he was elected treasurer of In- 
diana and after serving in that oifice 
for four years joined others in the or- 
ganization. of the live stock insurance 
company with which he continued as 
president until his death. He is sur- 
vived by a widow and three children. 
The funeral was held Monday. 


Another Iowa Company 


DES MOINES, IA., April 2—The Hawk- 
eye Livestock Casualty Association is the 
newest live stock concern formed in 
Iowa. It will handle live stock business 
of all kinds according to the articles of 
a filed in Des Moines last 

The officers are: President, George F. 
Freiel, Boxholm, Iowa; vice-president, M. 
Hollister, Fort Dodge; secretary, G. I. 
McDermott, Anita; superintendent of 
agencies, W. Daggett, Des Moines; 
chief veterinarian, Dr. A. B. Wilmouth, 
er Moines; cashier, C. R. Parker, Des 

oines. 


Licensed in Kentucky 


The Nebraska Live Stock of Omaha has 
been licensed in Kentucky. John H. 
Smiley, of Lexington, is state agent. The 
company will no doubt be able to get a 
fine business in the state as Assistant 
Secretary and Underwriter E. L. White- 
head was formerly secretary of the old 
Kentucky Live Stock of Louisville and 
therefore is well acquainted throughout 
the state. The Nebraska Live Stock has 
@ most excellent reputation. 


New Wisconsin Hand-Book 


The new Underwriters’ Hand-Book of 

Wisconsin containing directories of com- 
panies licensed in the state and of agents, 
together with the companies they rep- 
resent, all arranged alphabetically and 
in handy form for reference, has come 
from the press of The National Under- 
writer. These various departments are 
of value to local agents, field men, gen- 
eral agents and companies and the sale 
on the book shows a very big growth 
over the sale of any previous edition. 
_ Of special interest is the data regard- 
ing lines that are written by various 
— under the heads of the various 
ines. 

The statistics on casualty business for 
the past five years in the state of Wis- 
consin are also interesting. 


Change at San Francisco 


SAN FRANCISCO, CAL., April 3—Wat- 
son & Taylor, of San Francisco, general 


other fire companies have also been ap- 
pointed general agents for the New York 
Plate Glass in California, succeeding C. B. 
Sloan & Co. Watson & Taylor also take 
over the branch office established at San 
Francisco a month ago by the New York 
Plate Glass to handle the business rein- 
sured from the Fidelity & Deposit. Geo. 
R. Gilboy, manager of its office, becomes 
manager of their plate glass department. 


Sherman & Ellis, attorneys-in-fact for 
the Illinois Indemnity Exchange and As- 
sociated Employers Reciprocal, are mov- 
ing their Chicago office from their Michi- 
= apeaee building to 11 South La Salle 
street. 





The Republic Casualty Co. 


’ PITTSBURGH, PA. 
Writes All Lines. of Casualty Insurance. 


Local and General Agents Wanted in Ohio and Pennsylvania 











PUTS “SURE” IN INSURANCE 


MATE AUTO POLICY 





Premiums 
Admitted Assets ———— Received for 
137420297 MTOM 1. 
teem GEORGIA CASUALTY COMPANY — 
Surplus and Reserves to Policy Holders - - - . $1,688,506.87 


SMITH-LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 








agents for the City of New York, and two. 








AMERICAN INDEMNITY COMPANY 


Home Office: Galveston, Texas 


Summary of Statement of December 31, 1917, as Made to the Commissioner of Banking and Insurance for the 
State of Texas. 





ASSETS LIABILITIES 

I iin dic cncacacaccessqeccceds $ 626,284.45 | Reserve for Losses... ....ccccccccccccccces $ 282,849.85 
Bonds & Stocks, market value............. 545,399.99 | Reserve for unearned Premiums pro rata... 249,094.60 
Bank & Trust Company, Deposits at Interest 44,750.00 | Reserve for Commission and Brokerage.... 26,498.67 
Cash at Bank and in Office...............- SRGECTS FT eeeeree fer TOR, 0.5 cccccdcccccecscccecs 25,000.00 
Premiums in Course of Collection under 90 Reserve—Voluntary and Contingent........ 30,008.75 
OE Mac hcccctcdccccesccnanénesececae 107,631.78 | Reserve—Catastrophe Hazard........sss+ ooo 20,000.00 
Other Assets... ccccccccccccccccccccccccces 29,998.41 i 500,000.00 
260,269.94 





$1,393,721.81 


OFFICERS 
L. A. ADOUE, Vice-President. 
J. F. SEINSHEIMER, General Manager. 
Automobile—Fire, Theft, Liability, Property Damage and Collision. Public, 
Plate Glass, Burglary and Fidelity and Surety Bonds. Licensed in thirty-one 


SEALY HUTCHINGS, President. 
GEO. SEALY, Secretary. 
We write the foliowing lines: 
General and Elevator Liability. 
(31) States. 


SALESMEN, WRITE: Alerican Old Line Insurance Company 
Lincoln, Nebraska STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
i contracts to salesmen. In fourteen states. The la accident and health benefits to the 
CIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 











Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 
BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000. Write for Territory. 














Agents Wanzed: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bldg., 
CHICAGO, ILL. 





ROYER, Pres 


H.G. 
C. O. PAULEY, Secy. & Treas. 
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PRORATING PROBLEM 
IN ACCIDENT INSURANCE 


Open Argument on Settlements 
With Commissioner Wilson 
of Kansas 


OCCASIONAL DUTY CLAIMS 


Cause of Much Litigation, Bad Feeding 
and Serious Loss Ratio 
Detailed 


BY GEORGE BROWN 
General Agent Continental Casualty, Detroit 


Insurance Commissioner Wilson of 
Kansas is quoted in THE Nationau. UN- 
DERWRITER of February 14 as frowning 
on prorating practices by accident com- 
panies and as being of the opinion that 
companies are taking advantage of the 
prorating clause of their policies. At 
this writing I don’t know whether Mr. 
Wilson knows anything of accident in- 
surance, but I do know he must have 
some “horse sense” or he wouldn’t be 
insurance commissioner of the great 
state of Kansas. And because I believe 
he has “horse sense” I. want to argue 


the matter of prorating with him. 

To start off with, Mr. Wilson, try to 
forget for a moment that you are the 
watchdog of the common people’s in- 
surance interests only, leave your prej- 
udices aside for a while, if you have 
any, and for the sake of argument, 
imagine that you are equally concerned 
in the interests of the insurance compa- 
nies. In other words, ascend the bench 
and take the place of the impartial 
judge on whom both sides depend for 
a square deal. 

Three Cases Are Cited 


Three cases are cited as instances of 
unjustifiable prorating—a grocery clerk 
delivered some packages on his way 
home to lunch and was injured on the 
way; a manager of a lumber office was 
injured while helping a customer load 
some lumber; a preacher was injured 
while driving his own car. The grocery 
clerk was prorated from clerk to deliv- 
ery man; the lumber man from office 
work to yard work, and the preacher 
from clergyman to chauffeur. ; 

I can’t explain to you, Mr. Wilson, 
why the sky-pilot was_ shifted from 
preacher to chauffeur. There doesn’t 
appear to be any good reason ior such 
prorating, since all kinds and classes of 
men use autos nowadays, from Italian 
street laborers to general managers of 
sugar trusts and oleomargarine fac- 
tories and a company might as_ well 
prorate a man helping his wife with the 
carpet sweeper from house husband to 
janitor as to prorate a man driving his 
own car to chauffeur. It isn’t done, 
Mr. Wilson, as our English allies say. 
Maybe the policy explicitly excepts pri- 
vate autos. Anyhow, I’d have to see 
the contract before I’d argue it further 
with you. 

Birds of Another Feather 


The grocery clerk and the lumber 
office manager are birds of a different 
feather and no better instances could 
be found for a.lesson in the funda- 
mentals of rate-making. Like you, Mr. 
Wilson, I don’t know much about rate- 
making. I sell insurance; I don’t make 
it. But I don’t believe I am over ego- 
tistical when I say that my mother en- 
dowed me with lots of “horse sense,” 
even if she wasn’t a horse herself. 

Grocery Clerks 

Well, when a grocery clerk asks me: 
“What will it cost me?” I ask him, if his 
work is altogether in the store, or does 
it include delivering goods or solicit- 





ing orders with wagon. Why do I ask 
him that, Mr. Wilson? Because there 
are three grades of risk in a grocery 
clerk’s occupation—first, he is safer 
from accident when his duties keep him 
within the store; second, he is safer on 
the street than on a delivery wagon or 
an auto truck; third, when he is solicit- 
ing or delivering from a vehicle he is in- 
curring every risk that one can be ex- 
posed to under such conditions. It 
wouldn’t be fair, Mr. Wilson, to charge 
the young man who is doing nothing 
more dangerous than picking out a 
quarter’s worth of goods for the little 
old woman with the basket or putting 
up a $7.80 order for the perfect lady in 
the fancy flat, as much premium or to 
give him as little insurance for his 
money as you would in the case of the 
young man who is tearing through the 
busy streets driving an auto express 
wagon and making from 25 to 30 de- 
liveries an hour, over an area of several 
square miles in a busy city. Certainly 
not, I hear you say. That’s “horse 
sense,” isn’t it? So it is conceded then 
that the two grocery clerks are prop- 
erly and fairly differentiated as to haz- 
ard of occupation. And it’s equally fair 
to put the grocery clerk who makes 
his deliveries from a basket and takes 
orders on foot just around the neigh- 
borhood in still, another class, isn’t it, 
Mr. Wilson? He’s not as bad a risk as 
the chap who runs around in a fast auto 
or behind a live horse and he’s not as 
good a risk as the clerk who sticks 
around the store. So we have three 
classes of grocery clerks, so far as haz- 
ard of occupation goes. 


Prorating is Defended 


Well, in the case you quote as illus- 
trative of abuse of the prorating policy 
provision, the grocery clerk was deliv- 
ering some packages on his way to lunch. 
I don’t know anything of the case in 
itself but I assume his policy read: 
“Grocery clerk—counter duties only.” 
Then why pay him the full amount of 
weekly indemnity when he was injured 
doing something else, delivering gro- 
ceries at a house, for instance? But, 
you say, delivering wasn’t his regular 
work. The boss told him to drop the 
package at Mrs. So-and-So’s place on 
his way to lunch. Now, Mr. Wilson, 
for the love o’ Mike be reasonable. 
How are we to know how often the 
boss may have him help out on deliv- 
eries? He may use his lunch trip every 
day; he may have him deliver on his 
way home at night. 
livery grocery clerk, remember. He 
isn’t expert or efficient. Bear in mind 
that good delivering is a job in itself. 
Just ask one of those lightning artists 
working for a big department store or a 
large cut rate grocery. Tell him that 
one of the counter men could deliver 
just as well as he can and you'll get the 
finest “bawling-out” you ever had to 
take. So the delivery risk is greater in 
every way and the insurance company 
is entitled to protection and fair play in 
that it should not be required to pay 
more indemnity than the assured has 
purchased to cover his particular job. 


Lumber Office Manager 


The argument is similar in the case 
of the lumber office manager, only more 
so. A yard man handles lumber just 
as you handle a fountain pen, Mr. Wil- 
son, or an unbrella. You don’t want to 
say that you could hoist 9x2x15 planks 
on to a wagon with the same minimum 
of risk of injury as a yard man. Why 
should the office man be any safer from 
injury than you would be? But he only 
does it occasionally or he only did it 
that once you say. It was just once too 
often, wasn’t it, Mr. Wilson? He was 
injured, wasn’t he? How are we to 
provide for those “onces”? Are we to 
write into the contract that he will be 
permitted to load a wagon in an emer- 
gency once a week or once a month or 
every day at 11:15 a. m.? 

Must Pay for the Hazard 


If we write him as an office manager, 
figure his premium and. figure his in- 
demnity on that basis, then it isn’t fait 

(CONTINUED ON PAGE 6) 


And he isn’t a de-. 





A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year. 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


Brown Building DES MOINES, IOWA 
First and Largest ee eae writing business and professional men upon 





4 same as tra men’s associations. 





The Sign of Good Casualty Insurance 


LIABILITY 





BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - _ Gen. Agts. Illinois, Mo., Ind., 1428 Insurance Exchange, Chicago 
FRED. L. GRAY COMPANY - _ Northwestern Managers, 328-386 Security Bank Bldg. ea 
RAYMOND & RAYMOND - - ~-_ General Agents, Southern Michigan, Jo Bidg Detroit 
ALFRED PAULL & SON - - «= General Agents, West Virginia, Board of Trade Bld. m ‘Wheeling 
HUG General Agents, Northeastern Ohio, 887 Superior Avenue, N.W., Cleveland 
HOWARD FERRIS, J ~ General Agent, Southern Ohio, 1310 1st National Bank Bldg., Cincinnati 
KING, McCUNE & McKENZIE - Res. Agents, N. W. Ohio, 809 Cincinnati Bldg., Lima. 


THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, O. 


















<e 
THE JIFFY PEN 


The word “‘Jiffy’’ denotes speed and action. The shape and balance 
resembles the dip penholder. It is built for those who appreciate a 
properly shaped and balanced pen. , Prices from $2.50 up, either stand- 
ard or self-filling style. Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER 


JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 

















INTER-OCEAN 
CASUALTY CO. 
Union Central Life Bldg. 
Cincinnati, Ohio. 


AMERICAN 
SURETY 
COMPANY 


OF 


NEW YORK 


100 Broadway 


Good Territory and Liberal 
Contracts for Accident Agents 
Who Are PRODUCERS 





Address 


SURETY BONDS J. W. SCHERR, President 


























The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








EE. M. TREAT, President 
insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 60 Mai@en Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


_ J. F. HALLWEGEN, General Agent, 1146 Marquette Bldg., CHICAGO 
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Casualty and Surety Comment 





LOOSENING THE CORSET 


Texas has taken a forwa d step in in- 
surance legislation, one along the line that 
will have to be pursued assiduously by all 
as factors in world business. It has 
amended its statutes so that so-called cas- 
ualty insurance companies may engage in 
the marine business. Would all states so 
amend their laws the marine insurance 
capacity of America would be greatly in- 
creased. Fire companies have been taking 
up the line during the past ‘ew years and 
have been making wonderful records. 
The field is one that should be open to 
casualty companies also. 

Casualty companies under American 
statutes are permitted to write certain 
forms of property insurance, certain 
forms of personal insurance. Ma ine in- 
surarice is a combination of property and 
liability insurance. 

Not all casualty compani s would care 
to take up the line. In fect, few of them 
write all of the lines that they could 
under existing laws. But the statutes 
should not prohibit those that might wish 
to enter the field to do so. 

The United States may have failed to 
carry out in full its shipbuilding program 
but it will get going on this in time and 
marine business will grow and grow. It 
will prove attractive to some casualty 
companies, 


THEIR BEST CUSTOMERS 


THE proceeds of the Liberty loan in- 
cluding the greater part of that loaned 
to our Allies, are being spent for Ameri- 
can products—the products of our fac- 
tories, our farms, our mines, and other 
industries. In lending to the United 
States the people of the United States are 
lending to their best and largest customer 
and obtaining the safest investment in the 
world. 

Buy Liberty bonds. 





SAME OLD STORY 


THE other day one of the large cor- 
porations promoted its auditor in the 
main office to be president of one of its 
subsidiary companies, but did not require 
a bond of him. It has discovered that 
he had defaulted to the amount of $432,- 
000. His associates had absolute faith 
in him and his integrity was supposed 
to be the highest. No one knew of any 
departure that he had ever taken from 
He was 
looked upon as exemplary in all re- 
spects. He was trusted in every way. 
There was no need to require a bond 
of such a man. Yet he is the very one 


that yielded and took the opportunity |. 


to trim the exchequer. 

That is an old story often told and 
yet it always drives home the real les- 
son. No one, however well trusted, 
however established his character may 
be, however meritorious his reputation, 
Should be permitted to be in a place of 
responsibility where the opportunity to 
Steal is at hand, without being properly 
safeguarded by a surety bond. Time 
after time defalcations develop where 
men of gilt-edged reputation are in- 
volved. The ‘officials of corporations 
in control of business enterprises have 


— 


no right to hazard the interest and in- 
vestment of stockholders when they can 
be amply protected at a small outlay. 
It is a false pride that keeps men from 
properly safeguarding funds and ma- 
terial entrusted to officials or employes. 











Personal Glimpses of 
Casualty Men 




















Robert J. Maclellan, president of the 
Provident Life & Accident of Chatta- 
nooga, Tenn., has been made treasurer 
of the Liberty loan committee and a 
member of the executive committee of 
the Chattanooga zone, embracing twen- 
ty-four counties in Tennessee. Plans 
made to open the campaign locally in- 
clude a parade of 10,000 soldiers from 
Fort Oglethorpe, and several military 
bands. With the work done and or- 
ganization perfected there is every in- 
dication that the Chattanooga zone will 
sell its allotment of bonds in this cam- 
paign. 


D. C. MacIntyre, superintendent of 
the plate glass, burglary, accident and 
health departments of the Chicago 
Bonding, will be associated with P. J. 
V. McKian as joint manager of the 
monthly payment department of the 
Chicago Bonding following the resig- 
nation of P. G. Garey, who left last 
week to enter military service. 

Mr. MacIntyre is a substantial, even- 
keeled underwriter of miscellaneous 
casualty lines. The departments over 
which Mr. MacIntyre now has super- 
vision, are among the company’s lead- 
ers and his joint supervision of the 
monthly payment accident and health 
business will undoubtedly bring that 
branch into greater prominence. 


William S. Crawford of the Insurance 
Post and Insurance Field was bereaved 
by the death of his father, Mathew 
Crawford at Cuyahoga Falls, O., Tues- 
day of this week. The funeral will be 
held Thursday. 


J. N. Bromert, general agent of the 
Preferred Accident at Indianapolis, is 
chairman of a committee of casualty 
men who are selling third Liberty loan 
bonds. 





Changes in the Field 











GET COMPANY FOR MINNESOTA 
Maurice J. Roscoe & Co. Appointed 
State General Agents for United 
States Casualty 





Maurice J. Roscoe & Co., of Minne- 
apolis, have been appointed Minnesota 
general agents for the United States 
Casualty. This office last year did $109,- 
000 in premiums for the Kansas Cas- 
ualty and Surety and placed $20,000 of 
compensation and other casualty busi- 
ness with other offices. With the 
United States Casualty, Roscoe & Co. 
will put on additional steam and ex- 
pect to show a considerably larger in- 
come this year despite the fact that 
it has not a full year to go. 

Maurice J. Roscoe & Co. are also 
general agents for the Alliance of Eng- 
land, which writes automobile fire, 
theft and transportation, and, with that 
company and the Kansas Casualty and 





Fidelity 
and 


Surety 
Bonds 








FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


EDWIN WARFIELD,’ President 


Burglary 
Insurance 














Surety, the agency did the largest auto- 
mobilé business in the state in 1917. 

Maurice J. Roscoe entered the insur- 
ance business eight years ago and or- 
ganized the firm of Maurice J. Roscoe 
& Co. five. years ago. Since then he 
has taken over eleven other agencies 
and not only has a good casualty or- 
ganization throughout the stafe, with 
a big local business in Minneapolis. 
He represents a large number of fire 
insurance companies for Hennepin 
County. 

Mr. Roscoe is one of the aggressive 
young men of the business and has 
made very rapid strides. 





Bailey Goes to Helena 


M. A. Bailey, assistant manager of the 
Salt Lake office of the American Surety, 
is transferred to Helena, Mont., as resi- 
dent underwriting manager for the com- 
pany in that state and reporting to Salt 
Lake. F. E. Brisbine, special agent for 
the Pacific Coast department of the 
American Surety, has had his head- 
quarters transferred from San Francisco 
to Salt Lake. 





R. J. Hall 


R. J. Hall, formerly with the United 
States Fidelity & Guaranty as payroll 
auditor, is appointed special agent for 
the London Guarantee & Accident in 
southern California, succeeding Nelson A. 
Frazar. 


Sherman & Ellis Report 


The examiners of several states have 
just completed an examination of the va- 
rious indemnity exchanges operated by 
Sherman & Ellis. The report has been 
prepared and submitted to Sherman & 
Ellis. The opportunity will be given 
Sherman & Ellis for a hearing on the 
report before it is made public. 


Payment of Commissions 


The treasury department, in reply to 
queries addressed to it by the United 
States Guarantee Co., says {hat commis- 
sion paid soliciting ‘agents during 1917 





are required to be reported upon forms 
1096 and 1099. If, however, the agent 
maintains an office for the transaction 
of insurance business, paying expenses, 
such as rent, etc., and the amounts paid 
the agent by the company are intended 
to cover expenses, then commissions are 
not required to be reported. 


COMMENT ON FIDELITY BONDS 
(CONTINUED FROM PAGE 1) 


dollars or fifteen thousand dollars—the 
surety company loses heavily and the em- 
ployer loses more heavily, whereas had 
the defaulter been investigated carefully 
this loss might have been avoided both 
by the employer and the surety.. 


Guide to Employers 


On the other hand, many employers, 
after some experience with surety com- 
panies and some disagreeable experience 
with defaulting employees who were con- 
tinued on the payroll in spite of the re- 
fusal of the surety company to cover them 
with bonds, will promptly discharge an 
employee whose application for a fidelity 
bond has been rejected. We know of an 
instance where a large employer wrote a 
letter stating that four employees who 
had been rejected by the surety company 
in recent years had all defaulted, and 
that in the future any employee who 
could not get a bond, could not keep his 
position. 

Better Service Desired 


Where the company has had a favor- 
able experience with the men on the 
payroll of a large employer, one whose 
method of choosing and supervising em- 
ployees is known to be prudent and care- 
ful, it is customary to issue the bond 
immediately and make the investiga- 
tion afterward. At this time, however, 
and until the war is over, owing to the 
scarcity and uncertainty of all kinds of 
labor it is more than ever advisable to 
give the best possible thought and atten- 
tion to each investigation, thus render- 
ing employers a genuine service of add- 
ed value in the face of conditions that 
make this service unusually needful—a 
talking point that every alert agent will 
use widely and drive home. 
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PRORATING PROBLEM 
IN ACCIDENT INSURANCE 


(CONTINUED FROM PAGE 4) 

to insist on our paying him that same 
indemnity when he is injured while he 
is doing something else in his business, 
something for which we charge a 
higher premium or pay a lower indem- 
nity rate. You might as well expect 
a railroad to charge the same fare for 
a ticket to Los Angeles as for one to 
Chicago, or expect the grocer to give 
you 70-cent tea for 40 cents, or the 
builder to give you oak floors when the 
specifications call for pine. 


Manual is the Price List 


Our manual of rates, Mr. Wilson, is 
our price list, our catalog. Your de- 
partment accepted it with the certified 
copies of the policies to be sold in your 
state by the three companies in ques- 
tion, if your law is the same as ours in 
Michigan. If that be so, Mr. Wilson, 
you should protect these companies just 
as you protect the assured—give neither 
one a dollar more nor a dollar less than 
they are entitled to, according to the 
price list. 


Going Outside One’s Occupation 


What is your suggestion as to a so- 
lution of the problem, Mr. Wilson? It 
really is one of our problems. A com- 
pany that I represented had a verdict 
of $5,000 rendered against it for a death 
caused by the man’s running a freight 
elevator and the fall of the elevator. 
When I wrote him his occupation was 
designated as covering management of 
the business, no manual labor.” If I 
had known he would fool with an ele- 
vator I wouldn’t have written that kind 
of a policy; I wouldn’t have sold it to 
him. The decision set forth that run- 
ning an elevator in this man’s case was 
only occasional. But it is those occa- 
sional jobs that raise hell with an acci- 
dent insurance company’s Joss ratio, 
Mr. Wilson. How are we to safeguard 
ourselves against a man dubbing at jobs 
outside of the policy description of his 
occupation? 

Where I am in doubt myself I add to 
the description, “No manual labor, cas- 
ual or otherwise” in cases of office man- 
aging, supervising, ownership of busi- 
nes, etc., in which manual labor or me- 
chanical work ordinarily plays no part. 
Maybe this will cover the difficulty; 
maybe it won’t. Thousands of accident 
men throughout the country will be 
glad to read your views on the subject. 
The courts have rendered hundreds of 
conflicting opinions and decisions and 
now we'd like to hear from you, Mr. 
Wilson. 


LOSSES ON FIDELITY 
BONDS WERE LIGHTER 


(CONTINUED FROM PAGE 1) 


the bonds where no salary increase has 
been granted during the year. 


Claims on Drafted Men 


An interesting. feature of last year’s 
losses is the fact that the bonding com- 
panies sustained quite a few claims on 
drafted men who joined the colors 
while the settlement of the case was 
on. In most instances of this charac- 
ter companies did not push the case 
strongly, but often deferred settlement 
until the conclusion of the war. On the 
other hand, some underwriters take the 
position that, particularly with young 
men, the fact that they were drafted 
undoubtedly had some deterrent effect, 
and prevented losses. Knowing they 
were soon to leave in the service, they 
desired to leave with a clean slate, and 
hesitated to appropriate to their own 
use funds not belonging to them. 


George A. Gilbert of the Employers 
Liability, Joseph E. Callendar of the 
Ocean and H. B. Bale of the Standard 
Accident have been appointed a com- 
mittee of the Illinois branch to attend a 
meeting of the committee on commissions 
of the National Workmens Compensation 
Service Bureau appointed by the bureau 
some time ago. 




















Unique Reward is 
Offered in Chicago 


Interesting Case 
on Guardian’s Bonds 














The Smith-Lawson-Coambs Com- 
pany, managers of the Georgia Cas- 
ualty, in Chicago, have gotten out a 
striking advertisement hitting at inter- 
insurers. It offers $100 reward to the 
first broker in Chicago who is able to 
secure a_bonafide application for a 
Georgia Casualty policy containing the 
subjoined endorsement, signed by the 
assured and approved by the Illinois in- 
surance department. The Smith-Law- 
son-Coambs Company say that if a 
broker’s customer has been imbued 
with interinsurance ideas he can find 
out how enthusiastic he really is by 
trying to get him to sign the endorse- 
ment for attachment to his insurance 
policy. The endorsement is: 

It is hereby agreed and understood that 
upon the expiration of this policy the 
company will return to the assured an 
amount estimated at 25 percent of the 
premium paid for this policy, if at that 
time the profits of the company justify 
it, and in consideration therefor the as- 
sured agrees as follows: 

(1) The company shall retain 25 per- 
cent of all moneys received on account 
of this policy and in the event of can- 
cellation shall return to the assured the 
unspent portion of the remainder. 

(2) The ‘assured agrees that in the 
event that 75 percent of the total pre- 
miums received by the company are not 
adequate to pay the losses under this 
and all other policies issued by said com- 
pany, said assured will pay to the com- 
pany on demand such additional sums 
as may be necessary to defray such ex- 
cess losses, provided no single assess- 
ment shall exceed the original premium 
paid for this policy. (All such payments 
subject to condition 1.) 

(3) The assured expressly assumes lia- 
bility for such portion of the total lia- 
bilities of the company as this premium 
bears to the total premiums in force at 
time of loss. 

(4) The assured agrees that in the 
event of a final judgment against the 
company on account of any claim arising 
out of policies issued by this company, 
said judgment will absolutely fix as- 
sured’s liability in the premises the same 
as if said assured had been the sole 
defendant in said suit or proceeding. 

(5) The assured hereby gives the com- 
pany power to act for him in any matter 
relating to this policy in the same man- 
ner and to the same extent as assured 
could do for himself. : 

(6) The assured hereby waives all 
rights and privileges which he may have 
under the insurance laws and regula- 
tions of the state in which this policy 
is written and further exempts the com- 
pany from complying with any and all 
regulation by the state and relieves 
them of the obligation to maintain the 
usual legal reserves. 


eee ee ee ’ 


Assured. 


Chance for Holdup Policy 


Many agents are following up con- 
tracts with the government because the 
contractor has a large payroll. These 
payroll funds should be protected from 
robbery. In almost all cases the money 
is brought to a point to be distributed in 
envelopes and paid out. No one having a 
large payroll should permit it to be un- 
protected. 


Aetna Life’s Plan 


The Aetna Life and affiliated com- 
panies, the Aetna Casualty & Surety 
Company and the Automobile of Hart- 
ford, will again offer to their employees 
and to employees of Connecticut _indus- 
tries the privilege of purchasing Liberty 
bonds on the installment plan. : 

Hartford’s quota in the last Liberty 
loan was greatly over-subscribed, due to 
the active part of the Aetna Life in sell- 
ing the bonds on the installment plan to 
thousands of purchasers. President 
Bulkeley of the Aetna Life received much 
praise from Washington officials for the 
wonderful work accomplished. 


Casualty Notes 


Charles L. Cuyler & Co. have been appointed 
general agents of the Chicago Bonding for 
Philadelphia and southern New Jersey. 

John J. Hill, who has been an_adjuster for 
the American Automobile in its Chicago office, 
has joined the claim department of the Em- 
ployers Liability at Philadelphia. 

A committee of 10 on statistics and compen- 
sation insurance cost appointed by the Interna- 
tional Association of Industrial Accident Boards 
and Commissions has been engaged in a special 
conference at Columbus, O., to regroup accident 
classifications and a revision of the classifications 
of causes of accidents. The object is to develop 
a uniform system of classification and accident 
statistics for those states operating under work- 
men’s compensation laws. 


A guardian had an individual ac- 
count with a bank and on March 20, 
1911, his balance was $6.80. On that 
day he presented to the cashier of the 
bank for deposit to ‘his individual ac- 
count a check for $1,250, payable to 
the guardian as such and endorsed by 
him as guardian. The cashier took 
note of the fact that the check was pay- 
able to the guardian and of the form 
of the endorsement and credited the 
amount of the check to the guardian’s 
individual account. The money repre- 
sented by the check belonged to the 
ward of the guardian. The guardian 
at that time was indebted to the bank 
on a note of $700 and he drew his 





check on his individual account and 
paid the note. These transactions all 
took place with the cashier of the bank 
and immediately after the deposit of 
the $1,250 check. The surety upon the 
guardian’s bond, who was responsible 
for the default of the guardian, con- 
tended that the bank was liable for 
participating in a breach of trust. The 
court held that the cashier in this case 
was chargeable with notice; that the 
payee in the check held the funds in 
fiduciary capacity and the bank was 
not permitted to receive any portion 
of the fund in payment of the personal 
obligation of the guardian, and it was 
immaterial that the bank did not know 
who the ward was, as the word 
“guardian” in the check is a well un- 
derstood word of common knowledge 
and implies to the average lay mind 
that a fund held in the capacity of a 
guardian belongs to someone else. 

Brovan vs. Kyle, 165 N. W. 382 
(Wis.) 
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HISTORY OF MANUAL 
OF COMPANY RATES 


(CONTINUED FROM PAGE 1) 


posed by the new laws, either for 
damages at common law or for com- 
pensation, was covered. In addition the 
obligation to supply medical treatment 
to injured employes was undertaken. 

The second form was called “Com- 
bination Coverage, excluding Statutory 
Medical.” This form covered every- 
thing provided in the first form except 
the obligation for medical aid. It was 
cffered on the theory that some em- 
ployers would prefer to make their own 
arrangements for medical service. 

The third form was known as “Com- 
pensation Coverage, including Statutory 
Medical,” which made provision only 
for the liability imposed by the com- 
pensation law, including the medical 
service required by law. Liability at 
common law was specifically excluded 
from the policy. 

The fourth form was called “Com- 
pensation Coverage, excluding Statu- 
tory Medical,” which as regards indem- 
nity afforded the same protection as the 
third form, but which provided for the 
elimination of the obligation to furnish 
medical service. 


Liability Thrown In 


Employers desiring insurance simply 
against their liability at common law 
were covered by the first or second 
forms. Insurance against liability un- 
der the compensation law was provided 
in these forms on the theory that it did 
not add to the cost and could therefore 
be thrown in for full measure. How- 
ever, no reduction in rate was allowed 
fcr the elimination of coverage against 
the liability imposed by the compensa- 
tion law. 

All rates were for standard limits of 
$5,000/10,000—that is to say the liability 
assumed by the contract was limited to 
$5,000—for any one person injured and, 
subject to the same amount for each 
person, to a total of $10,000, for any 
number of persons injured in one ac- 
cident. 

Statutory Medical Aid 


Printed or manual rates were pro- 
vided for combination coverage includ- 
ing statutory medical aid. For combina- 
tion coverage excluding statutory 
medical aid a discount of 5 percent was 
allowed in the rate for all classifications 
in the contractors and electric schedules; 
in all other schedules 10 per cent. For 
ccmpensation, including statutory med- 
ical aid, a discount of 10 percent was 
allowed. For compensation coverage, 
excluding statutory medical aid, a dis- 
count of 15 percent was allowed for 
classifications in the contractors and 
electric schedules and a discount of 20 
percent in all other schedules. 

The manual rates did not provide for 
the coverage of accidents occurring in 
connection with an elevator, its shaft 
or hoistway, or the machinery or appli- 
ances thereof. A specific premium in 
addition to the manual rates for the 
classifications was charged for the in- 
clusion of elevator accidents. The ele- 
vator schedule contained three sets of 
rates as follows: combination only, pub- 
lic liability only, and combination and 
public liability combined. The com- 
bined rates for these classes were only 
available for writing the business when 
combination coverage and public liabil- 
ity policies were written concurrently. 
No elevator could be written for 
combination coverage only, except con- 
currently with or by endorsement upon 
a combination coverage policy covering 
the risk with which the elevator was 
connected. 


Governing Rules Vague 


The rules governing the writing of 
compensation business were more or 
less vague and difficult of application. 
There were no rules such as we now 
have governing division of payroll. 

It was permissible to write deductible 
average insurance. Under this form of 
insurance a stated amount could be de- 





ducted from each claim, the company 
paying the balance. A schedule of dis- 
counts was provided for deductible 
amounts ranging from $100 to $4,500. 

A separate minimum premium was 
provided for each schedule. The general 
liability schedule carried the lowest 
minimum premium—viz., $10. For all 
other schedules the minimum premium 
was $25, except the contractors and 
electric schedules, which schedules car- 
ried minimum premiums of $50 and 
$150, respectively. 


Difference Between States 


During the year 1911 a number of 
states adopted compensation laws and 
each of these laws differed from every 
other in many essential particulars. 
These laws were found difficult of in- 
terpretation, inasmuch as they employed 
terms for which there was no judicial 
precedent. At the outset the effort of 
the committee was to interpret their 
provisions broadly to the end that the 
rates established would be as nearly 
correct as it was humanly possible to 
make them. Underwriting judgment 
was used almost exclusively in the ab- 
sence of any considerable volume of 
dependable statistical experience. 

Having completed the New Jersey 
manual the committee set to work im- 
mediately to prepare rates for Cali- 
fernia and Wisconsin, as compensation 
laws became effective in both these 
states Sept. 1, 1911. 


Some Laws Quite Severe 


The liability under the acts of both 
California and Wisconsin was severe as 
compared with New Jersey, or for that 
matter with any of the foreign laws. 

As a guide to the establishment of 
compensation rates the New Jersey 
manual was used as a basis, the com- 
pensation rates therein being loaded to 
reflect the difference in cost of the laws 
for those states as compared with the 
cost of the benefits under the New Jer- 
sey act. 

The coverage provided in some re- 
spects differed materially in form from 
that adopted for New Jersey. The two 
forms, combination coverage including 
statutory medical, and combination cov- 
erage excluding statutory medical were 
retained and were identical with these 
forms in the New Jersey manual. 


Protection From Damages 


Another form called “Employers’ Li- 
ability” furnished protection against 
liability imposed by law for damages 
only, but not for compensation nor for 
medical service. As a basis for the em- 
ployers’ liability rates the New York 
employers’ liability manual was taken. 
All rates were for standard limits of 
5,000/10,000. 

The employers’ liability rates were 
materially lower than the combination 
rates on the theory that the obligation 
of the employer under compensation 
would be very much greater than that 
of an employer who did not elect com- 
pensation, notwithstanding the fact that 
the latter’s obligation to an injured 
workman was considerably increased by 
reason of the fact that he was denied 
the use of the fellow servant and the 
assumption of risk defences. 

The employers’ liability rates did not 
provide for medical-aid of any kind. 
The manual contained a rule, however. 
which provided for certain percentages 
of increase in the employers’ liability 
rates where an assured desired medical 
service. 


Committee’s Conclusions 


The first manuals contained an intro- 
ductory note under the title “Legal 
Conditions,” in which were expressed 
the committee’s conclusions respecting 
the relative cost of insurance to an em- 
ployer under the compensation scheme 
of each state as compared with the cost 
tc an employer who did not elect. It 
was the judgment of the committee that 
in some states the liability and the com- 
pensation obligations were of practically 
the same insurable value, while in other 
states, notably Wisconsin and Cali- 


fornia, the insurable value of compensa- 
tion was greater than the insurable 
value of liability. 

Soon after the issuance of the Cali- 
fornia and Wisconsin manuals a storm 
of criticism was directed at the com- 
panies—most of it emanating from the 
industrial commission of Wisconsin. 
This criticism was aroused by state- 
ments contained in the manual under 
the title “Legal Conditions.” As a mat- 
ter of fact the insurance commission of 
Wisconsin went so far as to demand 
the withdrawal of the manual. This, 
however, was not done. It was openly 
charged that the companies were at- 
tempting to discourage employers from 
electing compensation and claim was 
made that the statement of legal con- 
ditions was incorporated in the manual 
simply as an argument against the Wis- 
consin compensation scheme. 

There was no foundation, in fact, for 
this charge and whatever else may be 
said about the wisdom of the commit- 
tee’s conclusions there is no question 
that the note was published in the best 
of faith and with the purest of motives. 


Massachusetts Manual 


The next undertaking was the prep- 
aration of a manual for Massachusetts. 
The Massachusetts law followed close- 
ly the provisions of the New Jersey 
act; therefore the rate level was prac- 
tically the same as for New Jersey. 
There was no change in the general 
form of the manual. There was, how- 
ever, a marked change in the form of 


chusetts law made it impossible for an 
insurance company to undertake the 


vided a rate for employers who did not 
elect compensation which rate was 25 
percent higher than the compensation 


to all payroll without exception. 

The compensation rates provided 
coverage unlimited as to amount. This 
was a new departure and an important 
one. The employers’ liability rates were 
for standard limit of 5/10. The rates in 
the elevator schedule differed in respect 
to coverage from those in the previous 
manuals in that they covered the pub- 


coverage. In the first place the Massa- | 


compensation obligation except for the | 
entire risk. The manual, however, pro- | 


rate. This rate likewise was applicable | 


lic liability hazard only. This manual, 
unlike the preceding manuals, contained 
rules governing division of payroll. 


Other States Included 


Manuals were also prepared for the 
following states which had adopted com- 
pensation laws, most of which became 
effective early in 1912: Illinois, New 
Hampshire, Kansas, Rhode Island, 
Michigan. In 1913 a manual was issued 
for Minnesota and the Illinois manual of 
1912 was revised to meet the situation 
brought about by the repeal of the com- 
pensation act of that state. 





To Become More Active 


BOSTON, April 2—New energy is to be 
forced into the Boston casualty men as a 
result of a special meeting called the past 
week of the Accident Underwriters’ Asso- 
ciation of Boston, which adopted a new 
constitution and by-laws, elected a new 
board of officers and generally reorgan- 
ized and extended the scope of the asso- 
ciation. The associate membership was 
done away with, all members made 
active, and plans laid for holding half a 
dozen lively meetings during the year in 
addition to the annual meeting, which 
has formerly been the only gathering of 
the year. The new officers are: Presi- 
dent, Fred S. Moore, Massachusetts Acci- 
dent; vice-president, Corwin McDowell, 
Eastern Casualty; secretary, L. B. Pinck- 
ney, United States F. & G.; treasurer, Lief 
Lundsted, Fidelity & Casualty; executive 
committee, Percy Goodale, Preferred Ac- 
cident; Harry E. Moore, Massachusetts 
Bonding, and Dr. Heber Bishop, Aetna 
Casualty & Surety. 


Goes With American Mutual 


BOSTON, April 1—Robert P. Ashley, 
eight years past in the service of the 
Fidelity & Deposit, has been made super- 
intendent of underwriting for the Amer- 
ican Mutual Liability of Boston. He had 
préviously served the Fidelity & Deposit 
as special agent, casualty branch man- 
ager and underwriter. 


J. J. Quinby, who has been traveling for the 
Fred L. Gray Company of Minneapolis as spe- 
cial agent working for the London Guarantee & 
Accident, decided not to accept the -position as 
field representative of the Iowa Bonding, but to 
remain with the London Guarantee. 
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SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG., CINCINNATE, Oe . 

$100,000,00 INSURANCE DEPT. DEPOSIT 











FIRE, THEFT and 


It sells it at a reasonable price. 


its policyholder. 


FORT SCOTT 


It does one thing and does it well. 
It furnishes only automobile indemnity: 


LIABILITY FOR PERSONAL INJURY, 


PROPERTY DAMAGE, 


It backs up its policies with all reserves required by law, and a substantial surplus besides. 
It pays ongeehs attention to the matter of giving real service in all cases involving liability of 
i 


Prompt settlement and adjustment of fire, theft and collision claims. 


THE WESTERN AUTOMOBILE INDEMNITY ASSOCIATION 


OSCAR RICE, Sec’y and Gen'l Mgr. 


COLLISION. 


KANSAS 
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commercial, monthly 


for the monthly premium 


ps4 709, 95 William St. 


BS New York City Cincinnati 





of accident and health insurance do you write— 


mAtter which you do, there’s a special department for you 
in the Casualty Review: ‘“‘As seen in the Commercial 
Field”’, for the commercial man. ‘‘With Disability Hustlers’, 
for the weekly premium man. 


Send 10 cents for sample cory or $1.00 for a year’s subscription 
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premium or weekly? No 
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“On the Weekly Debit’’, 
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Casualty and Surety 


* kK KX KK K KK KK KOK K K Prems. 
IOWA * Workmen’s Compn.. 6,467 
Auto. & T. P. dam.. 42 
* KK K K KK K KOK KOK K K vty i 7,744 
Prems. Losses| * * * * * * * * * * * 
$ $ 
Hartford Live Stock 6,578 6.045 sd MICHIGAN 
TAV® BtOCK: 66653000. 16,57 ,045 
Iowa State Live Stock . big Ae sa pd a ae ace Sakata 3 
BG SS 6's -sn':0 0 174, 559 70,119 ypc Pd - ame Indem. a 
Iowa Mutual Liability RESELL |) 'e)9 e990 $'0 0 
eS ae ,39 546 | Health ........-.--. sees 
Workmen’s Compn. 156,224 31,981 | Liability ........... 9,573 
Fly Wheel ......... 58,001 5,684 | Workmen’s Compn.. 16,113 
TOTALS .........- 221,621 38,210 Fidelity A ee 1,282 
Ocean Accident Co are 7,026 
AGPUNIBAE. oc. 05 2200 2,797 1,007 | Plate Glass ........ 62 
Ta ee 94 3.757 | Burglary and Theft. 62 
TS a eae 19,182 2,375 | Auto. & T. P. dam.. 5,339 
Workmen's Compn.. 57,598 24,947 NOE AMS 6:5 Sa G00 00 39,303 
DEE s2enessocecess  ..8h »00b008 5 ‘ *k ok 
Surety ..2200 02.005. 2,889 aa pidetmaskedt oh inetexig 
ate Sere ‘ j 
nage ge ad reer: a4 6 ¥ a 
y es ||| ner se y * 3 
Auto. & T. P. dam 1,91 ah il awl Alina lin a 
<u ae 93,485 34,473 | Dallas Title & Guar. $ 
American Bonding Surety ......ceesee- 1,170 
pO a |) eo EMD so aleieshjns essences * 15,067 
See 696 39 wee Guarantee 2,524 
SO es 11,650 -) i Ce oe. are ,761 
LL Se eet | wlowa moseapeliann Casualty 
iOS TES 862 bose A RRINSEA <a¥e'n wholeness 5,058 
igh C0 a ea 3,454 Lip to a Se ee 1,716 
Burglary and Theft. J RE PIRUR AGIBBS 6. cscs 10,632 
Auto. & T. P. dam.. 2,968 855 DOTRISS  sciipiccces 17,406 
pity \ ? es 24, 480 1,472 | Texas Employers 
National Surety Workmen’s compn.. 623,631 
pl es 27,084 11,112 | American Surety 
ot See rere ee 25,396 4,69 Ql a 70,424 
Burglary and Theft 19,503 J BS eee 86,395 
- a aie 81,982 17,965 city? <r 156,819 
Security Mutual Preferred Accident 
BS aaa RE ere SEEOIL. 4 9:05 05 5'010.0- 16,748 
Workmen’s Compn.. 15,341 SOOT 1 BROMIDE fice cine 25sa5 ,105 
cael ae ea 18,040 Kei Sil 6,763 
Ridgely Prot. 2) ea 5 
Accident and Health 20,426 9,014 | Steam boiler........ 2,295 
Standard Live Stock uto. 7 2 Gam... 1,462 
TAVS TOOK 6 kcicscees 2,487 150 AOD ATS i109 00 0.0° 30,426 
Preferred Accident Georgia Casualty 
APOIGENE 20:0 2 6020 e'6's 42,819 14,366 | Accident ........... 164 
ol 27,711 PR per. Ce i ee 35 
PES: er 3,866 eR 23,223 
NERD 6b 15::0:0:5 196%. 0,6 ae...) cowie ete Workmen’s Compn.. 37,204 
Ee ks Choc ova 6 726. ( <sebeem Pinte GiGAB ...0.2.0% 2,751 
Burglary ‘and Theft. 168 475 | Burglary & Theft... 286 
Auto. & T. P. dam.. 853 215] Auto. & T. P. dam 2,253 
ct 2: yee 6,310 26,371 ty’: ere 65,915 
Zurich General Accident Peerless Casualty 
SEQUIEY 3 0k ca cee cee jaan) Nees Accident and Health 2,376 
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Premium and Loss Figures by 


States and Classes of Business 
Prems. — Prems. Losses 
$ 

Continental Casualty Auto. & T. P. dam.. 545 122 
Accident and Health 141,988 65,735 i ba wea puree aes, 56,540 15,400 
Fideli & Casualt nter Ocean Casu: 
accent Rrelgetaeiseos 2 33,586 22,275 | Accident and Health 16,836 5,878 
NS ee 13,290 9,911 | Maryland Motor Car ; 
TA PEOED .o0, 6.0 00.6.0 40,0 21,64 »15 Motor: CaPi..c.ccecses 6,122 2,805 
Workmen’s Compn.. - 6,181 7,901 | Security Mutual Casualty 
PIAte. GIGRB. 2 o.csces 407 3,899 | Liability ........... 2,673 111 
Steam Boiler ....... MD tse'etesgas Workmen’s Compn.. 55,481 12,319 
Burglary & Theft... 7,811 1,425 TOTALS .......- 58,155 12,430 
Bly Weel ....:....% Daw “a teasvaseee Amer. Automobile 
Auto. & T. P. dam.. 36 426] Auto. T. & P. dam. 156,603 78,276 

"TOTBES. 3 0060000 97,824 51,589 FESS Credit Steen. 

American Indemnity OREN ios cree siietiets.¢ 25,085 846 
Accident and Health 260 753 | Fidelity & Deposit 

EAQUUISY. oo 05sec s5s 63,643 6,215 | Accident .........-. 21,586 7,008 
Workmen’s Compn.. 94,586 83,872 | Health ............- 11,87 8,246 
Fidelity ............ 71 184] Liability ........... 18,281 7,978 
Surety ........ 33,749 9,142 | Fidelity ............ 23,332 8,872 
Plate Glass 198 SOROS RPBEY cre c.ore:é «0.056. 0.5 42,143 8,619 
Burglary and Theft. 1,761 386 | Plate Glass ........ 2,235 7,529 
Texas Workmen's Burglary and Theft. i 

Compn. ee see 1,443 3,791} Auto. & T. P. dam.. 3,932 2,320 
a = T. z fer te tr ba TOTALS .....005 141,247 53,150 

uto. Fire e 

TODAS. ccccc sks 245,744 118,932 au aneerand 10,008 4,448 
American National Plate Glass ........ 1,754 1,130 
ACCIGENt ......0.0%. 64,166 32,087 | Burglary and Theft. 582 586 

CBlth ....ceccecess 24,734 13,732 | Auto. & T. P. dam 7,540 1,455 

TOTALS ......... 88,900 45,819 TOTALS ......... 19,884 7,613 
Hartford Steam Boiler No. Amer. Accident 
Steam oe erecta ous 69,726 2,454 | Accident and Health 110,607 51,345 
Fly ee yo Standard Acci. 

TOTALS ......... 73,998 2,454] Accident .. 26,090 11,935 
Loyal Protective Health .... 4,587 »240 
Accident and Health 11,002 6:756 | TASDINEY nec cswere ~~ “BE § sieves 
Ridgely Protective Auto. & ee 80s ecetacaie 
Accident and Health 12,914 6,609 wick tae 31,263 14,175 
Merchants Life & Cas. e@ern _ 

Accident and Health 2,524 17g | Accident and ” ats 14,009 5,953 

U. 8S. Fid. & Guar. Mass. Bondin 

Accident 9,405 9.473 | Accident and Health 60,400 33,565 
kg UES oth y i‘, RMMRICY 3.0 0.055 519% 0:0 15,467 3,166 

> eae 2,031 59 ‘ 

taameeity ...:.:..... 55,950 29,317 | Workmen’s Compn.. —22,138 18,891 

Workmen’s Compn 317,348 150,159 | Fidelity ........... er = 

IEE ¢ Si6:0 0 4.0.0 4534 « 45,853 30,267 Surety .....---++0+- 58 79 

Te ae eee "7,85 73,852 | Plate Glass ........ 

Plate Glass ........ 11,341 5.635 | Burglary and Theft. 1,394 48 

Steam BOOT isos ceiee ascii 1.724 | Auto. & T. P. d 1,856 672 

Auto, & 1.9. dam," 14,612 eae TOTALS .0cc00008 109,238 56,903 

uto. . P. dam... A 2, kok 

Workmen's Collect. 4397 ag eR ee oe 

TP TALES nosicc esis 547,871 296,138 a WEST VIRGINIA * 
aa 14,169 2,909 

So ae ,16$ 909 * 
sn ccawits "922 a oe ee ee ee 
pe eee 4,947 328 | Excelsior Accident 
Workmen’s Compn.. 28,831 8,348 | Accident and Health 17,096 8,184 
py bo Sec ae 1,782 278 | Southern Surety 
Burglary and Theft. 34 1 Accident and Health 729 232 





Casualty Premiums Received and Losses Paid in KENTUCKY in 1917 on Several Lines 


Accident-Health Liability 

Prems. Losses Prems. Losses 
ee 2) Te See Riese. s Bc sce $ 1,700 $ 332 
Colmmbian Bet, Tile sicss.cisc0 2.00'0 000s 2,126 Bete. “Nkeeee “<beou's 
EE dic o0 awe es4ne enn. oeawad. _ <node 184 8 
yn RS" Ds oa oS 5545 Oe SO Oe 1,058 50 
Oe a 6,184 2,752 29,655 7,929 
URETUNE SAM MNRING* 0:50:04 :010 10 0:0:4.0:0:0:0'0'0 0% 13,285 4,970 43,697 20,749 
SPREE SRE TD ARID. 5.600160 00:0 29 0600060 8,365 To er rea ee 
| a ee eee a 3,178 1,460 26,680 5,854 
Transylvania Cas. ........sssccecees 37,518 22,522 67,948 7,66 
CI UPTERO TET Ss Shah b ence eeroreee Maasns “200008 1,135 32 


Workmen’s Comn. 


Prems. 


118,176 
23,322 





Fidelity-Surety Plate Glass Burglary-Theft 
Losses Prems. Losses Prems. Losses Prems. Losses Prems. 
eee 
45,360 "5,358 
7,955 12,653 
"4,950 * 8,289 
siede-aie-% 16,987 








Auto-T. P. Dam. 
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ee eeee 





Casualty Premiums Received and Losses Paid in NEBRASKA in 191 





Accident-Health Liability Workmen’s Comp. Pidelity-Surety Plate Glass Burglary-Theft 
Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. 
Mitnn Cas, & Sur.........ssccceccesss Raa Pee. S 2617 3 ...... _ ere: Sore 2 eee $ a ee -_ a pee 7,932 
DAE oh ck hae Asse pls neestcccs 22,209 8,688 12,033 19,704 32,774 GES séunicit)  sS@kuie © neidageits) | ahem) isiocilaie. ) o48oieleee | Gevalia 
American Casualty ................-. 35. 276 11,238 Ole. esanee.t! | pupae. cteaeee. » Ace 792 562 61 37 2,489 
rn nny. 2s Ss Ssakebaee (base). “aebunts:  AkEEbS 2 Snaaes! ) sauce. .  eeeea | coe MIS 8 60 Schbu4  Seawale  ‘Getleew > “Cpesigne. ) “See 
INNES, o 655 260nS25 ese OEO es, SEESRS  ~ Sohbae  sakbee OGiecen’ | seanea ” . epiiee 5850 AOMUO! Tinea OR Meashe ) cee ake Keema POeseas 
i ess. Say cso he ches Lees eeuaies Ce eee eee s671 WOU: raw bNs: 4 eens a ..sceeed.. “cee 
A YS ee ree 83,578 38,450 8,136 38 7,626 MEEEE © .sidigualns — sitateails >. SAIL 9 avaeiiee "aes @ epee 873 
Employers’ Liab. cece deheeeecdkasass 2,717 65 ,908 12,644 50,483 17,867 ME. ° slaw elele 1,265 293 2,438 1,678 3,733 
European Accident ............see0. 5,451 1,684 eee. aces ae ee | wader” lawns «toa 3,051 Git. ° eieeaaee 
Paaeey GW CONUGity: .... occ eccciece 33,610 26,491 7,833 8,905 7,870 8,304 9,580 1,459 3,729 1,566 2,786 2,531 471 
RONEN Oe BDODOIIE o.oo vcccccncceves 1,504 1,271 6,041 1,816 1,695 650 238; 814 16,510 1,599 1,24 1,427 58 627 
ee aa 361 198 561 322 324 we ewenes  atdeee | sateen” ect, Cottey) Oereegners 
Ey. 5 sso aechcce cows Ore 14,089 5,598 12,148 ae. doves Saas 541 249 487 18 1,703 
co eee ee 13,976 2,569 20,768 1,271 18,590 10 23,033 117 4,299 1,758 3,033 1,142 3,137 
Hartford Acci. & Indem.............. 286 60 eee 1,050 EES. © oie Z 278 163 Se 52 
mansas City Canualty .......ccccsece 797 1,122 2,313 Be) Uiwecee ( western” "amie | Sedeers 544 195 . ee 359 
Lion Bonding & Surety .............. 25,806 Bees: Pi shaeas. beenes., . eesioes -/ Seema 48,024 14,275 732 140 8,789 GOL... swears 
ct ee Mee Certo OSs che s04- weaeeel, lu RNaoee cadens Peseta Udeiaasen (Maaee- «ae oneers 2,530 POURS, aSewis . <cdersaa. (. saeees 
London & Lancashire Indem......... DP; Gsebis.- Mhbeaeite, TebSieucd Geeeoriin. Oe. finie & SURO = anaes eae | ceRieei — renee elas” orate 
ayOnGon GMAT. Ge ACC... os oss se sees 8,857 5,933 73,386 16,497 ’ ee Re ee ee 8,994 3,524 9,574 
MERE PART TORMUBIEY oo. o.6:s 0.0.6. 010,00 0:0 010 »5SL 780 14,737 11,966 20,573 10,303 7,555 5,717 2,408 1,886 1, 3,848 1,077 
Massachusetts Bonding ............. | oi ree a ae are ie i” re Zee Ce. ooo 7 
Metropolitan Casualty .............. 2,553 SED: ‘Seiksbewlsieass. “Sauk | Gteskee> . ae ~~ bewaroe 5,969 4,746 736 BUC  - -sasotae 
MEM OE Sco oe ss cawks tees oseess.  s aebane’ ‘ aGeeee “aacdes Wee scenes 1 Mae | Selebbeen | eRaee ~ Rie, “Shee 815 
ED ee eC a idicka, Sieamss,' (.aaesess\ Stee un Oo Ricca: ségaue (lasaeas 44,615 ON ae «pee 9,637 STS: aaa 
New Amsterdam Cas................ dee 3,889 250 7,193 576 6,899 1,001 _ Soar SRS 672 
New Jersey Fid. & Plate re ee ets ed pee ola ere DAE Sie © aeeieeeo [idee kaweeal, csmeeee 1,873 671 Mee scbaex? “Opes 
ey RES cs ce ese NOK Ss)! aie pcebueh: 1A eee) cctyis. ise) oSoeniais sawaeas | states 4,782 See) Sidataee lwsigehies 7 Salita 
Ocean Accident & Guar............. 2,708 1,301 24,850 9,345 47,009 See: - SSNwama cee 3,621 1,854 1,755 121 2,771 
PVOTerred AOMIGANE «....0.cc i ccc scces 23,248 9,801 4,975 at -gucee | «eee Me Raehans © SHR eSyiees 1,409 72 1,089 
SURDRINECMONSBIE occ cc oes wa oee-s'e 10,750 3,531 500 2,737 BBL inAew Bins)... Visa eaiewia”. ap kSPIR ieee ay oe cas IGSe er eeeeneca taste. eaters 670 
UN ee ee ig a ig nc 57,778 25,687 31,369 13,666 32,773 eee Satis” eeies Siasikin’ — Syecsiwuece, == “sagen Aw olgsoe ga on) ora 
Travelers Indemnity ................ 9 Se Re ees + 8 eee ie MTU liele ant ctl aati 1,081 217 1,859 173 4,898 
Uz. MRED 20 va ncakubius<uasese 2,310 1,029 ee... wise swe 742 DOG? ica heakiar "  @aseme 497 415 eee 64 
U. 8. WOOOIEEY GEGUBE «655,65 0:0:0,0 b9,0:.0:< 1,197 36 12,566 1,982 26,563 15,413 34,167 7,612 2,827 1,908 3,979 © 811 1,223 
Returns of Companies Writing only Accident and Health Insurance in Nebraska 

Prems. ss Prems. Losses Prems. Losses Prems. 
Great Western Ancl. -# 76,894 $ 32,376 Masonic Prot...... ..$ 24,489 $ 11,720 Natl. Life, U. S. A.. 5,660 906 Red Men’s Fraternal....$ 551 
Home Casualty. 6 60,029 16,414 ‘Merch. Life & Cas. = 714 387 North Amer. Acci.. 20,000 12, 206 Reliance Life.......... 1,520 
Inter Ocean Cas. . 37: 12 Metropolitan Life....... 736 350 Pacific Mut. Life.. 6,401 2'896 Union Accident........ 307,798 
Lincoln Accident . - 151,949 38,545 National Acci........... 276,188 166,864 Pion@e?r .....seccccccove 78,937 27; 579 
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e : e NA 
1 erty on olding Ss NRA 
; NAR 
In requesting abstracts from annual } Gen’l, France 50,000 North River.190,000 | fMillIIIJINJNNNUNNQN\NNNNNNNN30NNNNNINNNNNNN0NNNNNN0 
statements of various fire, life and cas- | %ja4™°F" a0 959 No Wo Natl ae © INN 
9 ualty companies, Tue NATIONAL UNDER- German, Pa.. ° 65, 300 Ohio Farm. .114,000 | DUU.UIUNUUUTUNOUNEROUUATUAUSOEOOEDOER TESTE TTT EAL BULL 
0 pas this tppeor parse ral So bo og > 2: 2o — Ohio ¥ Valley.. 09, zee 
8 of Liberty Loan bonds held as of Jan Ser FRA ia oe hanes » 
1 by each. Some companies failed to | Greet Amert.000.000 Pacific biiee Apes 
5 furnish any information and _ others | Henry Clay . 10,000 People’s Nat.215,000 mme la e an 
" omitted filling in this blank. The re- — , ly #e000 Phenix, Fr’ce 75, re 
9 plies of the majority, however, gave | Humboldt, 60000 Reliancee 36,000 
30 the desired information and it is pre- | Indem. of Rhode Island 171, Ha 
16 et pe ai larl an wa eee is, ae 
This information is particularly inter- | “")F™: oC iG 
” esting just at this time before the open- | ingustrial "/. 3000 Royal Exch: 7 Ge000 
ing of the campaign to put over the | Intrst., Mich. 8,000 St. Paul ....365,000 - 4 7 P 
08 third loan. Agents and company men | Iowa Natl. .. 31,400 Savan’ah, Ga. 11,000 There will be things of both immediate and of 
46 alike will find this interesting. London’... ..230;000 Ur & N.. ..150,000 t value to both ts and 
72 The life, stock fire, mutual fire and Lumbermen's, "Security, Ct.. 30,000 permanent value to both agents and company men in 
19 casualty companies have been separated | | Pa. ......- 90,000 Security, Ia. 12,000 the 1918 Automobile Insurance Number of The Na- 
29 into different lists. A few companies wa, “Gai 30° a agar DOE oS oe ti 1 Und it hich will b d thi th 
i that write both life and casualty fines | Bese SARE. ES258 So. Casolinn. ional Underwriter which will be issue is month. 
, ieinindmasirse soni ih Race ee... 15.000 tinea: eee This line of insurance, still very much in its forma- 
43 LIFE COMPANIES Merchants, _ State, Eng... 25,000 ti tao dch a idlv r It of that and 
30 Agricultural $12,900 yo State ..195,125 | Me. -;..-. 58,000 Stand., N. z: 25,000 ive stage and Changing rapidly as a result 0 a 
) mer. Bank’s x oO ates, erlin “ae 3 : Fo ‘ 
58 Amer. Gent. 14,800 “ind... goo | Natl... 11,009 Stuyvesant 90,600 also as a result of changing conditions surrounding both 
3 mer., " . eli ++ 9 MM ccs cvaeue , ? ? p4 : 
Amer” My La, ase Natl, Ta my 30300 Millers Nati12/500 Svea "<..11..° $5000 underwriting and selling, abounds in problems. They 
mer. atl, a Inneapolis 25, i os a q D4 . ; y 
5 AMO. .,,-+ 10,000 Natl Vi. 762/360 | Minnesota. 3000 TOKIO na oo. 00,000 present to the insurance publisher an opportunity to 
mer, atl. New Eng. ontana .... ‘ “a 7 7 
414 Texas ..”.275,150 _ Mut. --...1,000,000 | Nationale .:: 90,000 Undw., N. H..100,000 render a big service. 
wracs Amicable ...142,000 New World.. 60,150 —_ if & M., Un’n, France 75, ;000 : : 
ee Atlantic, Wa. 57/400 New York 4,150,000] _N. J. ....- 20,000 Union, Me... 20,000 The ideas for the various features of the number 
175 Baltimore .. 75,000 No. Amer. Nati. Ti ibiy: 425, 000 Union, Pa. .. 15,000 . . 
(1) Bankers, L. & Cas.. 5,000] Natl. Un., Pa.211,500 Unit. Firem’s 20,000 come from many live-wires scattered throughout the 
953 are 499,054 N. W. Mut 3,317,400 | Newark .... 57, 700 U. S. Fire. ..304,200 . . : 
Bnkis, Neb. 205, 700 N. W._ Natl. -113,100 N. Brunswk. 180, 000 Virg'a F&M. 100,500 nation. These suggestions have been gathered during 
ankers es. r ew am een . ° be 
HH Boston, Mut. 338400 Qeci., | Galif.. 20,750 North WY. 80000 en enire the past year by the staff of The National Underwriter 
rkshire ...0VV, 10 eee B $ ? 
poe Calif. State... g5,940 Old I ‘an... 25,100 pone FIRE ee s eer - and carefully filed.. At the beginning of the year cer- 
aro eoee regon ..... 90,000 ,Abelllie ..... é . e e . ° 
2 Central, Til 126) 948 (2) Pac. it. 474,600 0 | Fire Reins, pre Rossia =. 71650 000 tain men who have gained prominence in the business 
olonia n 8 alaman 2 ks > 
st Columbia, Penn. Mug, 2500000 | Jakor \--.... 50,000 Skandanavia. 67,500] | Were Called upon for contributions. Recognizing an 
903 olan wi wee he” tae MUTUAL FIRE COMPANIES opportunity to serve the business through this issue of 
‘ : . : 
‘ Conservative, ee ve Pioneer, Mo. ae 100 Barnstable, 7 Mut, of Goats" The National Underwriter, they have given freely of 
is: eae P 0 ee , : : ‘ : c ‘ 
Conservative, Provesitre, sts Boston. Mfrs.150,000 Minn. ‘Img. . 6,800 their time and thought In the preparation or special 
* W. Va..... 60,000 ee 15,050 | Brem. Farm., Mut. of Ger- articles 
Continental, Prot. League 11,400 oo ee 1,000 mantn., Pa. 40,000 . 
3,184 Dl. cscs. 90,000 Prov. L.&T. 1,125,000 | Cambridge .. 6,000 N. W., Seattle 55,630 P 4 
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Loyal Prot... 


. 15,000 Prov. L. & A 


Medical Prot. 


52,000 Redmn’s Frt 
5,000 Royal Indem. 


ces e554 
Mich. Work. 


Merch. L.&C. 
Mich. Empl. 


Comp. Mut. 19,100 Std. Lv. Stk. 
Millers Mut..100,000 Time, Wis.. 
Mut. Boiler.. 12,000 Trav. Indem 

Ac.,Neb 000 Un. Ac., Neb. 


Nati. 


Natl, Cas. .. 


- 121,550 U.S. F.&G. 
8S. Pl. Gl. 
10,000 Utica Mut. 
-215,650 Wes. Acci. 


Sur.. 1,076,950 U. 


U. S. A. 


Vatl. 
Neb. Live St. 


Natl. Life, 
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taal 


Northern Gas 


. 29,940 Zurich 











“WA GET 
WESTERNIZED” 


Reinsurance facilities offered 


] 


upon a reciproca 


basis. 


The best territory in the West 


open to Accident and Health 
Salesmen. References required. 


Western Accident and Indemnity Co. 


HUGH D. COOK, President 








STRICTLY FIREPROOF 


NEW HOTEL 





\ 


Chicago, Illinoi 
On Madison St., near LaSalle} 


One minute from the 


Insurance District 
surance Men is 


The Patronage of . Ins 


Solicited 








1 Laurence R. Adams, Sec’y and Mge: 








H-E-L-L-O 





> 


“Say, I’ve lost my fire 


policy’ 


And that means a mess of 


bother and trouble— 


ing coming in to pay 


for it. 


SAVE TIME AND TROUBLE 


And noth 


By Using the 
“LOST POLICY CERTIFICATE” 


gees 


(Carey and Zimmerman Form) 
No cancellation of old polic 


no issuing of a new one. 


Takes but a few minutes. 


Send half a dollar for a dozen as a 


_NEW <a - 
tes Co, 


gh 


The 
INDIANAPOLIS 
(Associated) 


CINCINNATI 


starter. 


The National Underwriter Co. 
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Fire Insurance Statistics 






































































































RS . Prems. Losses Loss 
Fi Premiums B St t Prov. Wash “$48,621 81,813 ae 
VY rov. oteeeeee eens , , Home, N. Y....... 825,981 384,352 .46 
re and Losses a es ee ee yrs rey t Indem. Co. of Am. 4,453 29 101 
Note: F means fire; M, marine; Tor, tornado; H, hail. Prussian Natl. ...... r++ 51631 24,915 ice oa a ee 
eeegKEkKEREKEE Ee SE He Prems. Logaes Royal |.........+..++.. 355,694 188,981 ba. aes ae A ope $04,943 ‘8 
; ROG) SOLON. 6 cise chee s 133,369 83,615 | Ins. Co. State of Pa. : 4 
- IOWA a 853,452 388,690 | State, Eng. ............ 8,482 7,684 | Internatl, N. Y... 35,328 9,349. .26 
*eX*KKEKKKK KE KKK * Humboldt Sa tens Vebeme 98,529 eee vars caanme nes <e* Pers aseaae ssk'aes Iowa Auto. Mutual. 103,724 sa oP 
SS Ws a hese vd 1,044,571 565,4 8... eters s ‘ owa Natl...... eee ; 
se vation say. ene 6,733 — 1,907 | Standard Marine ....... 609,376 327,941 ane ; 27,758 7,345.26 
City of N. Y PF 17,923 9,654 Ret, AO, We I, Es 6 ois wae on 428,460 205,837 St. Paul F. & M........ 637,912 298,031 fs . G. Eng. 709,209 383.548 54 
poh AP Acad FP ila F- 49'060  39'6¢2 | Lndem. Mu. Marine, Eng. 14,780 6.083 | Thames & Mersey Mar.. 72,753 72,963 |L. &L. & G. Eng. ’ 24°331 (79 
Col ‘ “age -* ’ ’ 2a, eae BY. ce 44°489 24.357 | Union Marine .......... 16.319 42932|L.&L.&G,N.Y. (30,846 ’ : 
ie llega ete ill > iliain  ¢ PS Re 2 alata 496604 2411061] U. S. Fire.............. 162°372 114°306 | London & Lancash. 571,269 266,195.47 
et allt ‘= 425 | Michigan F. & M....... 38,967 23,564 | Virginia F. & M........ 81,677 46,367 | Madison .......... 92 11 112 
eccmeriin: ox oo MEER Oe mail Meck. .....53,0-:5- 141,769 107.583 | Western, Ont......1...: 144.415  99°452 |Mannheim.......:. 37,515 42,551 1.18 
N tle, N. x - z. ’ 13,983 | Mechanics & Traders... 49.144 19.596 | Westchester ........... 268,890 182,651 | Marine, Eng.. 18,243 11,026 .6 
os ~ paglemgemembaene Mee REP db pilates 5091 53 | Yorkshire ............-. 24,257 17,258 | Md. Motor Car 354,980 116,469.33 
en ......:.0 00s SOAS ee - >> sss oS | | +2 e620 s 44 4s Oe 2 8 ae ete NOY. 1200479 «305691115 
He ee es a | Ningare 136308 Geset| x weer vincinra =| Mass, Mut: Autos) 307s UES 2p 
ke re " . ee ET a ESR UL wo veee : . oe > , . 
4 ne * | National, Ct. ..cccc.. 408,338 198,621] * %* %* * * KK OK ck Ok Ok ok ok ok | Merchants Natl... 16,911 12,508.78 
ek KK kK Ok kk Ok Ko ok kok [NL W. Natl... eee 79,751 56,704 | Balkan Natl. ........... 30,570 44,305 | Michigan Coml.... 1, "Ses 152 
Meiatiidtes 5 0a. sen 5 “ -.-- Orient, Ct............ 0. 58,925 _ 28,750 | Federal, N. J..........- 1,198 1,262 | Mich. Millers Mut. | 0 44 Ota 44 
Let +08 * 6 0% 4% Pennsylvania Fire...... 169,707 118,804] First National, D. C.... he |: eee Milwaukee Mech... mrots 9h i682 38 
ational, Ct....... ’ ° e 
* MISSOURI * a Natl. Ben Franklin 366,042 219,775 .60 
Be eee Saas os eee ee ae 
Aachen & Munich....F 30,822. 31,2 t t : : cece J 1,089.30 
ro Sg rr ee a UTOMLODIUE INCTUPFMNIS [eer mons hE ap 88H 138 
PEND 15 050956 6a vee F 77,959 36,059 ; New Hampshire... 8,757 1,144 .13 
ROO BUON (55 veces canes M 1,342 1,715 Largest Loss | New Jersey....... 78,668 21,798 .28 
MME xi ckea's's ice Tor 9,686 3,201, ~ Loss Amount . Prems. Losses Ratio| Niagara .......... 677,652 233,409 .34 
Nord-Deutsche ..... $2,012 13,523 | Near Prema. . Losses Ratio One Co: | American, N. J.... 562,668 177,589. .32 | Nord-Deutsche .... 49,545 72,060 1.46 
Nord-Deutsche ROR CE M 2,842 2,554 ta “eros “aa $1,190.845 | American Alliance. 6,858 892 .13 North British & M. 520,756 530,006 1.06 
Nord-Deutsche ....: Tor 1,367 68 -800,54% vi41,402 « , Amer. Cent........ 168,789 89,965 .53| Northern, Eng..... , ‘ 
Shee ap (ena beienec iF 75,890 56,002 tr “ooeae peed ed bt Amer. Eagle....... 24,418 15,068 62 North River....... 311,138 123,760 = 
pus, Natt co Boe aoe | Mane | Bit BERS Sages B+ Santos | Amer: tudem. es. atzee 888 95 | NWN Uaioa achat aao.t88 38 
* * Fok ok Oe OK OK x : : .. | Amer. Natl, O.... 600 50 .08 : pecs a , ‘ 
* MICHIGAN , | ..Automobile premiums collected in| Assur. Co. Amer.. 98,417 59,248 60 ae _ pe ai ate = | 
= : * | 1917 by various fire and marine compa- | Atlas ....... seve, 449378 22,969.47 | Orient .........--+ 410,204 159,002 139 | 
* kK OK KR ROK kK OK Ok kK | nies reached the handsome aggregate ee weiebleg oceans - Palatine ...-....« 185,051 118,488 .64 
Aachen & Munich...F 34,821, 31,034 | of $27,128,323. This is just about com- Brit. & For. Marine 85714 68,727 .68 | Bacia N.Y ------ tae a ae : 
Hamburg-Bremen |_F pits oraee plete. There are a few companies still | Caledonian ....... 102,922 17,200 .17 Son egal 937 "35 86 
North Branch ...... F 10,808 7487 | unheard from, but they will not swell rs ea steteeee ea "Pare = Patriotic ......... 5,081 2,473.49 
Nord-Deutsche |: 21. F 231903 7,177 | the total to $28,000,000. Central Siates..... 7407 3193 143 | pennsylvania Fire. 193,00 igaree 142 , 
P tne lla ae M = 19,646 747| The growth over 1916 was over 50| Century .......... 8,629 4,111 .48 ae ae 6358 1897063 48 
rus. National ...... F 39,834 45,278 Colonial et gg aoe’ 2+ i 
Prus. National ...... M 11,862 11.845 } percent. Columbia. N. J... 333°926 15 940 46 Prov., Washington. 370,000 174,809 .47 
5 Philadelphia Mfrs...F 7,306 This figur k he li i Bip Hi lea Bl 31950 1, . Mucen vac. ss wees 872,149 425,918 .49 ( 
is. eran thaine Fr 30° 6 11S ngure makes the line.as impor Columbian, Ind.... 1,767 603 .34 Royal 1.187027 558114 47 ( 
to “ee tant as any three other so-called side- | Columbian Natl... 2,363 425 .18| Royal Exchange... 324,017 192,169 .59 ( 
. a Se Ni Se lines of fire and marine companies. |Commonw., N. Y... 455,957 286,940 .63 | Safeguard ........ 20/220 18,015 .89 
ee eR # Hk  * * | This income is equal to the 1917 income | GoM! Union, Eng. 463,677 765,752 1.65 | Salamandra .... ... 27,758 7,345 .26 
* TEXAS x : “te . Coml. Union, N. Y. 87,624 36,985.42 | Scottish Union & N. 175,308 71,294 .41 | 
on tornado, hail and war risk business, | Connecticut Fire.. .187,158 22,104 .12| Second Russian.... 10/094 2671 127 
J ae er a ee * + the three next largest side lines. Continental ....... 332,121 161,689 .49 | Springfield ....... 178,070 47,075 .26 I 
American, N. J......... 52,056 48,533| The loss ratio last year was 52 per- | Rauitable F.& M.. 2,351 Leei te | St, Paul F & M...1,166,690 733,088.63 , 
ee #+ += >> +» girls 60 | cent. While practically all automobile | Federal,’N. J.....: 261,348 154,800 60 Geeaetae’ o> | oe E 
, pete som ia a lalad ie 73°629 39-991 | business is on an annual basis the big | Fidelity-Phenix ... 332,168 161,698 .49 | Sterling’... 6... f ree He E 
Amer. Cent., Mo 160,719 76,303 | growth of last year means that the ra- ied yg pene **s ek 603 55 = ot. Sige eet sees Bats eit} = } 
pp lo Sag teeeees . 12,135 22,960 | tio of losses to earned premiums was | Fireman’s & Mech. 1.3 : _.......... "*°l 95521 «155480 148 
Brit. & Foreign Marine. qv'eee 1,936 considerably higher. First Reinsur., Ct.. 240,207 117,198 .49| Thames & Mersey. 135,193 74, 55 } 
nae ign Marine. (77, 11,573 | ary . 1 d1 -.. | M¥emklin ........- 168,895 72,406 .43| Tokio ..........+- 53,341 .61 i 
Sontinental .. 220,188 137,179 ne premiums, losses and loss ratios | Frankona 13,570 11,529.85 | Twin Cit 25,244 7,404 132 
Caledonian 41,617 15,561 | of companies follow: Great Amer....... 406565  241:760 ‘59 | Union, Ieng....... 61683 33.459 154 - 
eee, 78,290 54,371 1917 Loss | Glens Falls... .... 290,772 1415498 149| Union’ Marine..... 217330 9,269 143 : 
ederal, N. J.... 1,623 ...... Prems. Losses Ratio | Globe & Rutgers.. 343,606 190,568 51] United States Fire. 420,270 221,261 (53 s 
Fidelity-Phenix ... . 199,197 106,068 8 $ Grain Dirs. Mut... 13,656 2,300 .17|U. S. Lloyds : 374,224. 210,000 56 S 
Fireman’s Fund ... . 481,065 220,766 | Actna ....:.......- 531,839 208,295 .39| Guardian, Utah.... 33,617 3.568 125! Westchester ...... 268,242 116,854 .44 s 
First Reins. ....... 22,739 17,670 | Agricultural... .. 93,915 43,705 :46| Hamilton ......... 13,215 4,521 .34| Yorkshire .......! “35,188 s 109 s 
Franklin, Pa. ...... -++ (89,043 38,710 | Alliance, Eng..... 15,534 £6,048. 87 | Bianover <).....5<.5..:. 190660» GLOnN0, 255), ae id E ; s 
Great Amer., N. Y...... 368,679 255,883 | Alliance, Pa......- 226,939 51,960 .23|Hartford ......... 1,048,704 378,502. .36| Total .........27,128,328 14,128,475 S 
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From New Hampshire Fire “Whittlings” 
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° ° on 6 38 Minneapolis ..... 2,275 SOG rGn we daccacseds« 418 278 
| 9] 7 P N h D k C 63 .Natl, Ct. ....... 24 1,447 | 67 Union, Eng. ..... 161 
remilums 1n ort akota itles 13 Natl. Liberty 14,818 2;550 | 33 U.S. Fire ....... C7) i eee 
Devils Grand ° James- Valle 4 at eee 237 100 | 21 Westchester ..... 10,351 11,082 
Biomardt ae Payee Forks town Mandan Minot City, o aa pec beh bo 68 Yorkshire ....... re 
: $ $ $ $ $ e : wae «6 ee} ’ . 2 5.433 { 
Matt og sax 3,011.87 575.84 5,250.67 1,844.95 602.65 145.77 3,089.76 1,962.84| 6 NB & Mllll.., eee. gtaea | Tm CAameey Com) Centers Gene 
Am. Alliance.. 1,779.51 213.18 4,216.83 1,507.19 911.33 232.75 488.73 118.01] 22 Northern |... ..! 9.657 6,119 Reinsurance 
Amer. Cent. ... 658.66 483.61 2,037.18 309.03. 322.55 266.51 2,314.13 311.77] 62 N. W. Natl. .... "274 "911 First Russian 5,785 2,086 
Bm, DEGggiets: isco Shc x 27.81 63.00 HES clean, oss cewe . 66.60] 31 Norwich Union __ 5,021 1,745 Frankona nee "392 585 
Amer. Eagle... 580.89 154.24 844.70 772.31 989.53 59.00 585.09 282.58] 52 Old Colony ...... 1012 1,205 Internatl., N. ¥... 4,739 1,394 
American, N. J. 846.66 886.67 7,724.27 390.87 428.67 814.92 1,214.87 849.27] 65 Orient ........... 190s. ss Jakor ........... 3,724 1,094 
Bankers & Mer. 65.55 331.96 22.88 1,335.32 ee: Se. 5.80}53 Palatine ........ 898 603 bn) re 7,123 2,358 
Boston ....... 17.59 194.75 4,796.45 1,415.79 1,246.49 975.67 1,410.93  256.23|56 Pa. Fire ........ (Cy ee Paternelle ...... 2,063 116 
Brit. Amer..... 561.37 85.83 317.94 1,239.91 °216.00 57.02 °488.20 18.00] 4 Phoenix, Eng. 47,376 39,109 Russian ......... 4,452 1,474 
GUBGGR ..scdcc “Sean GACGZS, BEG W his vis KT Bice vei aed s ceo eee ehanes : o Phoenix, Ct. 820 2,438 Salamandra ..... 3,724 1,095 
CN oh ee esas 850.00 133.00 534.00 ....... 427.00 181.00 Prov., Wash. girl46 = 2,214 Second Russian. . 1,354 398 
Coml. Un., Eng. 1,013.30 "222.68 8,491.08 3,254.23 705.60 198.90 549.86 310.62] -8 Queen .......... 32,131 26,210 : — —- 
Coml. Un.,N.Y. 7633.63 288.06 ‘1649.76 1,488.35 456.49 10.00 667.73 224.13) °5 Reliance ........ 768 ‘25 | Totals (Reins. Cas.).. $ 33,856 $ 10,600 
Connecticut 1,208.73 678.88 2,101.75 1,369.32 1,109.02 873.08 821.94 724.47 Royal ..........- 33,973 39,265 ~ 
Gontinental |: °691.00 69.00 1,112.00 1263.00 1'212:00 739,00 1,329.00 344.00 rr yg TE ga svat on Grand Totals ......... $920,289 $510,910 
Evan. Mut. vase 89.20 80.10 30.10 RAS 2 sweet ee eo 27 Scot, v. GN 7130 4,385 a : Pare emnie oman ee 
Fidel.-Phenix . 1,245.68 "496.13 2,421.70 ' 990.09 ‘425.26 “16.09 409.21 “Sos.e2]°s Security, Ct.--... spate = aera oeae 
Fire Assn..... 2°038.08 651.44 3,792.25 1,421.02 680-71 957.61 1,379.66 830.25] ° SPrinefield — ecccrced tsp esac eda hel ao eas 
Fireman’s Fund 2,444.85 347.79 2,854.24 1,057.52 213.08 402.71 1,412.05 290.99 
Firemens, N. J. 442.78 1,985.24 4,711.50 2,105.81 1,764.05 1,199.93 1,651.78 540.80 
Franklin ews 616.83 9 248-56 3,889.20 1,351.48 7444.31 232.49 °583.90 _ 67.19 ; 1 
yreat Amer.... ‘84 2,221.17 7,241.73 1,974.47 1,156.81 206.51 2,103.01 1,321.57 
Girard ........ Faget iawn 15141 259.55 32.50 "103-10 COMMENT ON WAR AND BUSINESS 1 
lens Falls... 256.67 249.77 1,367.50 731.03 1,993.23 109.45 238.45 ....... i 
Ge. Dies, Nats:  ° (2010 <i.asee. «scat 223.66 102.68 $3.28 52.82 °116.98 By Fred W. Moore, u 
. Ham.-Bremén .. 300.62 63.80 297.70 += 787.89 244.19 27:04 ....... 225.27 
Hanover ...... 2,263.88 560.52 4,424.75 1,076.64 1,363.37 481.99 1,435.21 671.79 Moore, Case, Lyman & Hubbard, 
Hdw. Dirs. Mut. 15.60 25.4 46.79 172.97 US) eee 224.50 49.6 Chicago 
Hartford ..... ,151.18 1,357.80 12,600.57 3,417.82 1,093.81 2,164.28 4,016.83 1,306.45 
Home, N, Y.... 2,990.71 1,759.53 7,392.90 2,554.46 3,605.04 1,206.22 4,534.53 2,514.37 OHN N. WYLLYS, the great au- | business good and keep it that way. 
imbetclec'a HEE TG GHEE MOM HICH Gehge “HEEES HG? gitat | J tomobile manufacturer, predicts | To do se, every person must go on 
L & L.&G.Ene., 2,023.61 556.03 131687 23392 694.09 195.85 1/652:84 1,683.39 that the entry of the United States | about their affairs in a normal way. If 
S.A EON, ok ds > cvoccms 1,262.78 465.73 365.88 ....... 622.64 ....... into the war will bring to this country | people begin to hoard that will make 
London & Lance. 388.81 144.09 9,573.96 3,039.13 493.10 118.51 1,177.21 487.78 | big business prosperity. He says in| it bad for business, and business must 
a esas renee 101.65 515.72 700.58 365.96 18.18 347.28 59.90 | part: “It seems to me that the un-| go on. 
a 5 eeewe BOWE 6H EERE CEA EEM O8CRHES SEKé CRS CHORE HORMOMS eR ES 
Mich. Coml.... $25.27 || 30.00 © 890.29 ° 131.89 221222! 19.30 “‘s79.65 “" 1s66] Precedented era of prosperity of the a a 
Mich. Millers.. ....... 290.85 252.59 ....... 30.00 162.08 99.79 66.15 | Past two years must be continued. In — 
Mill Own’rs, Ia. ....... 270.42 240.00 51.00 ek) Seen. cries addition to the enormous business now | _ The farmer would be very foolish if 
ui Natl... 214.46 247.37 227-38 307-47 175.65 254.59 293.28 157.80 pee handled by this country, the a“ lost his Foes e mong Bo oe a 
Mil. ac 6: a 28 1.22 ,093. 3 393.81 223.57 692. 76 air ss nited States government has just is crops, tearing that e might e 
MPltada Me, 1OS0TO SAS TE MLBEED 2980) FEEEE EERE MERES3 THLE [passed a war budget of seven billion | called to the colors. ‘The laborer would 
Minn, Imp.-Mut. ....+.- 167.78 34015 397.79 178.79 48:96 109.40 339.18 | dOllars. Every cent of this money will | be foolish to throw down his tools and 
Natl, Ct. ..... 684.83 703,78 4,653.15 2,184.26 929.04 551.87 3,331.89 798.51] be spent in the United States. Every | quit simply because the bands are play- 
Natl. Liberty.. 880.46 780.90 2,340.57 1,387.07 743.66 1,039.25 1,811.20 | 147.16 | product that is made or raised in this | ing. Anyone would be very foolish if 
irae HOU HERR ERIEAE URGES SEES EEE MEHSS | country wil “be. purchased in larger | they should consider foregoing the pro 
North River 544.39 ....... 73487 1,580.97 52884 367.64 1.07249 25859 | (uantities than ever. Every section of | tection of proper insurance at this time 
Northern, fing. 1,109:05 "481.70 3,009.53 17610:98 286.30 439.27 2722917 406.42 | the country will benefit every class of | 2ny more than at any other time. 
N. BB & M, os "157-77 199.37 3,207.32 1118.30 472.98 343.00 2,969.79 189-48 people.” j In yom ber — = insurance is 
N. W. F. & M.. 1,160.83 408.11 1,703.96 1,733.01 664.22 433.95 iS) 33k | more desirable during such times. Som 
N. W. Natl. 268.17 301.38 1,271.41 1,196.92 938.92 101.45 456.67 732.84 J. Ogden Armour’s Views people are bound yo become pom ne 
Norwich Un... 645.99 190.88 1,282.13 1,365.61 790.00 ae 433.44 258.20 J. Ogden Armour said: “The prompt | to therefore become careless—and they 
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Freeport, Iil., April 1. 
My Dear Friend Fred: 

This here tax bizness which the U. 
S. Gov. is putting on has gone far 
enough to soot me & I guess you feel 
the same way Fred. Pretty soon it 
will get to a point where they will be 
taxeing us for the air we breeth & it 
will be 10c a smell to get a whiff of 
fresh air & if a fellow don’t have no 
dough to pay the tax he might as well 
turn the hose on hisself. The U. S. 
Gov. don’t seem to care who they get 
money off from. The way he is taxing 
stuff I bet Pres. Wilson would have 
the crust to borrow a pretzel from 
the Crown Prince. With all the taxes 
they is now it is the very hell to be a 
local agt. I have been getting by on 
a rain check for the past 6 mos. but I 
can’t stand it much longer. Something 
has got to be did. I can get use to 
everything except not eating. I fig- 
gered the only way to get some action 
& common sense into the Gov. was to 
write to Pres. Wilson personal which I 
have done Fred. They is no use of us 
setting back & paying all of the taxes 
which the Gov. wants to collect with- 
out a cheep. If. we raise hell a little 
& everybody write a letter to the 
Pres. & kick like a steer he will get 
scared & think maybe they is going to 
be a resolooshun like they was in 
Russia & he won’t be so fresh with his 
taxes. Here is a copy of what I wrote 
Fred & if they is any points in it you 
want to use you are as welcome as the 
flowers in May. 

* * * 
My Dear Mr. Pres:— 

I have wrote you 3 times before & 
have never go not ans. from you but 
still in all I am sure you have got my 
other letters on acct. I see you have 
took‘a couple of tips I gave you like 
appointing Herb. Hoover Supt. of Food 
& making Bryan keep his mouth shut 
& not sending men like me with wives 
to war & so on. But I would like a 
personal reply to this letter on acct. 
the situation is imperilous as they say. 
Col. House or somebody has gave you 
the wrong oil alltogether. You are 
slapping on so many taxes the work- 
ing man don’t no whether he is going 
or coming. Food is away up & stogies 
has raised & now the movies is taxed. 
Maybe it aint my place to say so & 
I don’t mean no ofence but I think you 
got the gall of a burglar to tax the 
movies. But they is no use of holler- 
ing about it on acct. you are the Pres. 
& if you want to tax a drink of water 
you can do it & get away wtih it. 

Now as long as you are taxing every- | 
body for everything why not touch 
them up a little bit on there fire ins? 
Of course they would not be no use 
in taxing them for ali of there fire ins. 
but I mean where they get there ins. 
from a local agt. like me who gives 
them the highest class service don’t 
you think with the war on & all the 
gen. pub. should aught to be made to 
pay for services rendered? I am sell- 
ing the best fire ins. in Freeport & 
not charging no more for it than the 
other agts. do for the truck they sell. 
In fact confidental between you & I 
they is some cases where I don't 
charge as much. Now what I thot was 
you could have the Gov. issue a little 
slip of paper to go with every policy 
& the assured would sine it & it would 
be a charge of 10c for every policy is- 
sued in a Und. Co. You see I have 
only Und. Cos. in my agcy. The Dean 
Und. the Asbestos Und. & the Hand- 
in-Glove Und. I am the only exclu- 


Frederick A. Brown 
Insurance Law 





sive Und. Agt. in Freeport. You do 
not no about ins. but Und. Cos. is the 
best they is & the people should be 
willing to pay a little more for them. 


Look at the buzzard I got for com- 
petition in this town, Charley Hildreth. 
He don’t need to collect no tax. He is 
running a Bldg. & Loan Assn. & has 
plenty of jack but he is so stingy he 
looks over his glasses to save wear & 
tear on the lenses and limps so he 
will only wear out 1 shoe at a time. 
He aint got no dependents & its a 
funny thing to me he aint in the army. 
I wouldnt lend him a dime to buy 
carbolic acid with. The thing for you 
to do is to pick out I ins. agt. in 
every town who can colect this here 
tax & I am your man in Freeport. I 
stand on my record. Service with a 
capital S. Every known kind of ins. 
in Amer. Cos. E. pluribus Unit. That 
is my motto. wae 


I hope you will not think I have 
presumed upon yourself to write you 
about this but this was a imperative 
situation. I would have wrote to Ima 
Underwriter Mgr. of the Asbestos 
Und. about it but he thinks more 
about women than he does about ins. 
He would flirt with the skirt on the 
line. But you write him the way like I 
tell you & tell him where to get off & 
what to do & he will set up & take 
notice. Something has got to be done 
for the ins. agts. who is behind the Gov. 
trying to win the war. Help us boys 
which is deserving out Pres. You did 
not need to name no meatless day for 
me. I quit eating it 6 mos. ago. Pretty 
soon I will lick the design right off 
the plates. A man cant live on coffee 
& all his life. Twiddle a hastey hoof 
& come to the rescue of the fire ins. 
agt. Give my best to your wife. 

Yours for quick action, 
Dave X. McFiggen. 








SURPLUS LINES 

















A Opportunity 


‘ .» Ohio. 
Dear Sir. 
For some time I have been wanting a 
good Fair Co and Your Co has been Highly 
Recomenede to me as A good one so I 
wish to take a Contract with you at once 
in your Lins off “ork I am now in the Ins, 
business but at the same time I havend No 
Fair Ins, so I wish to take your Up at 
once I know I can do Greate Good with 
you if you wish give me the Right Kind 
off A deal. which I am sure you will so 
please write me at once ore Come one to 
see me 1 one will mong pleas e so let me 
here eg you at onc 
I beg to Remain Yoys, Truly, 

E. C. C———_—— 


* * * 
Naming the Baby 


If its a boy and the father is an in- 
surance man, call him 
WARREN T. 





UNDERWRITERS HONORED 


Prairie du Chien, Wis.—The Phoenix 
Fire held a banquet on Wednesday even- 
ing in honor of two of the members who 
are about to join the forces of Uncle Sam, 
being Charles Sturnad, the barber, who 
will enlist in the navy, and William 
Blewett, at the present time employed by 
the Prairie City Electric Company, ‘who 
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Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 
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will join the army. After a hearty c 
quet a few boxing matches were had b 
tween the members.—Dubuque, Ia., , ky 
A * 

The mayor set a clean-up day 
To haul all trash and such away, 

But Jones got hot 

And swore he’d not 
Such folderol obey. 


The clean-up season came and went, 
The mayor teams and wagons sent, 
But Jones’ trash stayed 
And there it laid 
On fell destruction bent. 


A merry little spark, one night, 
Came drifting down from chimney height— 
As to the rest, 
Of course, you’ve guessed. 
He paid the bill. You're right. 
L. T. Hussey, Kansas. 
a * * 

Some men imagine that the Nickel they 
drop into the Collection Plate pays the 
premium on their Fire a. from 
Sunday to Sunday.—Luke McLuke. 

1 s oa 


HAS NO TROUBLES 


There is one man in the business who 
is free from all grief, all trouble, all 
vexation. Life to him is one grand joyous 
experience. His name is Sorrowfree, the 
senior member of the agency firm of Sor- 
rowfree & Dougherty, Davenport, Ia. 

& es & 


From a Special to an Agent. 


Dear Agt.: 

Your policy of $1,000 covering kitchen 
utensils, baby clothes and other articles of 
amusement expires during November. 
Do you want to write it up or do you 
want we should ought to do it? If you 
do it, please attach the 3% value clause, 
iron “safe and inventory, consequential 





damage and $25 deductible clauses. Also 
one stipulating that the company is not 
liable in case of loss. 

Fred. 


Also please advise us what you know of 
the moral hazard. . 


NOBODY KNOWS 


Absolute knowledge I have none, 

But my aunt’s washerwoman’s Sister's son 

Heard a policeman on his beat 

Say to a laborer on the street 

That he had a letter just last week, 

Written in the finest Greek, 

From a Chinese coolie in Timbuctoo, 

Who said the niggers in Cuba know 

Of a colored man in a Texas town 

Who got it straight from a circus clown 

That a man in Klondike heard the news 

From a gang of South American Jews 

About somebody in Borneo 

Who heard a man who claim to know 

Of a swell ‘society female rake 

Whose mother-in-law will undertake 

To prove that her seventh husband’s sis- 

ter’s niece 

Has stated in a printed piece 

That she has a son, who has a friend 

Who knows when the war is going to end. 
.*- & —Anonymous. 


Carry Exposure Rate 


Chicago—Daring displays of bathing 
suits at Wilson Beach have resulted in 
rush of policemen to be assigned to duty 
there. It is feared something will have to 
be done soon or all the cops in town will 
be compelling the city to let them work 
for nothing. a ‘ M 

Linotype Larry: “Mr. S. Hazen Bond is 
in charge of the American Surety Com- 
pany’s Bond Bureau in Washington.”— 
New York Sun. | Be - 


TOO GOOD TO BE TRUE 


R. B. Twogood is an insurance agent 
at Kingsley, Ia. 











INVESTIGATE INSURANCE RISKS 


of all kindsWHY NOT LET US INVESTIGATE YOURS 
EVERY AUTOMOBILE RISK SHOULD BE INVESTIGATED 
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General Agents Wanted 





LTD., OF LONDON, ENGLAND 


Surplus United States Statement, 
Surplus Home Office Statement - - 


liability is unlimited. 


APPLETON & 


3 South 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


$ 461,101 
11,727,022 


UNITED STATES “LLOYDS,” NEW YORK, N. Y. 


Surplus - - - + = = © + + = $830,150 
In addition to this each subscriber’s 


illiam St. 


Automobile Insurance 


THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


Surplus - - - $1,348,675 


THE TOKIO MARINE INSURANCE CO., 
LTD., OF TOKIO, JAPAN 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 
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RICHARDS IS MADE MANAGER 





Has Taken Charge of the Office of the 
National Automobile Underwrit- 
ers Conference 





_NEW YORK, April 3.—The execu- 
tive committee of the National Auto- 
mobile Underwriters’ Conference has 
secured the services of E. U. Richards 
as secretary and general manager. Mr. 
Richards is well known to the insurance 
world and is at present the assistant 
general manager of the National Board. 
Mr. Richards was born in Ohio March 
3rd, 1880, and shortly after moved to 
West Virginia. He graduated from the 
University of West Virginia in 1905. 
After graduation he went with Ohio 
Inspection Bureau as an electrical in- 
spector and was with the bureau until 
1911. He was chief engineer for several 
years and during the last two years of 
his service he was assistant manager of 
the bureau. 

In 1911 he joined the engineering de- 
partment of the National Board, leav- 
ing a year or two later to go to the im- 
proved risk department of the Conti- 
nental. In 1914 he was elected secre- 
tary of the Eastern Union, which posi- 
tion he occupied until July, 1917, when 
he became assistant general manager of 
the National Board. 


UNIFORM LOCK REQUIREMENT 








Four Cities Having Worst Theft Rec- 
ords to Receive Similar Lock 
Regulations 





It is probable that by April 1 the 
same automobile lock requirements will 
prevail in Detroit, Chicago, Kansas 
City and St. Louis. Action on the lock 
question was first taken in Detroit, 
where some of the agents got together 
and refused to insure a car unless 
equipped with a lock. This was after- 
wards made a conference matter on 
cars in class C, D and E. However, 
under the proposed requirements for 
the four cities having bad theft records, 
cars costing $2,000 or less and un- 
equipped with a lock will not be in- 
sured. The theft record on the cheaper 
cars is, of course, highest, and it is felt 
that the new requirements will come 
nearer to relieving the situation and 
providing a more equitable proposition 
for automobile owners, 


COMPANIES ARE RETIRING 





Theft Losses in Some Cities Have Been 
Excessive—Action Now 
Being Taken 





It is rather significant to observe that 
several automobile writing companies 
have recently withdrawn from cities 
where the loss record has been unfav- 
orable. In the past automobile compa- 
nies have been rather slow to pull up 
their agencies where they were losing 
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money. Fire companies have now 
reached the point where they cease to 
do business in a town after a record 
extending over five years has proven 
the business to be unprofitable. 

Automobile writing companies have 
been slow to take similar action, prob- 
ably because of a lack of experience ex- 
tending over a period of years. Rate 
readjustments have been recently made, 
and an increase in tariffs made in the 
cities which have shown a heavy loss 
ratio. 

Companies operating in these cities 
which are now showing an excessive 
loss ratio under the new conditions, 
seem to be taking action, and pulling 
up the stakes rather than to go on los- 
ing business. Apparently automobile 
writing companies now intend to op- 
erate that class of business upon the 
same basis that the fire business is con- 
ducted upon. 





New Automobile Policy 


A new departure has been made by the 
Georgia Casualty through its Chicago 
agents, the Smith-Lawson-Coambs Co. 
It has announced that it will hereafter 
issue a new form of automobile coverage. 
It will write collision and property dam- 
age alone, or either collision insurance 
or property damage insurance, without 
requiring that the other line be carried 
also. This applies to both pleasure and 
commercial cars. The rates are based on 
the company’s own experience, and the 
new forms are issued in response to a 
widespread demand from car owners who 
wish coverage only on these hazards. 





Enters Two More States 


The Indemnity Company of America, 
with home office in St. Louis, which 
writes all lines of automobile insurance, 
has just been licensed in Minnesota and 
Louisiana. George V. B. Hill & Co., one 
of the old established fire agencies, will 
represent the company in Minneapolis, 
and Leon Irwin & Co., one of the progres- 
sive New Orleans agencies, will have 
charge of the company’s affairs in 
Louisiana. The Indemnity Company of 
America is officered by men of high char- 
acter and long experience and is operat- 
ing along vigorous and aggressive lines. 
It is now licensed in Illinois, Indiana, 
Michigan, Missouri, Minnesota and Lou- 
isiana and plans to enter a few additional 
states this year. 





May Sell German Assets 


Under the new law, passed by Con- 
gress, A. Mitchell Palmer, the alien 
property custodian is given authority to 
sell the assets and business of the Ger- 
man and allied enemy insurance com- 
panies in the United States. His powers 
are thus considerably broadened. If a 
sale is made it must be at public auc- 
tion to the highest bidder, after proper 
advertisement, and only American citi- 
zens can be purchasers. The money re- 
ceived will be invested in Liberty bonds, 
and held until after the war for the set- 
tlement with the German owners. The 
Nord-Deutsche is the only German com- 
pany that reinsured its risks in this 
country when the German companies 
were compelled to stop writing business. 





Permanent positions with chances 
or advancement. Wanted by one of the 
argest Automobile Insurance Companies, 
-veral hustling young men for field work in 
llinois, Kansas, Missouri, Iowa and Nebraska, 
Address 18-F. Care The National Underwriter. 








VALUE OF PHOTOGRAPHS 





erty are becoming more and more 
valuable when it comes to settling 
losses. The Fidelity-Phenix is sending 
out a leaflet telling how photographs 
of different sections of a dwelling house 
affected by an explosion, which took 
place in the basement, saved it $3,000 
when attorneys representing the as- 
sured were asked to bring suit. The 
picture convinced them that the as- 
sured had no right of recovery. In 
commenting on this feature, the com- 
pany says: 


They are important evidence where fire 
follows an explosion as they sometimes 
show the extent of the damage by the 
explosion and that by the fire. 

They are useful in stock losses where 
only a portion of the goods have been 
destroyed and the adjuster is obliged to 
go away without making a settlement, as 
the assured, finding that his claims are 
not conceded, will not infrequently further 
damage the goods by throwing them off 
the shelves and wetting and trampling 
upon them. This has often occurred 
where appraisals are demanded, but is not 
likely to happen where the assured knows 
that photographs have been taken showing 
the condition of his stock in all parts of 
the store. 

They are valuable as evidence in court, 
especially where the defense is against 
an excexsive claim, particularly on build- 
ings. It is important that photographs be 
secured where the assured persists in re- 
pairing or demolishing what remains of 
a building before the amount of loss has 
been agreed upon; also where fires have 
been set in several places. 

a s * 


They are valuable in inspection work 
to show the character of a risk and its 
surroundings by aiding the underwriter to 
decide as to the desirability of the risk 
and the correctness of the inspector’s 
judgment as to it. 

he camera may often be used in con- 
nection with the adjustment of automobile 
losses. It identifies beyond dispute the 


Pretty are becom of damaged prop- 





model of a car, shows the extent of the 
damage, whether by fire or collision, also 
the surroundings, which is often impor- 
tant evidence to show the circumstances 
under which the car burned, as in a 
majority of cases fraudulent burning is 
in out of the way places, sometimes where 
the assured is unable to explain in any 
reasonable way why he should have taken 
his car on such a road or ~ such a place. 
s 


The taking of photographs often has 
a moral effect which benefits the company 
where the assured is inclined to make a 
fraudulent claim. | 

In one instance it saved a company 
$8,000 on a claim for a car that was 
insured in New York and burned in Nova 
Scotia. A photograph of the wreck was 
used as evidence that it was not of the 
year’s model represented in the applica- 
tion for insurance but of a model so old 
that the car was practically worthless. 
The camera should not be used indiscrim- 
inately, but only in those cases where 
the photographs will be of actual value. 


The American National Insurance Com- 
pany, which is now organizing at Fargo, 
N. D., with capital stock of $100,000, pro- 
poses to operate as a Union company. 








DAVID H. KELLER, M. D. 
GEORGE N. BEECHER, M. D. 


Medical Examiners 
FOR 


Casualty Insurance Companies 





723 Insurance Exchange Building 
CHICAGO, ILL. 














It is the Age of the Specialist. 


The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 











Rees Wilkinson 





National Automobile Insurance 
Company 


Authorized Capital and Surplus, $500,000.00 


“All kinds of Automobile Insurance” 
Agency applications now being received 


Secretary and General Manager 


Wilkinson Building 
LINCOLN, NEB. 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 $181,374.66 
January 1, 1915........ 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January 1, 1717........ 1,178,606 .00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 


Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 




















W. A. ELDRIDGE, Secy, 


dent C. O. DAVIS, Vice-Pres. 
C. A. PALMER, Presiden’ H.R. VERNOR. jae, Seep 


der writ F. e ALDRICH, Co: 1. 
S.D.ANDRUS, V. man & Man’g Underwriter qa oo 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN tOegenitens 1913) 
Capital fully paid $250,000.00 Assets $542,142.29 
Surplus to policy holders $350,000.63 


406-412 DIME BANK BUILDING 


PITTSBURG UNDERWRITERS 


lo I M Co ealth Bi Pittsb Pa. 
GEO. R. DAVIES, Manager UNDERWRI N BY mmonw dg» wg, Pa 


Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Ce. 


Combined Capit, $1,700,000 “Assets, $8989 607 Surplus to Policyholders, 3,645,418 


E. Volbrecht, Columbus, Ohio, Special Agent tor Ohio 
ye & “Loeb cee Indianapolis, Ind., General Agents for Illinois and Indiana 
New Agents So Fish & Schulkamp, Madison, Wis., General Agents for Wiseonsia 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 
92 William Street, New York 
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Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 








GEO. A. MOWRY W. A. GORDON bm WALSH 
President Secretary Asst Secretary 
Twin City Fire Insurance Company 
MINNEAPOLIS 





Capital $500,000 








CHAS. B. CLARKE, Counsel 
L. S. MacENANEY, Managing Underwriter 


GEORGE E. FEENEY, President 
EDWARD T.LYONS, Secretary-Treasurer 


The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
Ageete-« . 2 6 ee - $421,944.00 
Surplus to Policyholders. . 325,530.00 


The Securities of this Gomer are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio,"Michigan, Wisconsin and Minnesota 


The CONCORDIA FIRE OR TENT 


INSURANCE COMPANY | INSURANCE 
OF MILWAUKEE, WIS. | COMPANY 

















Total Assets, Jan. 1, 1918. ..$3,115,504.64 OF HARTFORD, CONN. 

MR ec 750,000.00 es 
aennbagaas A.G. McILWAINE, Jr. - - President 
ey, REET EET LE ooo 1,664,365.49 HARTFORD, CONN. 


Le ence 


CHARLES E. DOXx, Manager 


WESTERN DEPARTMENT 


Surplus to Policyholders. 1,106,374.34 





Writin 
Fire : Tornado | 29 S- La Salle St., Chicago, III. 


Sprinkler Leakage —— 





The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


$1,643,174.43 
1,235,$60.65 


ASSETS 
‘Mau SURPLUS TO POLICYHOLDERS 2 a e 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


Representatives solicited 





A Reliable, Progressive Agency Company 











JONES, LAUNT & BARRETT, Inc. 
GENERAL AGENTS 


BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


We are strictly an Agency office, and 
Chicago Bonding & Ins. Co. can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 


Capital Fire Insurance Company 











Detroit National Fire Busurance Co. 


PAUL TURNER, President DETROIT M. O. ROWLAND, Secretary 


Join the forces of a live, active, growing, strongly backed western com pro 
sive, yet operating along sound lines. Li in New York, New Jersey, Came 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Vj; 





ipsinia, Minnesota, 


Rhode Island, Iewa, Illinois, Colorado and California. 





MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 











P Merchants National 
PS ive Jusurance Co. 
CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


y 
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| IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 











SAM B. STOY, 


Use and Occupancy SAN FRANCISCO 


Rents 


Manager | 
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